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Packard Insurance 
Proposition In 
N. Y. City Territory 


Premium Does Not Exceed Usual 
Conference Rates, Says 
Finance Company 


HAS DEDUCTIBLE COLLISION 


Examples Showing How Income 
Payment Plan For Packard 
Cars Operate 


Detroit, Nov. 9.—A reporter for Tutt 
UNDERWRITER 
the 


called 
Motor 


some 


EASTERN upon of- 
Car Co. 


details of 


ficials of Packard 


today and asked for 


“insurance with the car” 
None of them knew 
When told) by 
porter that the information came straight 
the 
“Oh, that’s a proposition of our 


And soit 


their new 


proposition. any- 
thing about it. the re 


from Philadelphia one of officers 
said: 
finance company.” turned 
out. The part payment Packard propo 


sition is handled by the Finance Com 


pany of America, Philadelphia. 


Philadelphia, Novy. 10.—The 
Motor Car Co.’s income payment plan, 
in effect November 1, 
the New 
follows: 


Packard 


1925, now being 
circularized in York territory, 
reads as 
Packard Six 5-Passenger Sedan 
Initial Payment 25% 
Monthly “Notes. 


Deferred Payment 12 


OCG ol: 7) a ee tne ee $2,585.00 
FINE sacha Jat A starsue a bierasd SENN Oe tie 96.94 
WEANSHOLIANION —..c505400.0 o0~ases 82.87 
Delivered Pricé csc cccccsccceds $2,764.81 


Fire, Theft and $100 deductible 
collision insurance on 80%. of 
the delivered price for the 
period of one year including 
discount for bumpers.........- 94.98 

$2,859.79 

Initial Payment of 25%........ 714.95 

Deferred POVMENE. 605k saeenes <9 $2,144.84 

Finance charge including interest 
at 6% 


on the deferred pay- 
ment, 6-8/10 of $2,144.84...... 145.85 
Total deferred payment........ $2,290.08 


12 monthly 


notes, $190.89 each, 
equal 


Packard Six 7-Passenger Sedan Limo. 


Initial Payment 25% 

Deferred Payment 12 Monthly Notes. 
BO BONN 5 ic6 wiexcesacnctun ys ~ $2,885.00 
BR orate ele a poat et oun 108.19 
Transportation ................. 91.00 
Delivered DN Section oes $3,084.19 
Fire, Theft and $100 deductible 
collision insurance on 80% of 

the delivered price for the 

Period of one year including 
discount for bumpers......... 97.38 


(Continued on page 30) 
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PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 


A corporation which has stood the test 
of time! 143 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
75 Maiden Lane, New York 


- i ainaell 
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at the home 


One of 


between home office and field men. 
request that is received is handled with 
carefully thought out—every request is understandingly considered and 
Bill or Jack gets his always just solution with the least possible delay. 
There is no red tape. 


W. K. WHITFIELD, President 
W. F. GRANTGES, Vice President and General Manager Agcn‘s 


CONTACT 


Every International Life agent likes the way his affairs are handled 


office. There is nothing impersonal in the relationship 
Every problem that comes up—every 


dispatch. Every problem is 


This personal contact has sold many men on the International Life. 
Working with a company under such pleasant circumstances makes far 
greater production and resultant satisfaction. 


the “Why’s” of International Life Success 


Fastest Growing Company 
in the Mississippi Valley 


International Life Insurance Co. 


St. Louis, Missouri 
DAVID W. HILL, Vice President 




















distribution. 


been gained 








Another Forward Step 


The Salary Savings Plan opens a new and broad field of life insurance 


This Company has adopted it, and thus maintains its 


front-rank place among the progressive companies whose leadership has 


by vision and initiative. 


This Plan gives life insurance at its best to groups of salaried em- 
ployees and wage-earners in return for monthly premium payments. 


Always room in this organization for men and women who have the 
forward look, and who work with intelligence and industry and in- 
tegrity. Unexcelled service, together with three fine monthiy agency 
publications and first-class advertising literature, supply our representa- 
tives with an unsurpassed equipment. 


The Penn Mutual Life Insurance Company 


Philadelphia, Pa. 
Organized 1847 





























$3.00 a Year; 25c. per Copy 


Detailed Figures 
Show Percentage 
of Dependents 





Mecsachusetts Report Reveals 
Smal! Number Over Age 65 
Without Income 


OVER 84% NON-DEPENDENT 


Large Cross-Section Interviewed 
Shows Few Needing Old 


Age Pensions 


By Willis H. Hazard, Ph. D., 


Editor of Publicctions, New England 
Mutucl Life 


Phrough the courtesy of the officials of 


the Massachusetts Commission on Pen 
ions | have been accorded the privilege 


of having photostats made of two tables 


in their forthcoming report Sen 


Phe s¢ 


to the 


ate On pensions, two tables are 


of particular interest to all life insur 
ance men because they are the heart of 
the whole report as regards the financial 


condition of persons aged 65 and = 70 
year 


\ brief 


1] 
plere 


study of them shows the com- 


refutation they give to the popular 


figures contamed in such statements as 


“The Life Experience of One Hundred 
\verage Men,” fraudulently attributed 
some years ago to the American Bankers 
\ssoctation, 

It is not necessary to make any ex 
tended analysis of these tables as they 
tell their story too clearly But atten 
tion is called to the outstanding fact 


that in an estimated population 65 years 
older, of 225,000 


190,000 are 


of age and 


persons, 


practically wholly “non-de 


7 ee 
pendent ape ad 


The second table, which is “Table Sy 
in the Report, shows that 17,357 persons 
ere interviewed individually. These per- 


ons were selected under careful checks 
to insure their forming a truly represen 
tative cross-section of the whole group 
Phe 7,078 


10% of the group, own prop- 


of aged results that 


show 


] ersons, o1 


(Continued on page 6) 


NOW CLARK & SANBORN 


Name of General Agency of State Mu- 
tual in Boston Changed; Will Have 
$8,000,000 Year 


following the death of W. G. Williams, 


veteran general agent in Boston and a 
ber of Willams & Clark, the name 
the agen¢ has been changed to 

Clark ®& Sanborn. Joshua B. Clark, 

| is been Mr. Williams’ partner, is 

one of the largest personal writers in 

Boston Paul C. Sanborn, his partner, 

is also a large individual writer. 

rhe agency is out to pay for $1,500,- 


000 in November, and it looks as if their 
year will wind up better than $8,000,000. 
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BROADCAST NO. 20 








ANNUITIES 








1. Agents and brokers are directed to the favorable 


Annuity Rates of the Aetna Life Insurance Company. 


2. We solicit an opportunity to quote Annuity Rates. 


HART & EUBANK, General Agents | 


AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 


“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 
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BroSmith Warns Those 
“Who Block Progress” 


SHARP TALK BY TRAVELERS MAN 





Sees No Place for Companies and 
Underwriters Content to Stay Put; 
Hunsicker Talks 
For sometime it has been felt in life 
underwriters’ association circles — that 
there has been a coldness towards the 
association on the part of the Travelers 
home office. Whatever the truth of 
that report there was no evidence at the 
dinner of the local association on Tues- 
day night at the Astor that there was 
anything but the most cordial of entente 
cordiales because the ‘Travelers sent 
from Hartford to address the meeting 
its distinguished counsel, William Bro- 
Smith, and with an exception or two all 
of the Travelers general agents were 
present. The Travelers delegation num- 
bering slightly over three hundred. The 
banquet room was packed. In addition 





to Mr. BroSmith, Clayton M. Hun- 
sicker, the Fidelity Mutual star of 
Philadelphia, was on hand to give a 


close-up of some of his business insur- 
ance selling methods. 

There was a good deal of head 
scratching on the part of the “wise ones” 
at the dinner in an effort to interpret 
the short talk which the gifted, cynical 
and feet-on-the-ground Mr. BroSmith 
had to say. The interpreters were ex- 
tremely busy. 

A Science Which Is Showing Continued 
Development 

The counsel began by corroborating 
the statement that life insurance is an 
art developed scientifically and he de- 
clared that the development phase will 


continue to keep. step with require- 
ments of the home, family, industry, 
business, all commercial life. Notwith- 


standing the great accomplishments he 
said that neither company officials nor 
life underwriters may rest content with 
the progress made. Both must aspire to 
enlarge the life insurance sphere by 
meeting needs as they arise. 

“There is no place in the institution 
of life insurance for slackers or for 
those content to allow matters to re- 
main as they are,” he said. “There is 
no place in insurance for the mood of 
letting well enough alone. To do so 
would be to destroy the inspiration 
which has built up this wonderful in- 
stitution. In life insurance the effort for 
betterment must be continuous and per- 
sistent. In efforts of this kind the com- 
panies have a right to ask and I am sure 
will receive hearty co-operation and 
valuable assistance from the life under- 
writers of the country. There should be 


no models in life insurance; nothing 
which cannot be displaced by some 
pattern which is better, an  improve- 
ment. Forms and models satisfactory 


decades 


ago must give way to meet 
modern conditions. 
“Good as contracts were years ago 


they might not fit the situation today 
or tomorrow. Therefore, we must keep 
on with the work fo improvement and 
development.” 

Then smiling good naturedly at the 
packed audience before him he handed 
out this suggestion: 

“Any life insurance company which 
prefers to stand by the old ways as 
good enough, which attempts to block 
Progress, which is content to let well 
enough alone, . should surrender _ its 
charter and engage in the fire insur- 
ance business where they are still using 
forms forty years or so old and which 
do not fit the situation. Any life under- 
writer not ready and willing to keep 
step with the companies, be ready to go 
to the top and over the top, in all of 
the progress which may be necessary 
in life insurance, should step out of the 
business and seek some other occupa- 


tion.” 
Understudies in Limelight Today 


A warm reception was given to Clay- 
(Continued on page 6) 








$200,000 Life 
$100,000 Term 


Phone 
Cortlandt 2030 





New England Mutual Life 


Limits 


Regular Examiners 


For sixteen years the brokers’ office 


BALDWIN 


5th Floor (Entire) 
5 Maiden Lane 


5 Seconds from Broadway 


By ONE of Our 








Lawrence Woods 
Dies in a Taxicah 


WAS EN ROUTE TO VISIT SON 


Brother of Edward A. Woods was Big 
Writer of Business Insurance; at 


Home Office This Week 


Woods, of the famous 
Pittsburgh insurance family, brother of 
Edward A. Woods, and himself regarded 
for years as one of the leading writers of 
business insurance in the country, died 
suddenly on Tuesday in a_ taxicab in 
Philadelphia, while on the way to visit 
his son who is connected with a Phila- 
delphia agency. 

Mr. Woods had attended the Prince- 
ton-Harvard football game at Princeton 
on Saturday with his brother Edward 
A. Woods, being a graduate of Prince- 
ton University and he had been in New 
York up to Tuesday when he took a 
train for Philadelphia to visit his son. 
While in the Equitable Society home of- 
fice he complained of a pain in the 
region of his heart, but an examination 
revealed nothing alarming. 

Mr. Woods’ production has been 
large for many years and his specialty 
was business insurance, many of his 
cases being of extreme importance. His 
reputation among the financiers of Pitts- 
burgh as an insurance expert was an 
enviable one; and he frequently was 
consulted by other agents in various 
parts of the country who wrote him for 
advice. This year his personal produc- 


Lawrence C, 


tion with the Equitable was about $750,- 
000. 

Mr. Woods was an intimate friend of 
the late Woodrow Wilson. He first met 
him when a student in Princeton and 
later saw him often at Washington. 





STARTS PENSION DIVISION 





Metropolitan Life Opens Special De- 
partment With Angalls Kimball 
As Its Director 


Retirement or pension plans have at- 
tained such importance in American in- 
dustry that the Metropolitaf’ Life has 
established a Division specializing in an- 
nuities for the retirement or pension 
plans it underwrites. 

Ingalls Kimball has been appointed 
Director of Group Annuities to manage 
the new Division. R. A. Hohaus has 
been made an Assistant Actuary and 
with a complete staff has been assigned 
to this work. 

Among the Retirement Plans already 
underwritten by the Metropolitan, which 
will come under its supervision, are 
those of the New York Stock Exchange; 
the Western Clock Company; the Mirror 
Printing Company of Altoona, Pa.; the 
Metropolitan Life Insurance Company 
employes; H. K. Wampole & Company, 
Ltd., of Canada, and the St. Joseph Lead 
Company. 

It is believed this is the first insurance 
company to establish such a Division. 





T. C. ALDEN DEAD 
T. C. Alden, manager of the Metropoli- 
tan Life in Staten Island, died recently. 








Distinctive Agency Service 


The Mutual Benefit through its educational 
methods affords every opportunity to its rep- 
resentatives to so fit theniselves that they may 
be competent to give sound advice to their 


clients along Life Insurance lines. 


THE MUTUAL BENEFIT LIFE 
INSURANCE COMPANY 


Organized 1845 


Newark, New Jersey 








Literary Night Of 
Life Agency Officers 


FAMOUS AUTHORS AT BANQUET 





Audience To Hear Experts Discuss 
Drama of Great Events Dealing 
With Civilization’s Future 





One of the most interesting evenings 
ever planned for an audience of insur- 
ance men is scheduled in Chicago on the 
night of November 17th, when the As- 
sociation of Life Agency Officers will 
hold its annual banquet, the place being 
the Edgewater Beach Hotel. Fifteen 
minute talks are to be made on a variety 
of subjects by some of the master minds 
of Illinois, including four from the col- 
leges and universities. The aim of the 
committee of newspaper men who have 
the affair in charge is to present to the 
banquet guests in one evening a bird’s- 
eye view of international affairs and 
current thought, especially of the drama 
now being played abroad which will 
have a direct bearing upon the future 
of civilization. The committee has been 
exceedingly fortunate in its choice of 
speakers, each of whom has agreed to 
confine his remarks to fifteen minutes, 
and Toastmaster Charles M. Cartwright 
will carry out the time limit program. 

After an interesting musical program 
in which the Broadway music 
show hits will be sung by a quartette to 


latest 


the accompaniment of Benson’s famous 
Chicago the speakers, 
their topices, will line up as follows: 

Col. Robert R. McCormick, publisher 
of Chicago “Tribune.” Subject, “Insur- 
ance.” 

Dr. James W. Garner, University of 
Illinois, leading authority on internation- 
al politics and international law: “The 
International Situation.” 

Dean Charles M. Thompson, of Uni- 
versity of Illinois, f economist : 


orchestra, with 


famous 
“An Unorthodox View of Foreign Trade 
and Taxation.” 

Wallace Bruce Amsbury, Professorial 
lecturer in general literature, Armour In- 
stitute: “Jean Baptiste and His Breth- 
ren.” 

Sernadotte E. Schmitt, University of 
Chicago, professor of history: “The 
Value of the Study of History.” 

Dr. Morris Fishbein, American Med- 
ical Association, author of “Medical 
Follies.” Subject: ‘“Rejuvenation—Or 
What Have You?” 

With the exception of 
Cormick all of the 
tinguished authors. 


OFFERS TO PAY COMMISSIONS 


Colonel Mc- 


speakers are dis- 





Masonic Fraternal Gives 25% of Premium 
to Members; Move Questioned 
As Rebating 
The Mutual Benefit Fund Association, 
a Masonic fraternal, of Richmond, re- 
cently circularized all Master Masons in 
Virginia offering a commission of 25% 
of the annual premium on each applica- 
tion of life insurance he might secure 
within the ensuing three months, in- 
cluding his own, which is approved by 
the medical director. Some old-line life 
agents, being Master Masons, received 
the circular. It struck them that the 
proposition was dangerously close to 
rebating if not actually so, and the mat- 
ter was laid before Commissioner But- 
ton. It was his opinion, however, that 
the association under its plan of organiza- 
tion had a right to solicit business on 
this basis. The concern issues partici- 
pating whole life and twenty year limited 
payment certificates in sums of from 
$1,000 to $5,000. It is making a drive 
for 1,000 new members taking insur- 
ance on this plan, the circular states. 
It furnishes insurance only to Master 

Masons. 











Pnoe 4 
Union Mutual Life 
Reorganizes in N. Y. 


PERRIN-DURBROW APPOINTED 


Change Follows Company’s Policy of 
More Aggressive Agency Develop- 
ment; Durbrow President 


e I Mutual Life of Maine ha 
i 1 n-D) I Lite \ 
; i Ne Yor 
( \ue | bru ni COM 





SYDNEY T. PERRIN 

of fifteen im the home offre t the Con 
tinental \fter about 25 years’ expe: 
LENCE othe ious branche ol tire 
Insurance, he was attracted to hfe msm 
ance where he ha taved ever Mice 

Charle Bellinger, viec-president 0 
the me wency, has been a specialist 
in accident, health and> disability imsu 
anee, entering the busine in 1893. or 
Wbekit vCal hie Va connected with 
t Clapp & Co... general agents ol 





WILLIAM DURBROW 


Fidelity & Casualty in New York, 


assulll 
ing the management of this ageney 
upon the death of Mr. Griffith and the 
retirement of My Clapp Since his asso 
ciation with W. L. Perrin & Son, he has 
devoted most of his time to the develop 
ment of various casualty and surety 
lines. He will retain his association with 


as well as the 
Perrin-Bruckman. 


this agency, presidency of 


eS 





aang ffir Sepa MME ly : : 
Jes et! unpenwerter Gere 
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Sydney T. Perrin, selected as the treas 
urer of Perrin-Durbrow Life Associates, 
lune. is a member of the well-known fire 
agency firm of W. L. Perrin & Son. His 
underwriting experience and success has 


extended to all the allied and collateral 
lines, including marine, automobile and 
fire He is also treasurer of Perrin 
ruc ’man 

- Reasons for the Reorganization 

In the reorganization of the New York 
agency, William R. Spinney, superin 
tendent of agencies, tated that it is im 
accord with the present policy of the 
company to develop its agency organiza 
tion more apyressively Phe agency 
offices have been moved from 30 church 
Street to the Perrin Building, 75 Maiden 
Laure his new location will put them 
in the center of the insurance brokerage 
district and the association with W. L. 
Perrin & Son and the Perrin- Bruck 
mann Avenecy, Ine will give them con 
fact with many brokerage channels of 
Dusan Phe arrangement meets the 
desire of Mr. Durbrow to cultivate closer 
relation with the brokers of the city. 
yy this plan also the Perrin Ageney com 
pletes its cirele of service for it will here 
iter be possible for brokers to place 
Dursine in oall Ines within four wall 

\gency Superintendent Spinney will 





CHARLES BELLINGER 


be in New York shortly for a long visit, 
during which time he will co-operate 
with the new corporation in’ selecting, 


training and developing agents, as well 
as helping their 
problems 


brokers to solve 


PITTSBURGH LIFE PRODUCERS 


Vice-President Scott's 
Large Number of 
Producers 
Scott, 


Survey Shows 
High Volume 

in Field 

president and sec 
the Reliance Life of Pitts 
just made a survey of the 
company’s producing force which shows 
that the Reliance Life has 127 producers 
ol between S1O0,000 and $200,000; 36, be 
tween $200,000 and $300,000; 3, 
$300,000 and $400,000; 1, 
1, over $600,000; 1, 
over $2,000,000 
170) avents 
$100,000 
weeks 


Hi. Gs. 
retary ol 
burgh, has 


VICE 


between 
over $500,000; 
over $800,000; and 1, 
Phis makes a total of 
have produced over 
volume in’ forty-two 


who 
paid for 


CENTRAL NEW YORK MANAGER 

Ralph Hi. Grannis of Wooster, Ohio, 
has been appoimted manager of the 
Central New York Agency of the Union 
Mutual Life of Portland, Maine, with 
offices in the Gridley Building, Syra 
cuse, N. Y. Mr. Grannis was formerly 
a special agent in the Cleveland Agency 
of the company. He is thirty-one years 
old, is married and has three children 


Effective Use Of 


Johnson’s Cartoons 


ILLUSTRATE McDOUALL’S TALK 


Newark Trust Company Man Appears 
Before Peter M. Fraser Agency; 
Arguments for Income Payments 


Leslie G. MeDouall, assistant trust of 
lidelity Co. of 
the 


speakers before insurance 


Trust 
Newark, has developed into one of 


ficer of the Union 


most popular 
receives so 
that 


The number of speak- 


gatherings and now 


talk 


many 
invitations to he is declining 


inany of them, 


ing engagements he has filled in telling 
his story of the relations between insur 
ance companies and trust companies has 
1924. 
His latest talk was before the Peter 
. a 4 me 
agency of the Connecticut 
New York City on Monday 
evening. He brought along his remark- 
ably interesting slides. 
Mr. MeDouall is using, by courtesy of 
the Curtis Publishing Co., a number of 
the cartoons on taxation and life insur 


been forty-four since October, 


M Fraser 
Mutual in 


ance drawn by Herbert Johnson, the 
clever artist of the “Saturday Evening 
Post.” These cartoons tell the story of 


the evils of multiple taxation and of the 
harpies who lay in wait to get lump sum 


payment proceeds. Mr. MeDouall pre- 
sents many interesting angles of the 
multiple taxation situation and he has 
one most effective chart showing the 


number of points at which stock owner- 
ship is taxed after the owner of the 


Sto lies. 


Inheritance Taxes Easiest to Collect 


statement made by Mr. MeDouall 
this: “Inheritance taxes have not 
attracted the interest and attention given 
to the income tax. There are 7,000,000 
income tax payers, whereas only twelve 
to thirteen thousand estates are affected 
cach year, so far as the lederal 
ernment Is it any wonder 
that Congress and legislatures have had 
little Opposition in making the trend of 
ratés upwards. The inheritance tax is 
the casiest of all taxes to collect.” 

In discussing life insurance made pay- 
able to one’s estate, and, therefore, dis 
tributed by the will of the insured or 
by the statutes of descent and distribu- 
tion in the case of one dying in New 
Jersey intestate, Mr. McDouall said: 

“In such a case all the insurance thus 
nade payable becomes subject to court 
costs, administration expenses, the New 
Jersey Transfer Inheritance Tax and the 
Federal Estate Tax should the estate ex 
ceed $50,000, which is the exemption al- 
lowed. Second, if the insurance is made 
payable ina lump sum to a named bene 
ficiary, it would be entirely free from the 
New Jersey Transfer Tax 


C)nie 
Was 


Gov 
1s concerned, 


and exempt 
from the Federal Estate Tax if the 
amount of the insurance does not ex- 


ceed $40,000." 

Mr. MeDouall said 
estates of $5,000) or 
consumed or 
seven years. 


that 90% of all 
over are entirely 
dissipated in a period of 
He brought out the point 
that if life insurance policies constitute 
approximately 81% of all property left 
by persons dying in the United States 
it is proper to suggest that life insurance 
that replaces a man’s income should be 
paid out as income and not as a lump 
sum. 


Life Insurance Trust Plan 


banks 
their 
plan 


The American 
in extension of 
Insurance Trust 


have put forth 
service the Life 
which is supple- 





mental to that of the life insurance 
companies and is intended to take yp 
where the average insurance company 
leaves off. Under such a trust life in- 
surance policies may be made payable 
to a bank or trust company acting as 
trustee under a trust agreement. For 
example, the agreement may instruct the 
trustee upon the death of the insured 
to collect and invest the proceeds, the 
income therefrom to be paid to the 
widow until her death or remarriage, 
and upon her death or remarriage to 
continue such payments to the children 
(or pay and expend the same for their 
maintenance, education and — support 
should they be minors), until they reach 
the age of 25 or 30 at which time their 


share of the principal will be paid to 
them or their issue should they pre- 
decease the time for distribution. It js 


advisable in many instances to permit the 
trustee to exercise discretionary power 
to pay and expend the principal or a 
part thereof for illness or the education 
of the children of the insured or any 
other unusual need or emergency  pro- 
vided in the judgment of the trustee it 
is advisable so to do. The plan outlined 
is generally referred to as the Unfunded 
Life Insurance Trust Plan and permits 
the centralization of all insurance poli- 
cies in one common fund and enables 
dependents to deal with one source 
rather than many. Further, such a plan 
enjoys the same exemptions as_ policies 
made payable to a named beneficiary in 
a lump sum. 


The trust companies, continued Mr, 
MecDouall, are seeking to provide not 
only money but money management. 


AETNA LIFE’S DIVIDENDS 


The Aetna Life has just issued its new 
dividend scale examples of which follow: 


Ordinary Life 


Age at 

Issue 

Policy 25 30 35 40 
Year 

2nd 4.32 4.64 5.07 5.63 
Sth 4.58 4.96 5.47 6,12 
10th 5.07 5.56 6.21 7.03 
15th 5.05 6.27 7.07 8.04 

20-Payment Life 
2nd 4.66 4.98 5.42 5.96 
Sth 5.18 5,57 6.07 6,72 
10th 6.20 6.71 7.30 8.16 
15th 7.44 8.09 8.90 985 
20-Year Endowment 

2nd 5.40 5.05 5.99 6.43 
5th 6.52 6.78 742 7.56 
10th 8.72 8.98 9.31 975 
15th 11.43 11.68 12.01 12.43 


APPOINT GENERAL AGENTS 


Two general agents of the Aetna Life, 
McClung and Deaton of Des Moines, 
lowa, and M. L. Palmer & Son of Lincoln, 
Nebraska, have been appointed general 
agents for accident and health, life certi- 
ficate, non-cancellable and group disability 
business. General agents McClung and 
Deaton will have equal privileges with the 
Des Moines branch office, of which J. G. 
Litthe is manager, and with C. F. Green, 
general agent in the territory assigned to 
those offices; while M. L. Palmer & Son 
will have equal privileges with the Des 
Moines branch office, and with the Denver 
branch office, of which F. E. i 
manager. 
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Buffalo Course 


Dr. Henry Hardwicke of Niagara 
Falls is to conduct a course in life im- 
surance to be given during the winter 
at the Buffalo Y. M. C. A. 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





Tel. RECtor 5112 





MANAGERS 


JOHN C.MCNAMARA 
ORGANIZATION 





INSURANCE CO. 


— 
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OF 
AMERICA 








HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 





25 Church St., New York 




















ince 
up 
any 
in- 
able 
as 
For 
the 


ew 


Ara 








November 13, 1925 











=== “THE E E EASTERN 2 


a ae }- | 


A oon eae =a NDERWRITER (posers 3 














——— 


Cover Hotel Guests 
For 48 Hour Period 


BOOK-CADILLAC’S CONTRACT 


Detroit Hotel enemas With Missouri 
State Life For Novel Contract; 
500 Guests Daily 


The Missouri State Life is now issuing 
a policy for the Book-Cadillac Hotel, 
Detroit (the leading hotel of the City), 
by which contract about five hundred 
guests daily are protected against certain 
forms of accident insurance for injuries 
occuring within forty-cight hours after 
leaving the hotel. It is called the Hotel 
Guest Accident Policy, and the contract 
is printed in conjunction with the hotel 
bill. When the guest departs the state- 
ment and duplicate are already made up 
and the guests’s name is entered in the 
accident policy. 

The traveler is then automatically 
against loss of life, limb and 
disability caused by accident at no cost 
to himself. This policy provides for the 
payment of $5,000 for loss of life; $2,500 
for loss of limb, and $25 weekly in- 
demnity for wholly disabling injuries 
occurring within the forty-eight hour 
period. There are two copies of the hotel 
bill, one for the hotel and the duplicate 
for the guest. When the guest pays his 
bill the duplicate statement and = policy 
form imprinted with the date stamp are 
given the guest. The hotel uses a time 
stamp which not only contains the word 
“Paid” but also the exact time, hour and 
minute of payment. As soon as the 
policy is imprinted with this time stamp 
the insurance becomes effective and con 
tinues in force for a period of forty 
eight hours as. stated. 

Copy of Contract 

Roy Carruthers, president of the Book- 
Cadillac Co., was formerly managing 
director of the Waldorf-Astoria and 
Pennsylvania Hotels in this city. The 
insurance end of the contract follows 
in part: 

Missouri State Life 

Saint 


covered 


Insurance Company, 
Louis, Missouri 
Age Limits 18 to 70 
Does Hereby Insure 
(Name of Insured) 
the person whose name appears on this 
Policy and bill attached hereto, bearing 
even number and date herewith, subject 
to the provisions and limitations herein 
alter contained, against loss resulting 
from bodily injuries effected during the 
term of this insurance solely by external, 
violent and accidental means as follows 
Part A. 
DEATH AND DISMEMBERMENT 
If such injuries shall result, independ 
ently and exclusively of all other 
In any one of the losses enumerated in 
this Part, within ninety days from date 
of accident, the Company will pay to the 
executors, administrators or 
the Insured, in lieu of any 
demnity, the sum set opposite 
FOR LOSS OF 
bi ee te $5,000.00 
One or Both Hands or Feet by 
Complete Severance Through 
or \bove the Wrist or Ank le 


Causes, 


assigns of 
other in- 
such loss. 


WEEKLY INDEMNITY 

Total Disability 
lf such injuries do not result in a loss 
covered by Part A, for the period com 
mencing with the date of accident, not 
exceeding fifty-two consecutive 
during which the Insured shall be con- 
tinuously and wholly disabled by such 
injuries, independently of all other causes, 
from performing every duty pertaining 
to his business or occupation, the Com- 

pany will pay $25.00 a week. 


Partial Disability 
Or, if such injuries, for the period 
commencing with the date of accident or 
immediately following total loss of time, 
not exceeding twenty-six consecutive 


weeks, 


weeks, shall wholly and continuously dis- 
performing one 


able the Insured from 


Pas 


—_ 
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More than 67% of all insurance written 
by this company since 1867 is still in force 
today. What better evidence could there 
be that policyholders appreciate the “golden 
rule” service of Iowa’s Oldest Company? 

Men desiring to become agents for a good old 


line company will realize the advantage of a con- 
tract with this company of satisfied policyholders. 


EQUITABLE LIFE 


INSURANCE COMPANY 
OF IOWA 
Heme Office: Des Moines 





Founded 1867 











or more wnportant daily duties pertain 
ing to his occupation, the Company will 
pay $15.00 a week. 
Part C. 

TERM OF INSURANCE 


The insurance hereunder 


AGAINST MERGER COMMISSIONS 


National Association of Mutual Under- 
writers Believes Only Expenses 


Should Be Allowed 


: ; t shall be Mm The National Association of Mutual 
foree only for a period of forty-eight Life Underwriters has adopted a resolu 
hours trom the date and hour stamped tion against the payment of any emolu 


or written hereon. 


ment other than necessary expenses in 

Insurance to Commerce connection with any mergers of rein 

Hour : surances of fraternal benefit societies, 
Date 


insurance companies OF asso 
( opies 


mutual life 
ciations. 
surance 


This Policy provides indemnity for loss 
ol Life, Limb and Time, caused by bodily 
injuries effected by external, violent and 


were sent to the in 


commissioners. 


accidental means, to the extent herein ENTERS MORE STATES 
—— The Federal Life of Chicago recently 
entered the State of Washington. Fred 
CLARK M. DAVIS IN AGENCY J. Dibble of Seattle, formerly associated 
Clark M. Davis, son of Dr. Clark W. with the Washington Insurance Depart 


Davis, former medical director of the = ment as license clerk, has been appointed 
Union Central Life, has joined the com- division manager for both the hfe and 
pany’s agency force in the Los Angeles accident and health departments tot 
weney under Manager W. H. Cramer. Western Washington. 

Mr. Davis recently graduated from col Phe Federal has also entered North 
lege and brought with him into” the Dakota and Arizona and expects to de 


ageney his classmate William M. Hull. velop these states very rapidly. 





PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it witl be to your interest to investigate our 
proposition. 


Address, 


Care of The Eastern Underwriter, 


PERMANENT, ; 
86 Fulton Street, New York City 




















What Do You oe 


Service, Company, ur Policy 


~ eibtiel? 


All three are important, of course. But to our mind 
the policy is especially so. {f you agree that the 
actual contract itself is deserving of careful attention 
and comparison on the part of the agent, we invite 
you to consider seviously the United Life policy, “A 
Policy You Can Sell.’ 


Amy nateral death. ..cccccccccccccsecsess $ 5,000 
Any accidental death... ...cceeecceeecees 10,000 
Certain accidental deaths.........+.++++++ 15,000 


Accidental Benefits $50 per WEEK. 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY A 


If there is an opportunity open in your town, our 
Vice-President, Mr. Eugene E. Reed, will tell you 
all about it. Write him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord New Hampshire 


i | Inquire! — I 























‘George T. Dexter 
Given Long Leave 


HIS MANY YEARS IN SADDLE 
George K. Sargent, Long Acting Agency 
Head, to Run Mutual Life Pro- 


duction Department. 


second vice president 
Mutual 


leay e 


George ‘| Dexter, 


and manager of agencies of the 
Lite, has been given an indefinite 


of absence by the company. The agency 


affairs of the company will be con 
ducted by George K. Sargent, superin 
tendont of agencies for some time. 

Mr. Dexter will be sixty-six years old in 
January and he has faithfully 
Mutual Lite 


home 


served the 
both in the field and in the 
great many years. He 
was brought to the home office as superin 
tendent of agencies in 1898, and has been 
president since 1906. He has 
been at the helm during some of the most 
trying periods of life insurance develop 
ment and has witnessed its stabilization 
Inte one of the forces of modern 
times. 

Mr. Sargent, although 
some years m a very 
for the Mutual Life 


olhee tor a 


second vice 


greatest 


carrying on for 
important capacity 
both in the field and 
in the home office, has succeeded in keeping 
in the background. He is at present out of 
the city on company business. 


BECK WITH CONTINENTAL 


State 
poin’'ed Manager 


Former Missouri 


Life Man Ap- 
of Sales 
Promotion Department 
kdmund . Melson, 
Continental Life of St 


nounced the appoimtment of Roy | 


of St. Louis, ¢ 


president of the 

Louis, has an 
Beck, 
director of sales promo 


tion for the Continental 


Mr. Beck organized and for three 
vears directed the sales service depart 
ment of the Missouri State Life. Mr 
Beck began his insuraace career in 1914 


as special avent for the Missouri State 


Life in St Louts He remained with 
that company for more than eleven 
. having tendered his resignation to 
take effect September 15. bor five years 
he was a special agent in St Louis, 
qualifying for the Agency Club Trip to 
California his first year, and being a 
consistent member of the Club there 
alter 
He was given a leave of absence by 
his company to enter Y. M. C. A. work 
at Cemp Vaylor during the World War. 
Upon returning from this service, Mr. 
Beck was called into the Home Office 
of the Missouri State Life in 1920 to 


edit their Weekl \vency 


Bulletin. It 


was through his original and 


unique 
presentation of new and interesting 
ales ideas that he won the sienificant 
title of “Bulletin Beck” from the field 
lores From thi it was only a step to 
the organization of a sales service de 
periment with an expert personnel 
which functioned very actively during a 
period of unusual growth of that com 
Pally 


Prominent Club Woman 
Praises Life Insurance 
By Mrs. Charles M. Dickinson, 
President, New York Federation 
of Women's Clubs 


Insurance is a mortgage on security 
for the family in the future. Content- 
ment and peace of mind is obtainable 
nly through a sense of security 

Phe balance and tability of a nation 
is, of course, entirely dependent upon 
the stabilizing efficiency of its citizens. 
\ Home is not fully functioning as a Na- 
tional Institution without some method 


f constructive saving. Insurance rep- 
resents the only reliable and effective 
method of thrift for the family savings 
it secures the widow and children when 
the breadwinner is taken and assures a 
comiortable closing to one’s life. 
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Life Underwriters 


(Continued from page 3) 


ton FE. Hunsicker, Philadelphia manager 
of the Fidelity Mutual and one of the 
keenest business insurance experts in 
the country. He has been in the busi- 
ness for forty-two years and out of his 
wealth of experience gave the life under- 
writers some of his thoughts on “Busi- 
ness Perputation by Means of Life In- 
surance.” “Ten years ago business was 
largely a one-man affair,” said Mr. Hun- 
sicker, “with a world of affairs revolv 
ing around the head of the business. 
The fallacy of this was that after his 
death the estate was settled and the 
concern often went out of existence. 
Years and years of painstaking toil and 
endeavor was lost forever. These 
thoughts are changing and the life in- 
surance agent is having a lot to do with 
it. The executive today is looking into 
the perpetuation and future of his busi- 
ness after he has passed on. He is able 
to vive more time to recreation because 
his business is so organized that under- 
studies and departmental managers carry 
on the details.” 

Mr. Hunsicker then cited the way in 


Commission Report 
(Continued from page 1) 
erty worth $5,000 or more; that 2,536, 
or 14.6%, have annual incomes of $1,000 


or more; that 2,465, or 14.2%, have in- 


which the late 


Andrew Carnegie en- 
couraged his understudies. He didn’t 
offer them bonuses or stock but took 
them all into partnership and bound 
them to him. “Any business,” he said, 
“can offer a bonus or stock but that 


doesn’t mean that its employes will show 
their loyalty. They have their own 
future to look after and will leave one 
company readily for the chance of hav- 
ing a share in another business. 
Launching into his methods of sell- 
ing business insurance, Mr. Hunsicker 
said that his first step was to get all 
who are to be parties to the agreement 
examined to establish their insurability. 
The second step was for them all to de- 
cide as ta the selling price that each 


will take for his interest in event of 
death. They next decide how much of 
this selling price they can afford to 


cover, in event of death, by life insur- 
ance. He then has the policies issued 
payable to the estate of each one, and 
insists upon a settlement of some kind, 
possibly a note or due bill, until the ar- 
rangement is perfected by the agree- 
ment, when the beneficiaries can be 
changed to correspond to the terms of 
the agreement. The agreement is the 
(Continued on page 9) 


Finally, 1,114, or 6.14%, have less than 
$100 per annum, while 2,912, or 16.8%, 
have no income. Taking what may fair- 
the 
(those who really need more or less help) 


ly be called “dependent” group 





mark. 


DES MOINES, IOWA 





Three New Records of Progress 


A TWENTY-TWO MILLION DOLLAR PRODUC- 
TION of new life insurance during June, 1925, in 
honor of President George Kuhns. 


A NINETY MILLION DOLLAR PRODUCTION of 
new life insurance during the first half of 1925. 


During June, 1925, the total of life insurance in force 
passed the EIGHT HUNDRED MILLION DOLLAR 


BANKERS LIFE COMPANY 


GEORGE KUHNS, President 














NEW POLICY 
Disanility Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 
The Manhattan Life Insurance Co. of New York 


a aa) 





a 





$300 down to nothing, we find that they 
constituted only 30.4% of the total, only 
about half of which, 16.8%, have no in- 





the Census. 





under 65 years of age is included. 


2 Not including 63 persons interviewed who refused to state the amoun 
% Income not reported because of posessing $5,000 or more of property, and therefore considered ineligible for old- 


age pensions. 





1 In this and following tables totals usually are placed at the top, following the practice of the Federal 


2 Including only those with pensionsof $360 or over. 


FINANCIAL CONDITION 


Financial condition of persons interviewed, 65 years of age and over and 70 years of age and over, not in receipt 
of public pensions of $360 or over or of organized charity.! 


Annual Income 
(including, for 
Married Persons, 
Income of 


4 
| 





Spouse). Number 

Total Interviewed.? 17,357 
Possessing property of $5,000 or more | 
(including, for married persons, prop- ' 
ee) BEC) oe) |, Re eA A Not, reported? s.6 sasceseacnass ss 7,078 
Ble CORT rc 2 eee ee 2,536 

ere 1,072 

OARS OL RO en Aa Sae 399 

CAPM R ENA Diese iok atalsie's aha steenea se 391 

Not possessing property of $5,000 or $400-$499 2... cee eee eee eee 263 
more, either singly or with spouse UME G OO oiaicts a towe ease eaves 340 
POMEAREUD apo aisasisdsaswosepesa 503 

RUD AN ND ae sc cara tig Dis elena wre mic feerars 749 

| Under BIOs eee eth mate orane 1,114 

i ~No income..... Tee Te 2,913 


30th members of a married couple are placed in same financial group, if both are over 65 years of age. No person 


( 


65 Years of Age 


; and Over 


t of their income or property. 


comes ranging from $300 to $1,000. that is, those with incomes ranging from — come. 
AGED POPULATION OF MASSACHUSETTS 
Persons 65 Years Persons 70 Years 
of Age and Over of Age and Over 
Class Percentage Percentage 
Number Distribution Number Distribution 
Estimated Population — Dota! aos <0o 605.5053 0siseWsisewnas oe ealedue sain. 225,000 100.0 133,000 100.0 
Public pensioners : 
United States aiilitary sDORSIONES «.6ic:0:0.0sies,adacwele wesc co SeaeaedewnGe se 15,000 6.7 13,500 10.2 
Federal, State, county, city and town civil pensioners?............... 3,000 3 2,100 1.6 
Persons aided by charity: 
Poms imarstine WOINDEOS os 6 sans do 008 5Oh4 Shs aise db do bose ES A Ed aw See Uaieeea 4,123 1.8 2,740 20 
Aided by public charity in: ogtdoor Telic£  .. ...0:0ci0s 056 cceeees cine saemese 3,791 7 2,655 2.0 
Aided by private organized charity in outdoor relief (cases reported).. 1,471 7 1,119 8 
Residents of private homes: for the aged oie. sce acwaeiecctccssees 2.921 1.3 2,492 1.9 
ORE ORES IE ONC ys ois cont Asse ouwssinnaampwiakSeaGanseehweseaess 1,800 8 1,250 9 
Persons under custodial care: j 
RNR UOTE RIG 2 os pos hasrsh ass niedcamrinnowen genau Ueta sented sees 250 Jl 90 Jl 
PIRES Looe Digit (Cle) Re ceo git CU.) (| ei) te aster ore ene Enna re err rar 2,750 LZ 1,660 Le 
Persons not supported by public funds or by private organized charity 
(RaKsth MICO RORSVE RROD visors siviss daisn.'d he aweesKasaioseenss boule esisawien' 189,894 84.4 105,394 79.2 


Bureau of 


Interviewed 
70 Years of Age 
and Over 
Percentage 


Persons 


Percentage 


Distribution Number Distribution 
100.0 9773 100.0 
40.8 3,960 40.5 
895 9.1 14.6 
6.2 477 4.9 
23 210 oil 
22 311 22 
15 144 1 es 
20 204 3.1 ; 
3.9 333 3.4 
4.3 534 5.5 
6.4 793 8.1 
16.8 3,012 30.6 
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HOW GILMAN GETS TIPS 
By Charles C. Gilman 

On the question of how I get. infor- 
mation about clients, | would simply say 
that it is the most natural thing in the 
world for me because in the first place 
I am of a curious disposition, go around 
with my cars open and eyes as well or 
try to at any rate, although a lot of my 
clients contend that I am not deaf but 
dumb, and I find that after you once 
have acquired the confidence of a man, 
it is the most natural thing in the world 
for him to tell you about his personal 
affairs, so that you are saved the an- 
noyance of asking outsiders if you just 
use a little judgment in getting into a 
man’s confidence. 

I always feel very much flattered 
when one of my customers tells me how 
much money he made last year and it 
is surprising how often they do it and 
invariably they have a feeling “I know 
that you will not tell anybody else” so 
that it I were to say anything about this 
subject, I would simply say—“to  con- 
duct yourself in such a manner with 
your customers that you acquire their 
confidence and then you will be given 
all the information that you need in 
order to increase their holdings in Life 
Insurance.” 

As it happens, I never approach 
strangers, consequently, I have no way 
or need of acquiring information about 
men that I do not know. 





How Could You! 


A small, henpecked, worried looking 
man was about to take an examination for 
life insurance. 

“You don’t dissipate, do you?” asked the 
physician, as he made ready for tests. “Not 
a fast liver, or anything of that sort?” 

The little man hesitated a moment, look- 
ing a bit frightened, then replied, in a 
small piping voice: “I sometimes chew a 
little gum.”—Phoentx Mutual. 





An insurance man walked into a lunch 
room and taking his place on one of the 
vacant stools, ordered bread and milk. The 
fellow sitting on the next stool asked: 

“On a diet?” 

“No,” said the insurance man, “on a 
commission.”—Federal Life. 





Old Uncle Eben Jones went into a life 
insurance office and requested a policy. 

“Why, uncle,” said the president, “you 
are too old for us to take the risk. How 
old are you?” 

“Ninety-seven come next August.” said 
the old man, and added testily, “If you 
folks will take the trouble to look up your 
statistics, you'll find that mighty few men 
die after they’re ninety-seven.”—Anon. 
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E. B. Houghton Writes 
690 Apps in a Month 


GUARDIAN’S ROCHESTER MGR. 





To Give Testimonial Luncheon to him in 
Recognition of His Record 
Production 





Ernest B. Houghton, manager for the 
Guardian Life at Rochester, N. Y., wrote 
690 applications for $876, 300, in twenty- 
seven working days during October. A 
large portion of the business were “bind- 
ing receipt attached full premium re- 
mitted.” Mr. Houghton’s success was the 
result of a well planned and executed 
campaign. Almost every move was plot- 
ted in advance to conserve both his time 
and energy. Full and half-page news- 
paper advertisements were used through- 





E. B. 


HOUGHTON 


out the month, as well as circular letters 
to policyholders and prospects to ac- 
quaint the public with the object of his 
campaign. Once started, he took his 
way calmly along, turning in an aver- 
age of 25 to 30 applications daily. He 
finished his strenuous month in excellent 
health and spirits, fifteen pounds lighter 
in weight, but with no ill effects what- 
ever. 

The occasion of Mr. Houghton’s unu- 
sual effort was President’s Month, in- 
augurated in honor of President Carl 
Heye of The Guardian. Because of his 
championship record, Mr. Houghton led 
the entire Guardian field force by a tre- 
mendous margin. In appreciation of his 
efforts, it is planned to give him a tes- 
timonial dinner at Rochester at which 
Vice-President T. Louis Hanson of The 
Guardian will preside. 

Mr. Houghton’s is the third record 
brought to The Guardian in as many 
months. The first was the one-day record 
of E. A, Gillispie of The Guardian’s 
Shreveport, La. Agency, who’wrote 101 
applications in one day last August. Mr. 
Houghton himself broke this good rec- 
ord when he submitted 117 applications 
in one day during his October cam- 
paign. 


company 





PRESIDENT JONES’ MESSAGE 





Tells National Association Members Big 
Effort Will Be For Professional 


Training and Group Contacts 


Frank L. Jones of the Equitable So- 
ciety, Indianapolis, the newly elected 
president of the National Association of 
Life Underwriters, has issued his first 
presidential message to the members. 
He says that the new administration 
will be devoted to advancing the pro- 
fessional training of life underwriters, 
and making contacts with other social 
institutions in the community. Many 
local associations, he says, have not yet 
formed such group working agreements 
as are effectively in use in Detroit, 
Seattle, Pittsburgh and other places. 

President Jones describes the two 
major lines of association for the year 
as follows: 

“First, the consideration and develop- 
ment of Life Underwriting as a_pro- 
fession. To promote and develop that 
that idea the National Association has 
encouraged the creation of — schools, 
correspondence courses and libraries, so 
that in reach of every underwriter in 
America there is the means of educa- 
tion through study, and the opportunity 
to read good books, affecting not only 
the principles of Life Insurance, but 
the proper practices of it—books on psy- 
chology; on methods, on functions and 
on special phases of service. 

“Second, we are creating contacts be- 
tween Life Insurance as an institution 
and all of the other leading social in- 
stitutions of America. In our National 
conventions and in local association 
meetings, we are developing almost 
daily the close contacts with trust com- 
panies, educational institutions, business 
organizations, that are mutually help- 
ful and profitable.” 


STATE MUTUAL CHANGES 


The State Mutual Life of Worcester 
has appointed as its general agent in 
Toledo, Marion T. Watson who has 
had considerable experience both as a 
producer and in a supervisory capacity. 

For many years the company main- 
tained in Chicago two general agencies, 
one in charge of Everts Wrenn and the 
other under Edgar H. Carmack. Since 
Mr. Carmack’s death October 27, the 
has combined the two offices 
under Mr. Wrenn. 


MADE DETROIT GENERAL AGENT 


The Connecticut General Life has ap- 
pointed as general agent at Detroit W. 
C. Bailey to succeed Donald Johnston 
who will devote himself to personal pro- 
duction. Mr. Bailey was assistant super- 
intendent of agencies for the Travelers, 
having been in the home office of that 
company for eight years. While at- 
tending Wesleyan University he sold 
for the Northwestern Mutual Life and 
later represented the State Mutual at 
Cleveland. 





Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
FREDERIC H. RHODES, President 
chis Company oas always pursued those policies in the conduct of its business that have given it a high 


reputation fer stability and fair dealing. 


Alas always rendered the highest grade of service to Its policyholders. 


Has always extended reasonable assistance and encourageme 


their business. 


nt to its representatives to develep and hold 


Its policy contracts give to each individual insurer full protection, safeguarding, at the same time, the 


interest of all its policyholders. 
JOHN BARKER, Vice President 


ROBERT H. DAVENPORT, Secretary 











¢A Profitable Partnership 


exists between this Company 


Office furnishes a lead service w 
interview prospects known to 


and its agents. The Head 
ich permits agents to 
terested, A steady, 


healthy growth in the company's business is reflected in 


the increased earnings: of itsa 


states. Full level net premiun ; 


Hundred Million insurance inf ie e 


Waiter LeMar Talbot, President 


‘operating in forty 
e basis. Over Three 
-growing, rapidly. 


NSURANCE Co. 











J. E. HALL HAS BIG FIRST YEAR 


Produces $17,500,000 Since Last Sept- 


ember; 


The J. 
tual general 


September, 


formed to succeed the firm of Hall & 
McNamara, dissolved. This is consi 
dered a substantial gain since the agency 


set $10,000,000 as its goal during its first 
year under the new 
_Daring the 


rate of better than $200,000 per man for 
divided into two classes, 
business fell below 


“serubs” 
brought up to the higher standard. 
has served to stimulate the serious mind 
ed agent whose effort has been lax and 
to cull from the 
whose 


consideration. At the 
shortly 


“Varsity” and “Scrub” 
Division in Agency Successful duc 


Elliott Hall Agency, Penn Mu 


rate 


$360,000. 


ated the “varsity” was averaging at the 
of $320,000 a year. By the first 

of October, the “varsity” ranks had been 
increased by two and the average pro- 
tion had jumped to the rate of 

4 








agents in New York, has — 
for $17,500,000 of business since 
1924, when the agency was 


arrangement. 
fifteen new 
have 


year, 
who 


avents 
added, averaged at a 
producers were 
known as “var 
and “scrubs.” Any agent whose 
an average of $10,- 
relegated to the 
average had been 
This 


first year. The 


a month, was 
until his 


agency the hanger-on 
income from other sources made 
sale of life insurance a secondary 
turn of the year, 
after this division was inaugur- 





CONSULTING ACTUARY 


FRANK J. HAIGHT 


Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 


Des Moines, lowa 














HOME LIFE 


Insurance Company of New York 
ETHELBERT IDE LOW, President 


The 65th Annual Report shows: 
Premiums received dur- 
ing the year 1924..... $8,003,453 


Payments to Policyhold- 
ers and their Benefi- 
ciaries in Death 
Claims, Endowments, 


Dividends, etc........ 6,321,524 
2,801,996 


Actual Mortality 62.4% 
of the amount. ex- 
pected. 
Insurance in Force..... 260,530,414 


Admitted Assets........ 51,457,218 


FOR AGENCY APPLY TO 


GEORGE W. MURRAY 


Superintendent of Agents 
256 Broadway New York 





























in every section of the State. 


SUNNY CALIFORNIA 


_ Business is on a solid footing in California. 
climate and resources continue to draw men of means and vision. 

The substantial Lincoln National Life organization in California offers 
many splendid openings for District Agencies and for personal producers 


If you like to work where there is money and a chance to solicit 
business in comfort every month in the year, you should 


Her natural advantages of 











(CINK ‘UP ()wiTa rue () LINCOLN) 














IN CALIFORNIA 


H. G. EVERETT, State Manager 
804 Garland Building, Los Angeles, California 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life a 


Address either: 


or 


Fort Wayne, Indiana 
ore Than $375,000,000 in Force 














Provident 


Mutual 


Life Insurance Company of Philadelphia 


Pennsylvania 


1865 





Sixty Years Old 


Founded 1865 


1925 


Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 
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Cunningham Succeeds 
Bell In Mutual Life 
MANAGER HOME OFFICE AGENCY 


Big Personal Producer; Formerly 


Partner in Grill-Cunningham; Bell 


Now Assistant Agency Super- 
intendent 

Phomas C. Bell, for years one of the 
veney managers of the Mutual Lite, 
i he 4 | elected assistant superin 
tendent of agencies for the Mutual Lite 
nd Philip D. Cunningham sueceeds him 

manager of the home office aven 
of the company Mr.) Cunningham 
leaves the Grill-Cunningham Agency of 
the Travelers in order to take up hi 
Hew vork while this aveney has been 
incorporated and will continue to fun 
tion as the Grill-Cunningham Agen 


line 

Mr. Cunningham, 36 yvears of 
native New Yorker and received” his 
education at St. Francis Navier College 
He joined the Mutual Life as a clerk 


ape, 1S a 


in the correspondence department at 
thre home office nm 1909 and in 1913 
tarted a a solicitor for. the compat 
in the Bell Avene \ Ile wa a toad 
energetic producer from his” first a 
ind qualified seven tine for the com 
pan field club In 1922 Mr. Cun 
mingham dormed partnership ith J 
(seorge (ar II, vho a then dow 

peral MWisursane Douasanne Since it 
Oreanizatioi th Carll - Cunningham 

ney has built up a constantly in 

easing volume of production and it 
Dusan this vear is expected to total 
nearly $8,000,000 

Mr. Bell is one of the olde i Ser 
VICE Ol thre Manager in the Mutual 
Life organization He entered the com 
pany'’s service about thirty-six veat 
Areg In 1892, he became manaver for 
Charles H Raymond & Co...) general 


agents for the Mutual Life in this erty 
When this firm was dissolved in 1905, 
Mr Bell) was tpPpomte do ageney Super 
visos for the Metropocitan distriet by the 
company In 1907) he manages 
of the home office agency He has 
with the Mutual Lil 


five vears 


became 


iy ell 


lor about thirty 


AETNA AGENTS EXPAND 


Pearce Porter & Martin, Tulsa, Okla, 
install Life, Accident and Health 


Department 
Pearce Porter & Martin, general agents 
for the Aetna Life and affiliated com 
pames, Tulsa, OXlahoma, have recently 
installed a life and accident and health 
department Phis firm has established 


self in fire and casualty 
Increasing demand for life 
ind health 


lines, but tie 
and accident 
insurance has necessitated 
the addition of this department. Vis 
extension means 
MlOre Oottice 


the acquiring of much 
space, as the offices of the 


new organization will be entirely separ 
ate trom the fire and casualty offices 
Pearce Porter & Martin have thor 


oughly trained five of their ablest sell 
ers of life and accident business thi 
in the New York University Life Insui 
anee School which was held in Okla 
homa City this summer and two in the 
\etna Life Insurance Training School 
They have also employed an accident and 
health man who received his training im 
a lite insurance school under Hart 
Fuban: in New York City. These six 
men will give their entire time to the 
production of life and accident 


business 


( 


Ww 


end heal-h 


Gordon B. Gilliland, formerly in charge 
of the bond department, has been ap 
pointed superimtendent of agencies, but 
will still devoie a part of his time to 
bonds \s ofl November Ist, Hersheil 
Ewing comes to the organization as spe 
cial agent and will develop the agency 

isiness along casualty lines. 


TO DO NON -MEDICAL 


unteer State Life will enter 
Medical. 











Whether you produce $250,000. or 
$5,000,000 a it will pay you 


individually to know what we mean 


year 


when we advertise 


—Organized Service— 


The Keane-Patterson Agency 
Massachusetts Mutual Life Insurance Company 


Pennsvivania Building, 225 West 34th Street, New York City 
DONALD C. KEANE, General Agent LLOYD PATTERSON, Associate 


Telephone, Chickering 2384-7 


























Dennelly q. Cenn’e Mack 


I. Louis Hansen, viee-president of the Guardian Lite, was one of the trio of 
three wolfers who played an interesting match at the Pine Valley Golf Club near 
Philadelphia on October 27.0 Upon that oceasion Mr. Tlansen was the guest of 
Connie Mack, of the Philadelphia American League Baseball Team, “The Athletics, 
ana of George B. Donnelly, president of the Nnights of Columbus Club of Phila 
delphia. Mr. Mack, who has won a number ot baseball pennants, was also the 
victor in the mateh he had with Mr. Hansen and Mr. Donnelly. 


Louis Hansen 


WELLS’ DIRECT MAIL CAMPAIGN One hundred were returned 
within a few days, justifying the pulling 

“Contact” Letter Featuring Company’s power of the “contact” letter. 
New Book Nets Agency 100 Replies As soon as a lead is received it 
Out of 450 Sent turned over to an agent who pays at 
Direct mail which was constantly in the rate of 25 cents for each book he 
the limelight at the reeent imsurance 
\dvertising Conference at) Boston 1s 


cards 
is 


delivers, No sales pressure is brought 
to bear on the policyholder; the only 
working out to the advantage of the requisite is that he must not read the 
Graham C. Wells) Ageney, Provident book until he reaches home in the even 
Mutual in New York, in a drive for a ing. This is because of the psycho 
hieh November production. Making logical effect of home environment and 
use of the company’s new book, “Seven loved ones in getting a man to think 
Keys to Contentment,” the Wells | sericusly on how much more insurance 
\veney seat a preliminary letter with he should carry to protect them. The 
a stamped return card to a seleet list of agent is not in the picture; he simply 
150) policyholders whose ages presents “Seven Keys to Contentment” 
in| November. and lets it do the selling. 


changed 
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A Record of Service 


The year 1925 marks the seventy-fourth anniversary of the 
Massachusetts Mutual Life Insurance Company. Ever since 1851 
this Company has furnished unexcelled life insurance protection 
| at a low net cost and has maintained its record of unswerving 
| loyalty to its policyholders. The years have brought wonderful 
growth and prosperity. To-day, as in the past, the whole per- 
sonnel of the Company is imbued with the spirit of service, a 
spirit that permeates the entire activity of the organization. 





JOSEPH C. BEHAN, Superintendent of Agencies 


| Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASSACHUSETTS 
| Organized 1851 




















Inheritance Tax Law 
Brought Up To Date 


NEW VOLUME BY BENDER & Co, 





Work by Lafayette B. Gleason and 
Alexander Otis Has Been Com- 
pletely Revised; Covers Insur- 
ance Features 
A fourth edition of “The Law of In- 
heritance Taxation” has been brought 
out by the publishers, Matthew Bender 
& Co. of this city, in which the subject 
of life insurance is more fully treated 
than in former editions. The work has 
been thoroughly revised to meet the 
changes that have taken place, among 
such changes being revisions of the jn- 
heritance tax laws of thirty-eight states 
and the federal laws. The book is by 
Lafayette B. Gleason and Alexander 
Otis. The volume is large royal octavo 

of 1534 pages and the price is $15. 

The four divisions of the work are as 
follows: 

I. Federal Estate Tax of 1925.—\ 
complete and comprehensive study, with 
Rules, Regulations, Practice, Forms and 
a Digest of Federal Decisions. 

II. Federal Fift Tax—An analysis and 
treatise on the subject, with Rules, Reg- 
ulations, Practice and lorms. 

III. Law cf Inheritance Taxation.—\ 
general treatise, divided into” twenty- 
four chapters, with 2,500 citations, i1 
cluding all important decisions up to July 

all imy l 
Ist, 1925. 

IV. Complete 
Index. 

Discussing life 
Says: 


Table of Cases and 


insurance the book 


“Life Insurance has become important 
in inheritance taxation from a_ peculiar 
angle. Its non-taxability as a contract 
taking effect at death when payable to 
a beneficiary and not to the estate is 
reviewed at length in the subsequent 
pages, but its importance to estates lies 
in the fact that it can be relied on to 
produce ready cash with which to pay 
federal and State inheritance taxes. 

One of the chief hardships produced 
by these taxes is the immediate demand 
upon the funds in the hands of executors 
to meet them. 

“It too often happens that ready 
money is not available and valuable 
securities or encumbered real estate 
have to be sacrificed at a forced. sale. 
The requirement that the Federal tax 
be paid out of the residuary estate with- 
out regard to the beneficiaries unless 
the testator otherwise provides in his 
will often defeats the most beneficent 
and just intentions, 

“This has led to the wise practice of 
providing a sufficient fund to meet all 
inheritance taxes by insurance payable 
to the estate. Such insurance will, of 
course, have to’ bear its portion of the 
tax percentage—but if made available 
and the will directs that the inheritance 
and estate taxes all be paid out of the 
insurance fund thus provided, many es- 
tates will be preserved intact that other- 
wise would have to be sacrificed. It is 
to this feature of insurance that the 
authors wish to direct specific attention.” 


GUARDIAN’S RECORD MONTH 


The President's Month of The Guardian 
Life, which closed on October 31, showed 
a production of 11,884,756, establishing 4 
new high mark for the company and one 
exceeding October, 1924, by 58%, and the 
Guardian's best previous month (Apr, 
1925) by 18%. 

The outstanding feature of the month 
was the extraordinary volume secured on 
Cetober 31- $1,036,800—which established 
a new one-day record of production for 
the Guardian, 


Actuaries tell us that the average 
expectation of life has increased great- 
ly since 1875. But nobody expects to 


live long to enjoy using a paper towel. 
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HANCOCK’S DISTRIBUTIONS 





Policyholders’ Costs Further Reduced 
By John Hancock’s Surplus Appor- 
tionment for Next Year 


The John Hancock Mutual Life has 
made another material reduction in net 
cost to policyholders by a new surplus 
distribution for 1926. The 
table shows the results 


following 
as applied to 
ordinary policies. 

The scale of surplus distributions in 
the Weekly 
heen increased for the year 1926, and for 
next year will begin with a minimum ot 
fve weeks’ premiums on policies issued 
from 1917 to 1921 inclusive, and will in- 
crease progressively to a maximum of 
twenty-six weeks’ premiums on_ policies 
issued from 1879 to 1881 inclusive. 
CRDINARY LIFE 20 PAYMENT LIFE. 


Premium branch has also 


wn 


75 





Es 3 i B35 2 c 

Cone go. | Bes 
ae ‘Sy al <a a 
“ 283 258 e303 88 

a Be” a. 860 BS 
15 $158 $375 $24 30 $4:53 
16 16 16 Bs 24 66 455 
17. 16 47 3 80 25 02 4+ 59 
18 16 81 3 83 25 40 4 62 
19 17 16 3 87 25 80 4 66 
20 «17:52 3 90 26 21 4 70 
21 17 «90 3 93 26 65 474 
22) «18 30 3 97 27 09 4 78 
2 18 73 4 01 ae 3S 4 82 
2 «19:18 4 05 28 04 4 86 
25 19 63 4 09 28 55 4 91 
26 «20 12 414 29 07 4 96 
27) 20) 64 418 29 61 5 01 
28 «21:18 4 23 30 18 5 07 
29 21 75 4 29 30 76 5 12 
30 0.22 35 4 34 3) 3s Sy Ee 
31 22:98 4 40 32 02 5 2 
32. 23:65 4 46 32 68 5 28 
33 24 35 4 53 3S H/ 5 36 
34 925 09 4 60 34 10 5 42 
35 25 88 4 67 34 87 5 50 
36 26 72 4 75 35 67 5 57 
30 af YD 4 83 36 49 5 64 
38 28 52 4 92 37 36 5 7a 
390 29 5] 5 01 38 28 5 82 
40 3055 5 11 39 25 5 92 
41 31 67 5 2 40 26 6 00 
42 32 84 > 20 41 33 6 10 
43 3410 5 45 42 46 6 21 
44 35 44 5 58 43 66 6 33 
45 36 8&6 5 71 44 92 6 46 
46 38 36 5 &6 46 25 6 59 
47 39 98 6 02 47 67 6 73 
48 41 69 6 19 49 18 6 89 
49 43 52 6 38 50 78 7 04 
50 45 49 6 58 52 48 7 22 
$1 47 57 6 80 54 30 7 42 
52 49 78 7 03 56 23 7 63 
$3 52 14 7 28 58 29 7 84 
54 54 68 7 55 60 50 8 08 
S 37 3 7 83 62 85 8 34 
56 60 24 8 15 65 39 8 61 
57 63 32 8 48 68 10 8 91 
58 66 60 8 84 71 00 9 24 
59 70 12 9 23 74 13 9 59 
60 73 88 9 65 77 50 9 99 
61 77 90 10 10 81 12 10 39 
62 82 20 10 58 85 04 10 84 
63 8&6 81 11 11 89 26 11 32 
64 91 75 11 67 93 82 11 86 
65 97 05 12 29 98 75 12 45 


For some time the Philadelphia agents 
have been talking about the remarkable 
achievements in the last two years of 
John J. Reilly, who, they say, is one of 
the most successful insurance agents in 
America. He’ has an office in the Wid- 
ener Building, Philadelphia, and has 
written lines running into the seven fig- 
ures on several men, including one of 
the radio kings. He has not been in 
good health of late and is not breaking 
any record at the present time. 





“Lose Your Boy?” 


_ In one of our best agencies the cashier is 
instructed to inquire of each prospective 
“lapser,” when he comes in to surrender 
for cash, “Did you lose your boy (or 
wife) ?’—Northwestern National Life. 


How I Learn About Personal and Financial Affairs 
of Clients 


By Clyde L. Foster 


Life Underwriter, Northern California Agency, Equitable Life 
Assurance Society of the United States 


The “hit-or-miss” method of life un- 
derwriting is as dangerous as “hit-or- 
miss” automobile driving. 

Information gathered from society 
gossip or idle chatter is a good “hit-or- 
miss” method. While there may be a 
grain or two of value in such informa- 
tion, it must be checked and rechecked 
to determine its real worth. 

The life underwriter who starts with 
facts about his prospective client’s per- 
sonal and financial affairs thinks straight 
in his diagnosis. He can accurately de- 
termine his client’s needs and gauge his 
ability to make the premium deposits on 


cover these needs. 

| learn about the affairs of prospec: 
tive clients by a financial report from 
one of the financial agencies, personal 
observation, with my insurance “eyes 
and ears” wide open, and I can nearly 
always find a point of contact that makes 
it easy to talk with my prospect on sub- 
jects of interest to him in his personal 
and financial affairs. If I am tactful | 
soon gain his confidence and, having 
this, 1 then consider him a prospective 
client. 
w» “Mr. Prospective Client,” [ say, “the 


modern life insurance company can help 
you in building and conserving your 
financial estates. 

That statement usually brings some in- 
formation or a question. “The use you 
may have for life insurance can be ac- 
curately determined when you give me 
facts, in contidence, concerning personal 
and financial affairs which will help me 
to return facts, giving you accurate in- 
formation, so that you can determine 
what service best fits your need and how 
you can best use it,” 1 add. 

A few minor questions, giving him 
your reasons for asking them, will be 
answered and from then on the inter- 
view can be directed to obtain more 
important information. 

I always use the “You” method and 
seldom fail to get the most personal and 
financial information, even to the con- 
tents of his will and often a copy of 
this will—and his last financial state- 
ment 

How do I learn about the personal 
and {nancial affairs of my clients? From 
my clients themselves. This is the “hit” 
method and usually scores a “home 


What Price Income! 


“How Much Should I LAY ASIDE for 
Life Insurance?” 


HIS is a question more frequently asked the life 


underwriter than any other. 


What proportion of 


his income can a young man put into life insurance 
premiums, especially if he is married ? 


Concrete facts speak louder than words. 


Here is the 


actual program of a young man, 28, with two children. 


His income is $5,000 a year. 


What would you con- 


sider a fair proportion of this income to spend for life 


insurance ? 


Ten percent? 


Actually in this case the annual premiums amount to 
about $600, leaving a balance of $4,400 of the income 
for the support of the family, an easy proposition for 


ambitious young parents looking to the future. 

What do they get for their $600? 

Totai life insurance of $30,000,—$5,000 to be paid 
in cash in case of the husband’s death, the rest so 


arranged in a trust settlement as to produce $100 a 
month income for the wife during her life time. 


Do you not think this young man has done well for 


himself and his family? 


Surely he has laid out his life very successfully, with 
a fair income for present living expenses and an estate 
of $30,000 to leave for his family. 


He might struggle for years to obtain such a result 
in other ways, and then fail of his goal, in the mean- 
time missing the best there is in life including the con- 
tented enjoyment of his income and his family 


4 Strona Company Ores 
Sixty Years in Rusinecs 
Liberal as to Contract 
Safe ard Se 
cure in Exvery 
War. Pcliries 


in Force Over 

22.200. 000.000 

ineurina 3.500.- LIFE INS 
ore 


000 Families. \ 
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Life Underwriters 


(Continued from page 6) 
final step. 
average 


Mr. Hunsicker feels that ‘h. 
attorney is not well enovwzh 
versed in life insurance law to prepare 
a competent agreement. He tells a 
prospect that he will have it drawn up 
by his life insurance attorney free of 
charge. It may take a month or two 
before this agreement can be ironed out 
in a satisfactory manner and in phrase- 
ology that can be read. But when it 
is completed to the satisfaction of the 
insured he can take it to any attorney 
and not one bit of the verbiage in it 
will be altered. 

One of the best features of Mr. Hun- 
sicker’s talk was that he liberally il- 
lustrated it with actual business in- 
surance cases of his own, showing the 
technique and skill necessary in bringing 
the sale to a successful close. 

Increase of Dues Goes Through 


Among the business matters brought 
up at the meeting was the proposed in 
crease in dues. After its presentation by 
President Kederick and coniment from 
the floor by L. A. Cerf of the Mutual 
Benefit, the matter was taken to a vote 
and unanimously carried. The new scale 
is as follows: 


1. Associate Members 
2. Soliciting Agents ....... 
3. Sustaining Members ........ 
4. Salaried Managers, supet 
Visors, agency directors and field 
SUPETINIENMENIS 2.2 .ccccscccccccces 
5. General Agents and man 
agers whose organizations pay for 
four million or less yearly 20.00 per year 
6. General Agents and managers whose or 
gvnizations pay for more than four million 
yearly shali be assessed, in addition to the stated 
$20.00, $2.00 for each additional full million of 
paid-for msurance. 


7. Ma*imum dues are not to exceed $60.00. 


Keddede $5.00 per year 
8.00 per year 
12.50 per year 


16.00 per year 


TO CONSIDER AM. MEN TABLE 

The special committee of the Insur 
ance Commissioners Convention, headed 
by William M. 


Corcoran, actuary of 
the Connecticut 


Insurance Department 
as chairman, which was appointed at 
the San Antonio meeting to consider 
the approval of the use of the American 
Men Tabie in computing reserves, will 
meet in this city at the Hotel Astor 
next Thursday at 10 A. M. 


Goes Direct to Prospect 
By Lowell M. Clucas 
Berkshire Life, Pittsfield 

Of the many and devious methods of 
securing information concerning the 
“personal and financial affairs of clients,” 
I have found only one that has proved 
absolutely reliable; that is, the prospect 
himself. So much misinformation is 
given by friends, acquaintances and busi- 
ness associates, unintentionally, to be 
sure, that, for myself, I prefer to go 
direct to my prospect, ask for such in- 
formation as I think necessary, and upon 
this prepare my case. 
An illustration of relying too much 
upon information from friends or ac- 
quaintances might be taken at random 
from some of my experiences. I was 
advised of a certain man who was pros- 
perous, had a family, ete., and who 
should prove to be an ideal prospect 
from every point of view. I was told 
of this by an intimate friend who advised 
me that he was in perfect health, but 
was away under-insured. I spent con- 
siderable time and effort in preparing a 
proposal for this man, only to find on 
meeting him, that he tipped the scales 
at about 275 pounds. Needless to say, 
all my effort went for nothing. Calling 
directly upon your prospect gives you 
first-hand information as to his general 
physical condition, financial condition, 
and the type of man he is, and I consider 
that by far the most satisfactory way of 
getting authentic, first-hand data. 

Albany, Oct. 22.—The Whitehair Broth- 
ers Company, Cleveland, C. W. Burn- 
ham, vice-president, insurance brokers, 
chartered under Ohio laws, has filed 
certificate of statement and designa- 
tion in the office of the secretary of 
state to enable it to do business in this 
state. Capital is stated at 1,000 shares 
non par value. 








November 13, 1925 




















| LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
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| soo! Increase His Income and General Efficiency 
PL, reward of dil which the firm paid and charged to their 
yee VENCE Ib SUCCE Phe expense account. He said he wanted 
Your venalt ior dawdhng ome compensation for loss in any de 
Work ailure, says the In par ment the head of which should die. 
You will profit) only The conversation occurred around 
eli, heart and soul September fifteenth 
wr reward for merit The fi.th of October the head of one 
ing of his departments died) from pneu 
in of action” is the mona 
ad oi elling Phe successtul man at the head of a 
a sale—go after it uecessful business with definite and well 
bint o it all the strength you defined ideas was right. 
' uit for a lead or a Many mstitutions never thought of 
ou haven't time to this and may at first glance say it is a 
anything Get into the field) s-lhng scheme. Sut the question is—- 
e action isn't it a plain business matter worthy 
tantly looking for of thought?> 
must be systematic, oe 
» close all the sales : \gency Manager G. 
right away ut rt es my R. Craft of the Bank- 
ter everyone you class as oucenguet ers Life suggests that 
i policyholder. Keep Beneficiary in approaching either 
iKnow where you can go | strangers or old policyholders the sales- 
eet whe ou have pres Wan may properly inquire who has been 
Jan your work ahead named beneficiary in their policies. Nine 
jew idle, unproductive out of every ten policy holders have 
named but one beneficiary. As a matter 
Hmon sense ap of fact the contingent beneficiary should 
1 read and are told be named in all cases at the time of mak- 
hip. It is not an art or ing: application. 
nation of clever The reason is this: In event of the 
um total of hard death of the named beneficiary prior to 
t and sincere hon that of the insured the proceeds will 
wo back to the estate of the insured. 
' Phere may be one or more children and 
Side Lights WoL. \Wilhoite, supt the insured night die intestate or in 
On Pay Roll igencies, eastern lankruptey. In the latter case the chil- 
“tine 1) sion, Relianee Life, dren would be cut. off until all debt are 
lakes these pertinent paid and | have known = instances in 
imagine anything which the children never received a 
est the employees more dollar from the insurance and none from 
that they would join in the estate. It is a precarious arrange- 
Hoa plan of protec ent and defeats the plans and wishes 
elves thought wise of the insured, 
nvthing the emplover could \ contingent) beneficiary should be 
do be more beneficial chan  nomed in every instance. Then if the 
cmiplover to save the original beneficiary dies and the insured 
osits in a plan of pro cies the proceeds will have to go to the 
reate tor them an contingent beneficiary. This saves ex- 
pense of administration and avoids 
(| thie cuiplover and creditors. 
eciate thre alue ot If our prospect admits that he has not 
ld continued if the named a contingent beneficiary right 
rvices of his pres there is where we can interest him by 
cxplatning how it works and. offer our 
rorary msurance while services in putting his insurance in proper 
vn definite institution, shape. This gives us an inside view of 
th] harge against the his insurance needs and we are in a 
no value at the end position to suggest additional insurance. 
tf faithtul service or if 
ee 
change in Ins Tite's KITCHEN MOPS IN LIMELIGHT 
thing Kairer fot: the ean Phe Guardian Lite showed originality 
uch estate building and ™ designating the last) week of its 
; aan: 35 endowed tan atvie campaign in honor of President Heye 
mind no emplover would look 48 “Ye Mop-up Week.” = To make it 
a ante Sakae ana more realistic a kitchen mop was sent 
oP the Aesmaimaninavd lo every agent together with a message 
jie on & eolicy. -eeek-in urging them to make the fullest use of 
25,000 on his own lite this “weapon.” 
a Whine car of a tram aimto 
do odunch with a man. at MADE AN ASSISTANT ACTUARY 
large real estate, loan R. A. Honaus, expert industrial pen- 
Nee agency They are, in sions, veteran of the World War and 
inker | was surprised now a heutenant, junior grade, in the 
iy that he had the head U.S. Naval Reserve, has been appointed 
departinent insured for S10,000, an assistant actuary of the Metropolitan 
his firm, the premium or — Life 
- Vee Gatnelall dite Insurance Co. of America 
antes Whole Life, Limited Payment and Endowment ’ SOLD 
orDiINARY / High Value ITs OWN 
POLICIES Attractive and Novel Features AGENCY 
Low Cost STAFF ONLY 
Which, with especially favorable Indust ial Contracts, 
give Agents unsurpassed money-making spportunities. 
| . T SMITH, Viee mine , eee CHAS NETTLES 
S DUNBAR JOHNSTON, Seeretary S. R. DROWN, Asst. ‘Gas at on Mew 


ae HGME OFFICE, JERSEY CITY, N. J. 

















PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CON- 
TRACT TO REPRESENT THIS COMPANY. 

FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE 
HAVE AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 

JACKSON MALONEY A. MOSELEY HOPKINS 

Vice-President Manager of Agencies 














INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually or quarterly, 
and 


INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1924 
OER onsen o sb0euestedingta0osgeereness6e6esesodsuseessesese Cree Geseseseeteseeeceseues 
DRIEDD cob esancsacdscesesesabeseseseesiaiy 
Capital and Surplus........ 
Insurance in Force..... ... 
Payments to Policyholders 


Total Payments to Policyholders Since Organization Eiieaewucd cia $35,784,215.15 
JOHN G. WAI KER, President 

















Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered the 
New England Mutual. This is the oldest Charter now existing. 


The granting of this Charter had a vast significance, for it 
introduced a New Idea, which cleared the way for the present 
growth of Life Insurance. 


THAT IDEA WAS MUTUALITY 
NEW ENGLAND MUTUAL LIFE INSURANCE CO. 


Boston, Massachusetts 
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THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has a 
record of EIGHTY-TWO YEARS of prosperous and suc- 


cessf, business. it has passed through panics, pestilence 












and wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 


tude, leadership, and life insurance service. 


Those considering life insurance as 





a protession are invited to apply to 


The Mutual Life Insurance Company 


of New York 
34 Nassau Street 





New York 
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Life Presidents 
Complete Program 


LIST OF NOTABLE SPEAKERS 
Meeting Decsasher 3 oul 4 Devoted to 
Underwriting of a New Era of 
American Progress 


The nineteeath dnnual ineeting of the 
Association of Life Insurance Presi- 
dents Which will be held at the Hotel 
Astor, this city, December 3 and 4, will 
be devoted to the underwriting of a new 
era of American progress. A long list 
of notable speakers have been secured 
and the program this year maintains the 
high quality of discussion for which the 
Life Presidents’ gatherings are noted. 
The program arranged by day sessions 
follows ° 

Thursday, December 3, 10.00 A. M. 

Mr. William A. Law, Chairinan; Pres 
ident, Penn Mutual Life Insufance Com 
pany, Philadelphia, Pa. 

“What Tax Reform is) Practicable 2” 
Hon. David A. Reed, U. S. Senator from 
Pennsylvania, Pittsburgh. 

“The Response of the Life Insurance 
Companies to the Nation's Demand for 
Funds.” Mr. Robert W. Huntington, 
President, Connecticut General Life In- 
surance Company, Hartford, Conn. 

“The Rise of Canada.” Sir John 
Willison, K.B., LL.D., President, Muni 
cipal Bankers’ Corporation, Toronto, 
Ont. 

Recess for Luncheon in Adjoining 
Room. 

Thursday, December 3, 2:30 P. M. 

“Railroad Health a National Asset.” 
Mr. Carl R. Gray, President, Union 
Pacific System, Omaha, Neb. 

“Improved Methods in State Admin 
istration.” Hon. Angus W. McLean, 
Governor of North Carolina, Raleigh. 
“Legislative Contribution to Progress.” 
Mr. Thomas |. Parkinson, Vice-Presi 
aent, The Equitable Life Assurance So 
ciety, New York, 

Friday, December 4, 10:00 A. M. 
“The Next Job in Preventive Medi- 
cme.” Dr. Edwin W. Dwight, Medical 
Director, New England Mutual Life In- 
surance Company, Boston, Mass. 

“Life Insurance from the Viewpoint 
of a Supervising Official.” Hon. Wil 
liam R. C. Kendrick, President, National 
Convention of Insurance Commission 
ers; Commissioner of Insurance of 
lowa, Des Moines. 

“lifty Years of Life Insurance.” Mr. 
Haley Fiske, President, Metropolitan 
Life Insurance Company, New York. 

Recess for Luncheon — in \djoining 
Room, 

Friday, December 4, 2:30 P. M. 

“The Problem of the Disabled Policy 
holder,” Mr. Arthur Hunter, Chiet 
Actuary, New York Life Insurance 
Company, New York. 

“Influence of the Medical Examina 
tion on Life U nderwriting.” Mr. Arthur 
B. Wood, President of The Actuarial 
Society of America; Vice-President and 
Actuary, Sun Life Assurance Company 
ol Canada, Montreal, Que. 

“The Menace of Taxation to Life In 
oer he Mr. William H. Davis, Vice 

resident and General Counsel, Pacific 
Mutual Life Insurance Company, Los 
Angeles, Cal. 
Tribute to the Memory oi 

; JOB EB. HEDGES 

By his Iriend, Edward DD. Duffield 


Keane- Patterson Ranks Seccnd 


in Company fer October Business 
Although the Keane-Patterson Agen 
edd poonceaeongpatd Mutual in New York, 
é een in existence only since the 
of August, it is hitting a lively clip. 
its koe? paid for close to a million 
i month in business and now with 
ne Publication of the October figures, 
i —o scone throughout the country 
pa: or 1on among Massachusetts Mu 
Geese ne Ps, paid- for business for 
vo was $814,100) which Ss an in 
ae ase of 46% over its sales in Sep 
ember. 


cy, 


Ratext K. Pate a Popular ee 


Among the company officials who at- 
tended the. recent convention in Kansas 
City, none loomed larger than Vice- 
President Robert K. Eaton of the John 
Haneoc Mutual Life Insurance Co., 
who is still physically husky in spite of 
liis forty years of service for the com 
pany. As to his head and heart, Mr. 
EK ton went strong with both. He was 
not only popular with the company offi- 
cals but with the agents, and of course 
with the insurance newspaper men who 
li ed to interview him and get his view 
of things 

It seems that Mr, Eaton started his 
insurance career as a clerk with the 
John Haneoe’s in 1886. A clerk in those 
days ineant something more than it does 
at the presetit time, as can well be im 


aviied. A €élerk did most everything 
that came up in connection with the 
company’s business. Mr. Eaton was a 


hard worker and made every effort to 
learn the life insurance business, so nat- 
urally he was soon made chief clerk 
of the agency department. Then he 
became assistant to the superintendent 
of agencies, and later entered the field 
as a home office inspector. 

He spent three years traveling and 
became very familiar with conditions. 
Everywhere he went he made friends. 
Then he was called to oceupy the posi 
tion of superintendent of agencies im 
the Orditiary Branch. Mr. Eaton’s per- 
sonality caused him te be lied by every 
body and his ability and knowledge of 
agency conditions made his advancement 
to a higher position inevitable. Very 
soon he was made vice-president with 
full charge of the agency work. Here 
Mr. Eaton has proved an able leu 
tenant to President Crocker. 

Outside of business hours Mr. Eaton 


E. T. CRANE APPOINTED 


Made Supervisor of Agencies of McClung 
& Deaton, Des Moines, General 
Agents of Aetna 

MeClhing & Deaton, general agents, 
at Des Moines, Lowa, of the Aetna Life 
have appointed Earl T. Crane as super 
visor of agencies. Mr. Crane will give 
his time entirely to agency wor. Among 
other things he will establish and con 
duct an agents’ training school. Con- 
ducting this school, however. will not re 
quire Mr. Crane’s entire time, and he 
will therefore be at liberty to assist 
agents in the field. 

Mr. Crane is well fitted for his new 
task. He is a graduate of the State 
University of lowa, where he took 
among other studies, the insurance and 
commercial courses. Subsequently, he 
was superintendent of schools at Mon 
ona, lowa. He served in the late war 
Since that time has been in the life in- 
surance business. He has taken the in- 
surance sales training course at the Uni 
versity of Pennsylvania and has been a 
special agent and a general agent, having 
recently been of the firm of Crane & 
De Maris, general agents for the Guard 
ian Life of New York 


CONNECTICUT GENERAL GAINS 

The Connecticut General’s issued life 
business during October ran over 40% 
ahead of the corresponding period last 
vear. An outstanding feature of the 
month was the increase in applications 
written on the Salary Savings plan. 
Over 1,000 applications for $1.800000 of 
msurance were received in the Salary 
Savings Department during the month, 
which was the biggest month’s produc 
tion this department has vet enjoved. 

The Company has been writing Salary 
Savings insurance for just a year, and 
already has over $10,500,000 insurance in 
force written on this plan. Development 
has been even more rapid than was ex 
pected, and there are numerous indica- 
tions that the second year’s business in 
this field will far surpass the first. 











OPPORTUNITY 


for 


a good life insurance per 
sonal producer to prove 
his ability as an agency 
builder in one of several 
sections of Greater New 
York, or in Westchester 
County. Personal produc 
tion absolutely necessary 
during first year in addi 
tion to agency building. All 
correspondence STRICT 
LY CONFIDENTIAL. 
Give age, life insurance 
record and other particulars 
in first letter. 


Box 1024 


The Eastern Underwriter 


86 Fulton Street 


New York 





smothered with flowers. 


Japan and China 


as an’ alumni of 


Meonquin Club and the 
ored First Corp Cadets of Boston. 





AGENTS who can SELL 


as well as WRITE 


‘an atways be given an interesting 
proposition. Much territory. st Il 
awaiting capable representative 
Your inquiries will have consid 
eration 


UNION MUTUAL LIFE 
INSURANCE COMPANY 


PORTLAND, MAINE 











52.4% 


— 











of the new business is- 
sued by The Northwest- 
ern Mutual Life Insurance Company in 1924 
was upon applications of members previously 
insured in the Company. 


Once a Policyholder— 


Always a Prospect 
The sian Company 








orect 


Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 


W. D. Van Dyke, President 
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The 


lerwriter Company, a New York corpora- 


This newspaper ts 


lished every Friday by Eastern 


tion, office and place of business, ‘86 
Fulton Street, New York City. Clarence 
iz. nan, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edi an \ Eager, Associate Editor; 
Je, ome Philp, Associate Editor. The ad- 


dress of the officers is the office of this 
newspape? Telephone number Beek- 
man 2076 

Subscription Price $3.00 a year. Single 


copes 25 Canadian 


cents subscriptions 


$1 00 for postage should be added. Other 


countries outside of Canada $1.50 for 
sostaze should be added. 
Entered as second-class matter April 


1907, at the Post Office of New York 
sder the act of March 3. 1879. 


GERRY 


Elbridge 


SNOW 
Gerry 
the 
the early 
had 


removes a 


ELBRIDGE 
Phi 


who became a 


death of Snow 


clerk with Home In 


surance during days 
Civil 


preside nt 


Company 
War and 
1904 
personality 
the 


ft the who been its 


Since fire in 


great mn every 
Widely 
respected, simple and charming in man 
He 
man, 
the 


head, 


surance 


sense of word loved and 


ner, his abilities were unquestioned, 


was a natural born insurance 


and of 
the 


proud of his” profession 
which he 
the 
the 


troubles 


companies of was 


and he was one of few top execu- 


never let controversies of 


the 


tives who 
the 


front 


business, which 


the 


con 
committees 
the 


Always he 


conterences, 


organizations which keep business 


on a level keel, disturb him. 


was the optimist and his faith in’ the 
tuture of the business during dark and 
struggling days communicated itself to 


others. He lived to see his dreams come 
true not only in the case of the corpor 
ations with which he was affiliated, but 
with others who have helped make fire 
today 


insurance what it is 


this year THe Eastern 


In April of 
UNDERWRITER ran a two column editorial 
Mr 


sonality, the following being one para 


analyzing Snow's success and per 


graph of it 


Mr. Snow long reached the top 
without climbing over others ruthlessly, 
and he has held with distinction to him- 
self, with credit to his company and to 
the entire business, his high position, 
despite the fact that he is a gentle spirit 
and a 


ago 


most lovable person. Popular 
novelists are in the habit of depicting 
heads of large American enterprises as 


cruel, 
associ 
and 
show 
paint in- 


and sometimes 
relations with 
The career 

Mr. Snow 

sometimes 


dominant, hard 

ESpei ially in their 
ates and subordinates 
continuous i 
that the 


accurately 


success ot 
novelists 
ae 


Lhe THE 


characteristic 


Home's president wrote 
ERN UNDERWRITER a 


when that appeared, saying in 


vn handwriting 
e just seen and read a copy of 
STERN UNDERWRITER containing 


an article crediting the subject with the 


and, 


the corporations under his 
charge and direction. 

Please be assured that the standards 
treated are very much appreciated but 
without the uniform, cordial, faithful 
and intelligent support afforded by my 
associates in the conduct of affairs, the 
continued and present results would not 
obtain. In other words, team work may 
be properly considered responsible for 
the growth and condition of the com 
panies 

Your kindly references are highly es- 
teemed and pleasurably acknowledged. 


success of 


Observers of fire insurance matters 
have frequently noted that the Home 
is a company that is rarely criticised. 


Mr. Snow 
maintaining 


Was interested in 
the 


for square dealing and liberal treatment 


especially 
company’s reputation 


of honest claimants. He made a state- 


ment once which was self-revealing and 


decidedly explanatory. It was this: 
“The Home avoids controversies and 
disagreements, if practicable; if not, 


pacifies or reconciles if possible, recti- 


fies if justifiable, and never fights in 
court if preventable.” 
rHE DIRECTORS OF THE GUAR 
ANTY INSURANCE CO., NEWARK 
The directors of the Guaranty Fire 
Insurance Co. of Newark, out to raise 
$7,000,000 from the public, “from pre 
ferred risks only,” include some well- 
known and some distinguished men in 


North New Jersey. For instance, among 


those on the board are John KF. Conroy, 
director of the Dime Savings Institu 
tion, Newark, and a_ director in the 
Merchants & Manufacturers National 


Bank and other institutions; A. K. 
Leuckel, president of the Colonial Trust 
Co. 
Trust 
of the 


and vice-president of the Mercer 


Co.; and R. J. Nelden, president 
Paterson Savings Institution and 
the National 
Robert EK. Miller, of 
J., vice-president of the 
York & Trust Co. of New 


vice-president of First 


Bank of Paterson. 
Engelwood, N. 
Bank of New 
York. 
THe k 


to know if 


ASTERN UNDERWRITER is Curious 
these and other directors of 
the Guaranty Fire have the opportunity 
of seeing before it goes out to the pub- 
lic and of 


giving it their endorsement, 


the sales literature of Manager Robert 


R. Tuttle of the Guaranty Fire, part of 


which is a criticism of the expenses and 


rates of other stock fire insurance 
companies. Do they o.k. the statement 
made by Mr. Tuttle in a circular that 


“every building owner believes that he 
is paying too much for fire insurance.” 

Kurther, did the directors give their 
the letter which Manager 
Tuttle mailed to the Governor of New 
Jersey, in which he makes the definite 
that the fire insurance 
panies of the country are “hiding their 
profits” by 


assent to 


charge com- 


keeping back facts about 
reserve earnings ? 

The com- 
pany must bear in mind that their names 


and 


directors of an insurance 


influence count for much in any 
proposition sale of stock to 
the involved. THe EASTERN 
Unperwriter doubts if officers of trust 
companies would lend their names to the 
sale of stock of a new trust company 
which would sell part of its stock through 
a campaign of literature criticising cur- 
rent trust company methods. They 
would prefer that a new trust 
company venture should sell its stock on 


the what the new trust com- 


where 
public is 


much 


basis of 











The Human Side of Insurance 














JOHN J. RYAN WITH 





MRS. 


RYAN AND THEIR SIX 


DAUGHTERS 


John J. Ryan of Rose & Kiernan, Inc., 
Albany, one of the most ably conducted 
of all insurance agencies, and one of the 
most successful, is author of an article, 
“Human Relations’ Sell Bonds” which 
is printed in the current number of the 
magazine published by the Independence 
Indemnity. It is an unusually good 
article and that Mr. Ryan is qualified 
to pass as an expert on “human rela- 
tions” the magazine prints the accom- 
panying cut of Mr. Ryan and his very 
attractive family. By the way, he is not 
the only insurance man who is the father 
of six children. There are several others, 
including John M. Holcombe, Jr., man- 
ager of the Bureau of Life Insurance 
Sales Research. 

* Ok Ok 


Henry Moir, president of the United 
States Life is the new president of the 
famous St. Andrews Society of New 
York State, succeeding John Sloane of 
William Sloane & Co., and John H. Me- 
Intosh, former counsel of the New York 
Life is its newly elected vice-president. 
This brings to two life insurance execu- 
tives high honors among Scotchmen ir 
this country. Wherever Scots get to- 
gether, no matter what part of the globe, 
a St. Andrews Society is formed. This 
November it will celebrate its 169th year 
and plans are now being formulated for 
a huge, spectacular banquet in New York 
at the Waldorf-Astoria on the 30th. An 
interesting feature of this affair is the 
reading of telegrams from sister societies 
throughout the world since most of them 
hold their annual meetings on this date. 
One of the customs which makes this 
function always talked about is the 
serving of the haggis, one of the na- 
tional dishes, which is sent over each 
year from Edinburgh. 








pany had to offer in itself; not on the 
basis of sharp criticism of its future com- 
petitors. Certainly, new trust companies 
do not sell their stock on literature 
which includes a large amount of brag- 
gadocio, 


John D. Sage, president of the Union 
Central Life of Cincinnati has been 
elected a member of the Cincinnati 
School Board. 

x x 

Dr. M. Aranyi, formerly director gen- 
eral of agencies in Paris for the New 
York Life, and who had more than 
forty years of life insurance experience 
in Europe, was present at two of the 
New York Life’s leaders’ club meetings 
in this country this summer, one at 
Colorado Springs and the other at San 
Diego, Cal. Giving his impressions otf 
his observations here he said: 

“It is true that the great development 
of life insurance, as I have seen it here, 


is only possible in a prosperous and 
progressing country as the United 
States. 


“You possess the finest soil, the health- 
iest climate and the arms and brains ol 
a hundred and ten million men. Your 
commercial, industrial and agricultural 
organizations ard institutions are the 
strongest. You possess the glorious 
heams of American geniality and_ that 
admirable national unity which only 
very few countries possess to such 4 
high extent. 

“You don’t merely represent an eco- 
nomic power developed throughout the 
world in pacific strength. You repre- 
sent a special genius, a vast and com- 
plex culture and a great tradition ol 
all good things which ennoble mankind. 

ok Ok 


Dr. Frazer Hood has written a book 
on insurance which he calls “Everyman's 
Insurance.” It deals with insurance 1n 
practically all branches. Considerable 
space is devoted to life insurance. Dr. 


Hood used to be general agent at 
Memphis, Tenn. for the State Life of 
Indiana. More recently he has _ been 
professor of psychology at Davidson 


College, N. C 
* * * 

Miss Mary M. Ludlum, daughter of 
Clarence A. Ludlum, vice-president of the 
Home Insurance Company, and who was 
in the Red Cross, nursing service during 
the war, married James C. Davis, a New 
York business man a few days ago 
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FIRE INSURANCE 





RR. Tuttle’s Knock to 
New Jersey Governor 


HE CHARGES , “PROFITEERING” 


Alleges Companies Make Big Profits 
and Have Heavy Expenses: Calls 
Guaranty Fire “A Club” 


Tue EaAstTERN UNDERWRITER sometime 
ago printed a story about the Guaranty 
Fire Insurance Co. of Newark, 
ized to sell insurance to preferred risks 


organ- 


“over the counter.” In other words, 
without agents. At the time it was 
stated that Robert R. 


experience in 


Tuttle, who has 
had considerable insur- 
ance company promotion and who is 
manager of the Guaranty Fire, was out 
to raise $7,000,000 from the 
capital and surplus. 

On November 2 Mr. Tuttle sent out 


saying that the 


public for 


a circular company’s 
capital was increasing at the rate of 
more than $150,000 per month, and “We 
shall see that this continues until our 
$7,000,000 of 
been subscribed. Our fire 
being 
covering the 


capital and surplus’ has 
insurance 
policies are issued only to our 


shareholders, better class 
of building. By the elimination of the 
undesirable element we are able to re- 
duce the insurance rates and still make 
than 
whose agents are on a commission basis 
In fact, 
in the 


larger profits other companies 
the company is conducted more 
nature of a private club, so 
selective in character as to make it a 
privilege to be a member. It quite 
naturally follows that when any of our 
subscribers have a fire loss the Guaranty 
Fire will promptly pay it, thus forcing 
other companies on the risk to follow 
suit, or else give the Guaranty Fire 
much favorable publicity.” 

On the following day another form 
ietter was sent out by Manager Tuttle. 
In this letter he said that investors may 
buy as many shares as they choose with- 
out reference to insurance of their 
property. Subsequent allotments are 
strictly limited to an investment of but 
25% of the amount of premium paid by 
the subscriber. This will automatically 
produce a premium income of $18,000,000 
when the last three allotments of $6,000,- 
(00 have been taken up. The Guaranty 
Fire will have the lowest expense ratio 
and it is believed the lowest loss ratio 
to premiums of any American stock 
fire insurance company. Therefore, the 
stock of the company should yield 
dividends higher than the average and 
its value should rapidly increase. Every 
building owner believed that he is paying 
too much for his fire insurance; they 
are welcoming our plan of a rate re- 
duction. More than 200 bankers have 
either insured their buildings with us or 
have indicated their desire to do so. 

have the names of 40,000 owners 
of high class buildings, and this number 
is being added to daily.” 


Letter To Governor Of New Jersey 


Mr. Tuttle in a letter to the Governor 
of New Jersey, George S. Silzer, en- 
gages in an all around “knockfest” of 
the fire insurance companies, including 
raps of their methods of “hiding profits,” 
with allegations that they are charging 
excessive rates and other charges. His 
letter, which has been given a wide 
circulation, is as follows: 

Dear Governor: 

In your favor of April 14th you ask 
me to write you very fully on the sub- 
ject of fire insurance rates. 

Your special message to the Legis- 


lature states that the existing fire in- 


surance rates are now too high. All 
indications point to a publicity campaign 
to be started soon throughout the 
United States by the fire insurance in- 
terests for the purpose of preparing the 
public for an increase in fire insurance 
rates. The propaganda will endeavor to 
show that during the past 10 years some 
companies have experienced an “under- 
writing loss,” that is to say, that their 
losses and expenses combined, together 
with their reserve requirements, have 
exceeded their premiums. 

| have before me the Spectator Fire 
Chart which gives the results of the 
operations of all fire insurance compan- 
ies not only for 1924 but for the past 
10 years. 

The first column gives the Capital. 
There have been many increases in this 
item during the past 10 years, mostly 
because of very large stock dividends 
paid in additional to the cash dividends. 

The second column gives the Assets. 
The increases in this item are startling. 
These inereases run from 100% to 600%. 

Reserves 

In the fourth column is given the 
Reserve for Reinsurance. The law pro- 
vides a minimum reserve to be kept on 
one-year policies of 50% of the premium 
so long as the policies are in force, and 
on three-year policies 75% of the pre- 
mium, or an average of about 63%. In 
MWlally Cases the reinsurance’ reserves 
carried are from 90% to 110% of the 
premium instead of the 63% required. 
Thus many millions of dollars are hid- 
den. This reserve is, of course, carried 
as a “liability” but it is an admitted fact 
that 40% of this “liability” is net profit. 
Companies desiring to reinsure their 
business, in part or in whole, in other 
companies, receive a commission or re- 
bate of 40% of the reserve. The reserve 
while carried as a_ liability, returns a 
large interest account to the companies. 

Companies have other methods of 
marking down their earnings and thus 
apparently increase their liabilities for 
the one purpose of showing small profits 
and thus warranting higher rates of 
premiums. 

The item of interest on investments 
is not counted by insurance companies 
as a part of the unde rwriting profit even 
though that interest is derived from 
premiums which amount to from four 
to eight times the capital of the com 
pany. 

We note that the management expense 
ratio to premiums has increased very 
greatly ; the average increase in 1924 being 
over 2%. Companies are paying agents 
higher commissions. Take as an ex- 
ample the first company in the chart ; its 
expense ratio 10 years ago on premiums 
of $12,000,000 was 35%; in 1924 on pre- 
miums of $25,000,000 its expanse ratio is 
nearly 43%. Usually, in other lines of 
business, the expense ratio decreases 
upon a largely increased volume of bus- 
iness. 

The Guaranty Fire Insurance Com- 
pany will deal directly with its policy- 
holders instead of through agents. It 


Great American 


Insurance Company 


sr NewPork o> 
Company ‘ Company 


INCORPORATED -1872 


ee pong 1, 1925 


$12, 500. 000.00 


ERVE FOR ALL” OTHER LIABILITIES 


21. 


.19 


ET SURPL 


14, 337, 235. 32 
48,176.197.51 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Office, One Liberty Street 


New York City 


WESTERN DEPARTMENT 
GC. R. STREET, Vice-President 
W. L. LERCH, Manager 
310 S. Michigan Ave., Chicago, III. 


PACIFIC DEPARTMENT 


210 Sansome Street 
San Francisco, California 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 
NEW YORK—Wwm. H. MoGee & Co., General Agents, 15 William Street 


SAN FRANUISCO—George L. 


West, Manager, 220 Sansome Street 


CHICAGO—W=wm. H. MoGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 





will write buildings and automobiles 
only (no contents); its rates will be 25% 
less than the rates charged by other 
stock companies. The Guaranty Fire 
will be the only company for some time 


to come affording relief to property 
owners. Eventually, as our plan proves 
successful, other companies may be 


formed on the same line, but we will 
have had a long start. Other compan 
i¢s have too much tied up in their agency 
plants for one thing; for another, they 
cannot allow policyholders to become 
stockholders, which is one of the vital 
features of our plan. 

Under our direct-dealing plan the ex- 
penses of operation are fixed at approxi- 
mately one-half the expenses of other 
companies so that, while reducing rates, 
we are still obtaining as much NET 
money for our insurance as other com- 
panies. Our twenty-five directors, all 
successful business and professional 
men, believe that, by reason of our re 
duced expenses and of our strictly pre 
ferred writings, the Guaranty Fire will 
be even more successful financially than 
other companies, all of which are charg 
ing higher rates. 











STANDARD 


INSURANCE COMPANY 


OF NEW YORK 





Head Office: 
J. A. KELSEY, President 


45 John Street, New York 


G. Z. DAY, Vice-Pres. and Secretary 

















Statement June 30, 1925 








Te eT TT TTT ee $1,000,000.00 
499,175.82 
116,780.00 

1,238,196.67 

2,854,156.49 











PAMUNKEYS ARE POPULAR 
Many Applicants Seek Membership in 
This Organization; Meeting on 
December 8 in Chicago 


Qn the occasion of the meeting of the 
Pamunkey tribe of Real Indians at 
Chicago, on Tuesday evening, December 
8, 1925, as an incident to the annual 
meeting of the National Convention of 
Insurance Commissioners, owing to the 
advance notices+ of attendance from 
members and applications for new mem- 
bership already received, it will be neces- 
sary to proceed in some regular order, 
especially as to applications for initiation. 
Complete arrangement of all details has 
been put into the hands of Hon. Clifford 
Ireland and he has appointed a committee 
to look after the rental of a hall, para- 
phernalia, ete. 

Candidates for admission must have 
their applications in the hands of the 
Scribe not later than December Ist, ac- 
companied by the application fee of five 
dollars. The membership and attend- 
ance is now so large that the initiation 
of new members must be restricted to 
those who want to affiliate earnestly 
enough to apply in advance. Applica- 
tions stating name, occupation, and giv- 
ing the business address of applicant, 
must be mailed not later than December 
1, 1925, to Henry F. Tyrrell, Scribe, Room 
607, Northwestern Mutual Life Building, 
Milwaukee, Wisconsin, and such applica- 
tions must be accompanied by the re- 
quired fee of five dollars. 


T. LEE TRIMBLE IN NEWARK 

T. Lee Trimble, assistant secretary of 
the Superior Fire of Pittsburgh, which 
company recently joined the Firemen’s 
of Newark fleet, has been appointed an 
assistant secretary of the six other com- 
panies of the fleet, and given supervision 
over Pennsylvania and the southwestern 
field. He has moved to Newark and is 
directing his work from the Firemen’s 
home office. 
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Company Loses the 
Winter Garden Suit 
COURT’S JUDGMENT SUSTAINED 


U. S. Court of Appeals Holds Globe 
& Rutgers Should Have Known 
Practice of Trade Insured 


The United States District 


Court ol 


Second District in New 


affirmed a judgment 


e Globe & Rutgers for a sum 


approximatel $104,000 rom this 
lecision there can be no appeal as a 
tter of right Phe court settles the 
question that “every underwriter 1s pre 
ied be acquamted with the practice 
the trade he assures.’ The case ts 
hat brought by the Winter Garden Com 
tI tor lo ol part of its traveling 
equipment, and which attracted 
iderable attention several months 
CASE (il alleged Walving ol hat 
ht 

extracts from the decision follow: 
lnsuranee company’s position at this 
irtually that at was a= violation 

t Love quoted policy Clauses fot 
naar Company to transport the insured 
vithout obtaining from the act 
carrier an assumption of hability such 
meosed on common carriers” by 

1 1 tatute, or at least what re 
thereot over the lawful exceptions 

ier’s ‘ordinary’ bill of lading 


\y annot agree to this, and, notwith 


tanding able argument for plamtiff-in 
eve that Garden Company's 
1 tore ery rests on simple propos) 
| iter a plain reading of the 
Teed 
1 with truth by defendant 
Wo othere by an ambiguity 
th Co 1 1 {1 tor bre resolved con 
tem, and that any policy of in 
ithe hould oa possible Ie sO CON 
trucd to grant indemnity to the as 





upon these canons of construction. 
“There is, however, another principle 
of insurance law that simplifies decision. 
it has never been better stated than by 
Lord Mansfield, in Noble vs. Kennoway, 
2 Doug., 510, viz., that ‘every underwriter 
is presumed to be acquainted with the 
practice of the trade he ae a 


assures.” 
when 
suit, 


“Thus it may be assumed that 


this insurer issued the policy in 


sit did so with a presumed knowledge on 


its part, What Garden Company intended 
to do in respect of transporting its prop- 
erty, exactly what it did do and long had 
lone; also that every other theatrical 
troupe proprietor of any importance in 
North America had done and would do 
the same thing 


Goods in Transit Covered 


“Hi the policy be 
the proven 


read in the light of 
noticeable that 
in transit’ are covered. Disjune 
tively goods ‘in the custody of any rail 
road are covered, a phrase evidently in 
tended to provide for periods of waiting 
for lading alter delivery to a carrier and 
for removal trom terminal after unlad- 
ny. But the transit during which = the 
2oods are covered is generally stated. 

“It is next observable that no obliga 
tion rests on the insured to ship in any 
inanner;s the might 
move by rail or by truck—indeed, we see 
nothing to form of transit 
me tana 


usage, if Is 


‘ooods 


particular goods 


exclude any 


‘Further there is no obligation to ship 
under bills of lading. It is plain that i 
the persons constituting Garden Com- 
had taken their theatrical 
properties in their hands or on their 
hacks into the which transported 
the men and women of the troupe, the 
poley would have attached. 

“Doubtless when a carrier assumes the 
care and custody of baggage, it) prima 
lacie assumes the liability of a common 
carrier in thereof. But it) is 
equally clear that if passengers retain in 


pany’s tioupe 


cars 


respect 


their own custody their own baggage, to 
the exclusion of the carrier’s control, the 








O. J. PRIOR, President 
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latter is liable only for losses occasioned 
by his own negligence. 

“In our opinion, this case presents the 
last legal situation. Garden Company 
bought so many passage tickets that the 
railroad furnished it three cars upon 
which it loaded its own baggage and 
‘props, and expected on arrival at des 
tination to do its own unloading as well. 
The railroad had nothing to do with 
transport except to haul the cars. In 
legal effect those entitled to travel on 
Garden Company's passage tickets took 
their baggage with them, in what for the 
time being were their own cars; they 
never handed over the insured property 
to the custody of the railroad 
oMipany Consequently, the railroad 
company was Hable for negligence alone ; 
vet plainly this method of transportation 
was within the letter of the agreement 


care. or 


made; that it was within the spirit 
thereot is shown by the custom now 
sufficiently alluded. to. 

“Nor was there any obligation upon 


an insured that chose to carry his own 
baggage in his own car, just as if he 
were carrying it in his own hand, to pay 
jor negligence lability on the part of the 
railroad company above and beyond the 
figures or values normally fixed by the 
tariff. There was no such obligation be- 
cause it is not specifically created by the 
policy, and what was done was in the 
trade insured usual and regular.” 

The Guaranty lire of Providence, R. [., 
has been licensed in Colorado. 


LEAVES INTER-INSURANCE 


A. C. Olds of San Francisco Will Be 
Associated With James W. Going 
In American Pacific 
To become associated with James W, 
Going in the organization of the Ameri- 
can Pacific Fire at Los Angeles, com- 
pletion of which is expected within the 
days, A. C. Olds. of San 
Francisco has disposed of his interest in 
the Olds & Stoller Corporation, attor- 
ney-in-fact for the Olds & Stoller Inter- 
Insurance Exchange. 


next. thirty 


The San Francisco 
office of the new fire and automobile 
company will be at 369 Pine street, that 
Angeles being located in_ the 
Commercial Exchange building. It will 
cperate as a non-board company. Going 
was formerly California general agent 
for the defunct Peninsula Fire of Michi- 
gan of Floyd Irish 


in Los 


fame, while Archie 
Olds was formerly manager for the Cale- 
comen and the Aachen and Munich, or- 
ganizing the Inter-Exchange eight years 
ago. 

ROBINS, INC. 

Robins, Inc., Buffalo, realty and in- 
surance, has been chartered at Albany 
with $100,000 capital. H. W. Barrett, 
Angola; R. A. Fancher, Jamestown; and 
W. M. Paylor, Buffalo, are directors and 
subscribers. 
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Neal Bassett, President 

John Kay, Vice-Pres, and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CoO. 
of Newark, N. J. 


Organtzed 1855 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Copel ....... $3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 8,536,871.80 


Net Surplus.... 3,586,660.11 





oe $15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

Joha Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughan, Secretary 

A. H. Hassinger, Secretary 

Well« T. Bassett, Secreta 


Girard F.cM. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 3,213,098.14 


Net Surplus.... 1,260,934.06 


wees e+ -$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 


Assets 











Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
John A. Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


THE 
MECHANICS 
INSURANCE CO. 
of Philadelphia 
Organized 1854 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital .......$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
allother liabilities 2,575,127.95 


Net Surplus.... 1,000,362.98 


Assets ........$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 











H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Thos. A. Hathaway, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


National — 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized \866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus.... 


3,751,385.75 
501,427.56 





Assets ...... 


. .$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 
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President Snow of 
Home Dies Suddenly 


HE WAS ACTIVE AT AGE OF 84 


One of Best Beloved Men in Downtown 
New York; Started With Company 
in 1862 


Elbridge Gerry Snow, president of the 
Home Insurance Company and other 
companies in the group headed by the 
Home—the City of New York, Franklin, 
Harmonia and Carolina,—died on Sun 
day at his home in West Fifty-Ninth 
Street following stroke of apoplexy. He 
had been ill with a cold only a few days. 
Although eighty-four years old he was 
so active mentafly and apparently in 
such good health physically that it was 
not unnatural to suppose he would con 
tinue at his desk for a number of years 
yet. 

While in New York it was his custom 
to be at his office daily and there he 
received quite a string of visitors. They 
included a great variety of people. Were 
they humble or great-—-great in the 
downtown New York sense of the word 

they were affably greeted, and always 
left buoyed up by the pleasing thrill of 
a contact with a lovable and most 
charming personality. 


Called “Nicest Man Downtown” 


Among newspaper men who have wide 
acquaintance with prominent figures in 
Wall Street and William Street, Mr. 
Snow was long regarded as “the nicest 
man downtown,” an irresistible per 
sonality. He was never too rushed to 
exchange an anecdote or tell a remin 
iscence and they were always to the 
point. 

Only ten days ago the writer had a 
long talk with President Snow in which 
after telling of the dark moments in 
fire insurance offices following the re 
ceipt of news of various conflagrations 
and the effect of this news on directors 
of fire insurance companies he presented 
the current viewpoint of the directors 
ol the great fire insurance companies; 
their constantly growing astonishment 
and amazement and pleasure as they 
noted the tremendous progress now be 
ing made by the leading companies with 
their impregnable financial strength. He 
told one story in particular of a director 
of the Home, now dead, who was. so 
(discouraged by a temporary drop in the 
surplus that he wanted to get rid of his 
stock, but when his offer was immedi 
ately accepted by an officer of the com 
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rector saw the stock climbing until it =a director of the New York 
had more than quadrupled in value. American Exchange Bank 
Spent Winter Months In St. Augustine Pacific National Bank. 

Mr. Snow had a Winter home in St. 
\ugustine, Fla., where he spent several 


Life, the 
and the 


His Ancestry 


months each year and where he had _A son of Elbridge Gerry Snow and 
social relationships with Chauncey M. Eunice Woodruff Snow, Mr. Snow was 
Depew and other prominent men. born at Barkhampsted, Conn., on Jan. 


Practically all of Mr. Snow's business 22, 1841. On his mother's side he traced 
life had been spent in fire insurance. His his ancestry to Sir Nicholas Woodruff, 
connection with the Home lasted sixty- Who was Lord Mayor oi London in 1579. 
two years and he was president from In Colonial days the American branch 
i904 on. He not only took an active Of the family was founded by Mathew 
interest in everything ‘pertaining to the Woodruff, a native of De vonshire, Kng 
Home, but he had a pretty sweeping land, one of whose descendants, Jona 
acquaintance with most important things than Coe, served with distinction as an 
happening in fire insurance and a tre- officer in the Revolutionary Army. 
mendous acquaintance which reached Among Mr. Snow's paternal forebears 
back to his experience in a local agency Was Thomas Prence, who in 1621 found 
in New England when very young. He ed the town of Eastham, Mass., was a 
did not write much for publication, but leader in the long warfare against the 


when he did his views were widely ac- Pequot Indians and was Colonial Gov 
cepted as being based on common sense,  CTHOF of Massachusetts for nineteen 
and breadth of vision and experience. Years. Mr. Snow was also descended 


One article he wrote which was wideiy  'rom a daughter of Stephen Hopkins, 
quoted discussed state regulation of fire  S'gner ol the Mayflower compact Her 
insurance rates. Another was an article husband was Nicholas Snow. 


on the functions of a fire insurance, Mr. Snow received his carly education 
company, his view being that they were ™ the district schools of Waterbury, 
ol a quasi-public nature. Conn., and in 1860 was graduated from 
His Many Diversified Interests the Fort Edward Institute, at Fort Id 
and Clubs ward, N. Y. A course of law study was 


3 : ee abandoned for fire insurance in Sep 
\ glance at Mr. Snow’s. affiliations tember, 1862. 


outside of insurance and banking will Started in Waterbury Insurance Office 
illustrate the diversified interests of this His first insurance experience was in 
executive. They includeed directorates the office of J. W. Smith of Water 
in or membership in the Metropolitan jury, Conn. Soon after he came of 
Museum of Art, the American Museum — }). | 
of Natural History, the National Muni- 
cipal League, the Civil Service Reform 
Association, the Municipal Art Society, 
the New York Botanical Gardens, the fad as a clerk with the Hom part of 
National Civic Federation, the American y's job being to guard the vaul.. In 
National Red Cross, the American Hu- 1871 he left the Home to become an in 
mane Society, the American Society for surance agent, but decided that there 
the Prevention of Cruelty to Animals, were more opportunities for him with 
New York Academy of Sciences, New the company and he returned to’ New 
York Zoological Society, New York York in 1873. From 1873 to 1885 he 
State Musical Association, Association was general agent for Massachusetts 
for the Protection of the Adirondacks, from 1885 to 1888 he was secretary He 
the Academy of Political Science, Amer was president until 1904 when he was 
ican Geographical Society, National ejected head of the company. At that 
Geographical Society, the New England t'me the assets were $17,000,000. Thes 
Society, the Order of Founders an were $24,000,000 at. the end of 1908 
Patriots of America and the Society of $33,000,000 in 1913: $49,000,000. in 1918: 
Mayflower Descendants. A and $85,0C,000 in 1924. Last vear. the 
His clubs included The Bankers, Union — premium income of the companies in 
League, Lotos, Republican, Automobile je Home group were considerably in 
Club ot America, Indian Harbor Yach. 


aye 
» became a clerk in the main office of 
the Home Insurance Company and con 
tinued there for nine years. He told 
many imteresting experiences which he 











ELBRIDGE G. SNOW 
Snow, Woahiam SS. Crawtord o the 
“Journal of Commerce,” said 
“During the later years of his lite Mui 
Snow was recognized by all as one ot 
the greatest of all the fire insurances 


executives, and by many he w 


as the greatest Hle ruled 


iul organization of whi 
head not so much by the 
power resting mi oa 
strength of character, the 
spect in which he*was h 


pre 


ch 


as regarded 


the wonder 
he wa the 


exercise of the 


ident as by 
very preat re 
eld and the at 


fection of those associated with him from 


olfice boy to senior vice 


pre 


him to have made a shoy 


would have been supertlu 
around him felt it 
“Mr. Snow did not 


ou 


ident. For 
of powet 
‘ everybody 


give the mnpre 
sion ol being an old man He was old 
only in years. One of his most marked 
traits Was his constantly looking tor 


ward instead of backwatr 


bodily and mental vigor kept 
Close associates said that 
referred to times that had 


always was planning for 
W he expected to live te 
plan 

“One of bis greatest po 


and this with 


him young 
he seldom 


passed, but 


the luture a 


y Ce 


Mts 


head of a large company 


developed the men about 
dwarfing them. While th 
mained for him to say, he 
and more responsibility 

officers, with the result t) 


hi 


rry out |i 


of strength 
Va that he 


in instead ot 


e final word re 


Ipose ad morte 


upon the other 


they, having 


Leen wisely selected in the first place 
grew into towers of strength. Passing 


from the field of activity 


alter twenty 
































‘ : ~ j : : é excess of $50,000,000. one years in the presidency, Mi Snow 
pany tried to back out. He finally and Club, St. Augustine Yacht Club, Rye : leaves the Hom ith probably the 
reluctantly parted with half of his stock Country Club, Sleepy Hollow Country Estimate by J. of C. strongest official staff to be found among 
and at the time of his death this di Club, Santa Cruz Golf Club. He was In discussing the personality of E.G. the fire companies of the country.” 
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Elbridge Gerry Snow 


January 22, 1841 November 7, 1925 


“Che Memory of the Just is Blessed’ 
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Snow Long Favored 
State Supervision 


INSURANCE IS QUASI-PUBLIC 


Late President of Home Was Also 
Against Rate-Making by the State 
Authorities 





Elbridge Gerry Snow, president of the 
Home, who died last Saturday, consider- 
ed fire insurance a quasi-public business 
and thoroughly favored state supervision 
and investigation. On the other hand 
he was not in favor of rate making by 
the state, considering that problem one 
best solved by rating experts of insur- 
ance companies themselves. These 
views of Mr. Snow were expressed 
several years ago. Those on the duties 
of insurance companies, as stated in an 
interview published in November, 1910, 
in the “Popular Insurance Magazine,” 
in part read: 

“T regard a fire insurance company as 
charged with a ‘quasi-public function,’ 
so far as concerns its obligations to use 
every effort to lessen the cost of insur- 
ance as well as to assess and distribute 
it. No company which shapes its course 
solely and exclusively: from the view- 
point of present dividend payments, and 
ignores the beneficent (not benevolent— 
business men do not want charity) na- 
ture of its engagement and overlooks 
its duty to show the public how to dim- 
inish the excessive national ash heap, 
even though it thereby reduces its own 
average rate of premium, fulfills its high- 
est responsibility and occupies a credit- 
able place in the general economy.” 

In the same interview Mr. Snow 
placed himself squarely in favor of su- 
pervision and investigation by the state. 
“Such supervision is not only proper, 
but necessary. ‘The adequacy, as well 
as the nature, of the resources of an 
insurance company and _ its financial 
ability to meet all demands made upon 
it under its outstanding policy contracts, 
not only in ordinary but also extraordin- 
ary measures in cases of large conflag- 
rations, is so unquestionable a_ subject 
of public interest as to make its ascer- 
tainment a very proper subject of gov- 


ernmental administration on the part of 
the state.” 


Views on Rate-Making 


Mr. Snow’s views on state rate-mak- 
ing were published about two years 
alter the preceding interview and ap- 
peared in the “Insurance Advocate.” 
Extracts from them follow: 

“Only a few States have thus far 
really undertaken so specifically to reg- 
ulate rates as to give the state in 
effect the rate-making power. 

_“In one of those states the constitu- 
tionality of this power is being tested, 
and in one other at least the experiment 
has produced such confusion that any 
expression regarding it would be that of 
a prophet rather than of a commentator. 
Fundamentally the theory is wrong, and 
practically it will be found to be un- 
workable, Insurance is the assumption 
of a contingent financial obligation; it 
IS a promise to pay, which may be worth- 
less unless it is backed by accumulated 
and reserved funds sufficient to meet all 
ordinary or extraordinary calls (e. g., 
m- case of a conflagration). To under- 
take, therefore, to regulate and limit the 
preiums insurance capital may require 
or assuming its risks, that is to say, the 
amount obtainable for meeting its finan- 
cial obligations, is economically wrong 
on the face of it. 

_ “Practically it is bound to fail also, 
tor several reasons. Fire rating is not 
an exact science; a rate on a given risk 
cannot be precisely fixed from a mortal- 
ity table and known percentage of in- 
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Increasing Insurance 
With Business Growth 





Observe how cities grow. First small 
buildings, later to be razed for larger 
structures—and even these in time 
give way to the insistent pressure of 
business growth and the demand for 
still larger and more modern types of 
edifices. 


Accompanying this growth are count- 
less problems of emergencies and 
losses. Many insurable losses are in- 


adequately protected, many not even 
covered. 


Sound business concerns insure com- 
pletely, they protect their interests to 
the limit in Companies whose policies 
and service are well known. They will 
place their insurance through the 
Agent who represents such Companies, 
and who from time to time can offer 
valuable counsel for increasing their 
safety with adequate insurance, in pro- 
portion to the growth of their business. 


Norwich Union Policies and Service have 
World-Wide Reputation 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager J. F. Van Riper, Branch Secretary 


EAGLE FIRE COMPANY 


ot New York 


Incorporated 1806 


Hart Darlington, President J. F. Van Riper, Secretary 


_ 75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


W. G. Falconer, President H. P. Jackson, Vice-President 


The Agent Who Seeks to Give Service 
Must Himself be Well Served 


COMPANIES 








vestment yield, as in the case of life 
insurance. The factors which enter into 
fire risk assessment, or rate making, are 
many, various, of uncertain relativity, 
and, moreover, are newly arising or 
changing as new methods, materials and 
processes are being introduced. The 
features of ignitibility, combustibility 
and susceptibility of exposure and of 
probable salvage are identical in hardly 
any two separate cases and never in a 
group or “class” of risks. In the en- 
deavor to accomplish scientific fire rat- 
ing much of study, experience and ex- 
haustive analysis have been bestowed, 
and complex and carefully devised rating 
schedules have been wrought out in 
great detail and applied. 

Dangers of State Making Rates 

“Can such a work be profitably taken 
from trained experts and turned over 
to the State officials for the time being? 
Such an official may be sincerely de- 
sirous of doing what is right (although 
necessarily unable to grasp the complex- 
ities of the problem during the com- 
paratively brief term of his incumbency), 
or he may be indifferent, merely time 
serving in a political position, or he may 
have a ‘bee in his bonnet’ and be ac- 
cordingly disposed to acquire such pop- 
ularity as a reduction of insurance rates 
might be expected to win for him. 

“But aside from these considerations 
what account shall be taken of the con- 
flagration menace? Such disasters have 
occurred, and doubtless will again. They 
are the unexpected events which every 
underwriter expects, and in preparation; 
for which his company (if it would ex~ 
hibit the prime requisite of insuramee, 
viz., security) has made its ‘assurapce 
doubly sure’ by accumulating an 
ing a large ‘surplus’ reserve, Confla- 
grations traverse the law of average; 
they cannot be brought under any rule 
of probability. The San Francisco fire 
did more damage within the period of a 
few days than all the other large con- 
flagrations in this country during several 
previous decades. Therefore, it is mani 
festly necessary to the public interest 
that rates be adequate to provide such 
volume of premiums as will permit. in- 
surers (if they limit their expense and 
conserve their resources, as they should 

(Continued on page 30) 
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DINNER FOR HUGH LEWIS 





Sumner Ballard Has American Execu- 
tives and Organization Heads as 
Guests at His Home 
General Manager Hugh Lewis of the 
Liverpool & London & Globe was guest of 
honor at a dinner given for him a week 
ago by Sumner Ballard at the latter’s 
home in New York City. Among those 
present were: Sir James A. M. Elder, K. 
B. i., Commissioner for Australia in the 
United States; Wilfred Kurth, president 
ot the National Board of Fire Underwrit- 
ers; C. A. Nottingham, manager of the 
Liverpool & London & Globe; Clarence A. 
Ludlum, vice president of the Home and 
president of the Union; Jesse S. Phillips, 
gencral manager of the National Bureau 
of Casualty & Surety underwriters; A. 
Duncan Reid, president of the Globe In- 
demnity; Ernest Sturm, chairman of the 
hoard of the Continental; Frederick Rich- 
ardson, United States manager of the Gen- 
eral Accident Assurance Corportaion; 
Daniel I. Gordan, Deputy Superintendent 
of Insurance; Edson S. Lott, president of 
the United States Casualty and president 
of the Insurance Institute of America, 
Inc., and George W. Blossom, of Fred S. 

James & Co., Chicago. 


LICENSED IN N. Y. 

The Baltimore-American of New York, 
which was recently incorporated under 
the laws of this state, has been licensed 
»y the New York Insurance Depart- 
ment to write fire and marine insurance. 
The company starts with a paid-in capi- 
tal of $1,000,000 and a contributed sur- 
plus of like amount. The company is a 
member of the National Liberty group 
and will replace the Baltimore-American 
of Baltimore. 
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Smith Against Issue 
of Preferred Stock 


WISCONSIN FOLLOWS NEW YORK 


Commissioner Smith Disagrees With 
Attorney General Ekern on Issuance 


of Two Stock Classes 


That the issuance of preferred stock 
by insurance corporations is against pup 
lic policy is the declaration of Insurance 
W. Stanley Smith, 

public on Monday 


prompted 


Commissioner in a 


hic 


by a re 


statement made 


Smith 


Statement ts 







quest from two different insurance cor 
porations domy different classes of bus 
ine in the state, as to whether pre 
ferred stock can be legally issued in 
Wisconsin \Ithough Attorney General 
Herman L. Ekern, in an official opinion 
to the Insurance Department has held 
the issuance of preferred stock valid, 


Insurance Commissioner Smith believes 


that the present statutes construed with 


reference to insurance principles and 





practice ould torbid the issuance ot 
preferred stock Mr. Smith also con 
tends that the duties and obligations ot 
the stockholders of an. insurance Cor 
poration should be equal and that there 
should be no division of classes in pre 
terred and common stock tissues 

“These are the first companies under 
the inmediate upervision of this ce 
partment presenting such an innovation 
Which seems to open the door to new 


Opportunities 
the Wal lor declared 
Commissioner Sith in his statement to 
da ‘| the tortunes of stock 
holders im an imsurance 
equal they 

ot | 


loss, and, 


for exploitations and pave 
new 





dangers,” 






Pp to Tow 
COMpany Were 
shared equally in the danger 
except as restricted to sate 


' 
guard the policyholders, shared equally 
profits; dividends 











also thre 


ire 


I ol 
linuted and restricted by statute, but 
allowed permitted have not 
heretotore discriminated between stock 
holders 1 consider this a deplorable 
thing to which we will look back 
with regret 
“TL avrec 


Wallis 


when or 









with the Superintendent of 



























insurance of New York that) preferred 
tock has no place ino an insurance 
corporation and that there should be 
only one. class of stock for insurance 
companies, and will) follow the policy 
of the New York Department ta dis 
courage so fas as possible the organiza 
tion of companies with such a divided 
stock 

“TL do not agree with the attorney 
general and reluctantly follow and = ac 
cept his ruling until we have the Court's 


determination, 







which | hope may come 
through some stockholder of some. ot 
the still individually owned = stock In 
my acceptance for filing, | bow to the 
conditions which, were they wholly in 


my control, would demand such changes 
as would give to the filing 
proval.’ 

In his statement, Commissioner 
irowns upon the idea of 
pany ot another state 
consin, purchasing the 
an imsurance and conducting 
the company through its 
own designated board of directors and 
othcers, 

“A Holding 


Commissioner 









also mv ap 
Smith 
a holding com 
comme imto Wis 
stock control ot 









Companys 
affairs of the 






Company,” — continues 
Smith, a rule has no 
other interest in the ownership of an in 
surante than profit—if wreck 
ing the company, selling it or dissolving 
it means more profit than continuing 
it, what profit dictates will be done and 
1 cannot but see in the holding company 
i danger that most likely in the future 
will tarnish the splendid insurance rec- 
ord oj Wisconsin.” 

Inecide ntallv, 

that the 





Has 






company 











Commissioner Smith de 
application by two in 
lies to issue preferred 
llustrates the necessity 
{ tl laws ot 
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S. APPLEBY IS ELECTED 
Asbury Park Insurance Agent Goes to 
Congress to Fill Vacancy Caused 

by Father’s Death 
art Appleby, Republican, and a 
leading insurance agent, at Asbury Park, 
N. J., was elected in the Third District 
tg fill the vacancy in the New Jersey 
the 


Stew 


Congressional delegation caused by 
death of his father, T. Frank Appleby. 
Practically complete returns showed 
last week that Appleby had defeated his 
neighbor, J. Lyle Kinmonth, Democrat, 
publisher, by about 8,000 Kinmonth 
carried the home town, 2,047 to 1,713 


Che total vote available last) week 
was: Appleby—-Monmouth County, 23, 
740: Middlesex, 24,930; Ocean, 5,814. 
Potal 54,474 

Kinmonth — Monmouth, 20,097; 9 Mid 


dlesex, 23,5600; Ocean, 3,009. 1 otal, 46,6006. 
The returns from Middlesex were 
taken to indicate that Appleby has been 
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given the hearty support of his oppon- 


ent in the recent Republican primary, 
Frederick C. Schneider, who was ap- 
pointed United States marshal at the 


request of Senator Edge almost immed- 
iately after his defeat for the nomination. 

The efforts of Appleby and Kinmonth 
were more in the nature of a popularity 
contest, as there was little practical dif 
ference in their positions and the election 
ineant nothing control of the 
House of Representatives. Kinmonth 
declined to be bound by the liberal pro- 
visions of the Democratic state platform. 
\ppleby, young and active, made a 
vigorous campaign, winning favor widely 
thereby 


as to 


The Baltor Realty Corp., New York 
City, real estate and insurance, has been 
chartered at Albany with $20,000 capital. 
Leven Balekjian, Arshap Torosian and 
1). Simsarian, New York City, are di- 
rectors and subscribers. 
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EXAMINERS TO MEET 

Louis Harding, manager of the Under. 
writers Bureau of the Middle 
Southern States, who will talk — on 
“Using Inspection Reports,” and William 
S. Crawford, insurance editor of — the 
Journal of Commerce, whose subject will 
be “Underwriting Human Nature,” will 
be the principal speakers at the nex 
meeting of the Examining Underwriters 
Association on Thursday evening, No- 
vember 19, at Miller’s Restaurant, Ney 
York City. 


and 


T. M. N. GEORGE MURDERED 
‘o.° MM. of Atlanta, 


assistant manager of the Cotton Insur 


George, Ga. 
ance Association, was murdered by rui- 
fians at Tiajuana, Mexico, last week 
according to press dispatches. He had 
arrived in San Diego from Dallas, Texas, 
the day previous. 
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Tramps Caused 531 
R.R. Fires Last Year 


ANALYSIS OF THESE LOSSES 


Meeting of Railroad Fire Protection 
Association in Chicago; Visit Paid 
Underwriters Laboratories 
At the recent annual meeting of the 
Railroad Fire Protection Association in 
Chicago, it was reported that on eighty- 
three railroads the fire property loss 
was $1,048,813 more in 1924 than in 1923. 


Ds 


About 200 attended the meeting. Presi 
dent J. R. Peters of the Pennsylvania 
attended. The number of fires and 


amount of loss shown by causes on the 
cighty-three roads follow: 


Almost one-half of the fires reported, 
or 4,177, occurred on rolling equipment 
where the damage amounted to $2,655,- 
140, as compared with 3,949 fires and 
damage amounting to $2,968,725 in 1923. 
A total of 463 fires occurred in shop 
buildings and resulted in a loss of $1,- 
163,418 to buildings and contents as com- 
pared with 516 fires and a loss of $1,- 
078,173 in 1923. Sixty-nine fires totalling 
$1,397,894 took place on piers, bulkheads, 
wharves, etc., as compared with 47 fires 
and a loss of $75,572 last year. Two 
hundred and sixty-six fires were reported 
in merchandise in transit totalling $1,- 
14,235, as compared with 297 fires and 
damage aniounting to $582,031 the pre- 
vious year. 

The report of the committee on the 
rules and requirements for the storage 
and use of fuel oil and for the construc 
tion and installation of  oil-burning 
equipment, of which E. L. Tallichet, in- 
spector of fire protection of the Southern 
Pacific, is chairman, first considered the 
construction, location and capacity of 
tanks underground, above and _ inside 
buildings, general requirements for pip- 
Ing, the heating of tanks, burners, 
dampers and pumping systems. This 
part was taken from the requirements 
of the National Fire Protection Associa 
tion and was aecepted without com- 
ment. The latter portion of the report, 
dealing with portable torches and burn- 
ers, power houses and large installations, 
and rivet or portable forges received a 
great deal of comment, One of the lead 
Mg questions discussed was the ad- 
vantages of pressure over yacuum sys- 
tems. The report was accepted as a 
Progress report and was referred back 
to the committee with instructions to 
maxe the latter portion conform in all 


J. Campbell Haywood 


ADJUSTER 
for STATE of CONNECTICUT 


Wide Experienee 
Medwate Chevens Prompt Service 
Tel. 221-4 Washington 
Warren, Conm. Coruwell Bridge P. O. 

















respects to the requirements of the Na- 


tional Association. 
The Pier Oil Hazard ; 
W. F. Steffens, chief supervisor of 


fire protection of the New York Central, 
and chairman of the committee on fuel 
oil on water, gave a progressive report 
in which he described a decrease in the 
nuisance of oil on water which befouls 
piers and causes fire risk. He reported 
that progress is being made in convinc- 
ing ship owners that the oil can profitably 
be separated from the water and used. 
The methods employed for separation 
were also described. Several companies 
which are now engaged in reclaiming 
oil from the water found in the vessels’ 
bilge and in storage tanks do so by either 
purchasing the mixture or by contracting 
for the work of reclaiming. 


1924 1923 
No. Fires Loss No. Fires Loss 
1. Adjacent property (company fires).. 751 $922,401 587 $719,877 
2. Ashes and hot MONON 05 oaks ee oe eas 255 27,120 330 84,304 
3 ECP MTCC CRC OT OTA TT CCS 22 56,071 15 8,981 
j. Careless burning of rubbish and material....... 209 85,598 149 75,235 
5 Explosives ...0-- eee r eee ee reer ener cercnrecces 34 65,034 19 55,637 
et ND OMNI oho ia a's eed Wats Rae eR aR tag Resi w wate 197 411,618 153 603,829 
7 DOERR cg cie cn wewicowceewtccceceneceus 4 1.044 10 4,771 
See Ss oe ca h cae a kee che eeens tae kekedes 81 84,829 70 174,775 
Ot ee. Ge GNM... osc cone teceteues wamena es 30 107,861 30 51,185 
10. Friction, hot boxes, brake shoes..... 135 373,659 115 38,249 
i rere eer ree eer rT 19 2,541 15 14,024 
a ae | ee aera eae re 54 $2,111 80 36,201 
13. Heating appliances and flues............ $335 811,576 998 528,716 
ey VEE Cees Ca palin  UidauleeweceeRan weed eRe s 120 188,243 161 309,679 
15. Lighting appliances............. 130 52,756 134 58,745 
16.. DURE ca cadtesseceees GatreeerKees 59 40,523 48 18,823 
17 Locomotives, sparks from..... 1,136 401,620 1,292 626,133 
18 Locomotives, hot coals from........ $48 100,546 554 154,803 
10, Ladine, charcoal, lime, ete....... 185 51,630 136 40,621 
OR ES hb se casos Res oe he Re asecee endian 66 45,618 73 23,916 
a. RE 60 5.¢ 2.G7s bala ee a a kaa ee ae wale ae eS 411 722,613 472 1,533,065 
22. Spontaneous combustion.............00.6. 271 340,276 254 155,367 
i> EEN) NII ooo oo a one Vcc arg, ID ahha ee win arar cake 4 13,633 38 14,153 
Th. TE BA acess da siw se cere tahewekass Rat wokees 256 929,601 202 294,563 
Py) © SEMIN ac pla ratyciatacasha. ee Ale 6. aoe acgkes 531 462,404 332 423,829 
26, Unknown tala pela Deaipaee ese bice de dee ss 6a 1,477 2,372,675 1,521 1,769,841 
27. Waste and wooden lockers............. 14 5,592 34 52,278 
eS, Oa eer er rr ee rere eer rr 84 700,971 115 529,233 
TP; TRUCENOOM eos e keer oe aceeeeees 511 537,760 458 600,275 
MOE. Bivccrtdeteersernieenes 8,609 $10,049,936 8,395 $9,001,122 


The committee on forms, of which W. 
C. Neely of the Norfolk & Western is 
chairman, reported that insurance com- 
panies are now issuing all necessary 
forms, and during the past year he had 
received no requests for forms by mem- 
bers. The committee was discontinued. 

The report of the special committee on 
pyroxylin lacquers and finishes, of which 
de Witt Rapalje, fire prevention adviser 
of the Raritan River, is chairman, de- 
scribed the hazards of the use of these 
finishes and gave warnings to 


users. Attention was called to the in 
vestigations and laboratory tests in the 
fire dangers of pyroxylin lacquers being 
carried on by the Underwriters’ Labora- 
tories, Chicago, and the Associated Fac- 
tory Mutual Laboratories of Boston, 
Mass. Reference was also made to a 
pamphlet issued by the National Fire 
Protection Association entitled “Pyroxy- 
lin Finishes” which contains information 
on safeguarding the fire hazards of these 
processes in manufacturing plants and 
automobile refinishing shops. The report 
Was accepted as a progress report. 

De Witt Rapalje, also chairman of the 
committee on fire alarm signalling sys- 
tems, made recommendations for the in 
stallation, maintenance and testing of 
manual fire alarm systems and aunxil- 
iaries, automatic sprinkler alarm = sys 
tems, telephone combination systems, 
fire whistles, bells and other sounding 
devices for summoning brigades, and 
municipal fire alarm boxes. This report 
did not differ much from that of last 
year. 

The Underwriters 
ago, were visited. 

Franklin H. Wentworth, secretary of 
the National Fire Protection Association, 
addressed the meeting on the problem 
of attack. He urged the members of 
the association to analyze each fire to 
determine the cause and then direct the 
attack at that point. He also recom- 
mended that the attack be definitely 
planned before proceeding. 

Eugene Arms, manager of the Mutual 
Fire Prevention Bureau, spoke on the 
Prohibition of Shingle Roofs Under 
Leases of Railroad Property and asked 

that definite action be taken toward their 
elimination. He described the disad- 
vantages of shingle roofs and supported 
his charges with cases. F. H. Went- 
worth supplemented Mr, Arms’ remarks 
by describing the results of tests on 
shingle roofs made by the Underwriters’ 
Laboratories. 

The elimination of the bottom valve 
on tank cars and the unloading of tank 
cars from the top was discussed at 
length. W. F. Steffens commented on 
the item “unknown” which contains fires 
whose damage amounted to $2,371,673 


Laboratories, Chic 


GENERAL EXCHANGE IN 
COLORADO 
The General Exchange Insurance 
Corporation of New York City has been 
given the necessary ©. K., and a license 


their to carry on business in Colorado. 














THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852 








The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 


MONTGOMERY CLARK, Vice-President 
J). G. HOLLMAN, Secy. 
H. T. GIBERSON, Treasurer 
F. E. SAMMONS, Asst. Secy 
A. E GILBERT, Asst. Secy 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 


NEW YORK 
Howle, Jarvis & Wright, Ine., General Agente 
Metropolitan District 

81 JOHN STREET 









NEW YORK 




















INSURANCE | 
HARRY C. FRY, Jr., President 
JOHN B. SIRICH, Sec’y. 


307 FOURTH AVENUE PITTSBURGH 
307 FOURTH AVENUE PITTSBURGH 


LOGUE BROS. & CO., Inc. | 











FIRE AND 


REINSURANCE 


CASUALTY 


ROSSIA INSURANCE COMPANY 
of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN FIRE INSURANCE CORPORATION 
of New York 


UNION RESERVE INSURANCE COMPANY 
of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 


Administrative Offices, 115 Broad Street, Hartford, Conn. 




















Royal Exchange Assurance 


Fire and Automobile Lines 


Car & General Insurance Corporation, Limited 


Automobile Liability insurance 
83 MAIDEN LANE, NEW YORK 
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Court Enjoins Beha 
in Palmetto Suit 
N. Y. CANNOT REVOKE LICENSE 


Federal Court Holds That Chrysler- 
Palmetto Contract in No Way 
Violates New York Laws 


The United States District Court for 
the Southern District of New York on 
Tuesday granted an injunction enjoining 
Superintendent Beha from revoking the 
the Palmetto Fire, the Court 
denying that the Chrysler-Palmetto auto 
mobile insurance plan constitutes a vio 
lation of the laws and public policy of 


license ot 


this State. The Federal Court contends 
that while a state may exclude a foreign 
corporation not engaged in interstate 


or toreign business, if it does license it 


to do business within its borders, it 
cannot thereafter revoke the license be 
cause it does business in some othe1 
state in a manner consistent with its 


there with res 
the objecting state—the laws 
of which have not restricted such resi 
dents’ freedom of a contract. 
Following are extracts from the deci 
sion : 
We shall at once 


laws and makes contract 
dents ot 


consider the question of 

jurisdiegjon, for if the court is without juris 

diction we can do nothing but dismiss the bill. 
State Not A Party To Suit 


State of New York is not a party to 
this proceeding. The prohibition of suits in 
the federal courts against a State without its 
consent does not, however, preclude an action 
against a State officer unless such officer is 
ouly a nominal deffendant and the State is the 
real party in interest. And { is well settled 
law that a suit to restrain a State officer from 
acting under a Statute which it is charged 
violates the Constitution of the United States 
or otherwise violates constitutional right, is not 


The 


a suit against the State and is within the 
federal jurisdiction. 

The suggestion that the court is without 
jurisdiction to hear and determine this case 
must be dismissed as without merit. 

The contract existing between the Palmetto 
Company and the Chrysler Sales Corporation 
under which the Insurance Company issues 
certificates of insurance upon Chrysler cars is 


the important, but not the sole, ground for the 
threatened revocation of the license hereto 
fore granted authorizing the Palmetto Company 
to do business in the State of New York. In 
carrying out that contract the New York 
Superintendent claims that the Palmetto is vi- 
olating the laws and public policy of New York. 
The power of a State to regulate business 
which is affected with a public interest when 
transacted within its borders, *whether by a 


domestic or a foreign corporation, is not open 
to question, 

The State cannot forbid contracts of insur 
ance relating to risks within its limits from 


being made between a citizen and a corporation 
in another state 


Must Show Cause 


revocation of the 
mot be made arbitrarily 
voking authority is by 
diseretionary power. It 
shown. 

But the question which we must decide is 
not, however, whether the contents made in 
Michigan are valid contracts of insurance. Nei 
ther is it whether the State of New York 
deprive citizens of that State of the right to 
enter into contracts of imsyrance in some other 


For Revocation 
The however, can- 
even though the re 
the Statute given a 
must be for cause 


license, 


State upon property situated in the State of 
New York. This it has not attempted by 
Statute to do. We are not now concerned with 
the validity of the contract made between the 
Palmetto Fire and the Chrysler Sales Corpor 
ation or the contract between the latter and 
the Commercial Credit. For the purposes of 
this case we may assume that these contracts 
are valid. What we must determine is whethet 
this court, at this time, has the right to re 


strain the Superintendent of Insurance of New 
York and thereby prevent him from revoking 
the license heretofore granted to the Palmetto 
Fire, a foreign corporation, and which author- 
izes it to do business in New York. 

Have the things herein complained of been 
done within the State of New York by the 
Palmetto Fire so that the authorities of that 
State have the right to take cognizance there- 
of? If the Palmetto Fire, in the transaction of 
its business within the State of New York, does 
not violate the laws of New York can its license 
to do business within the State be revoked be 
cause of the manner in which it conducts its 
business in some third state in which its busi- 
validly conducted? That it seems to 
us is the question presented in this case. 

If the insurance laws of New York contained 
a provision prohibiting any insurance company 
authorized to do business in this State from 
insuring property within this State except 
through a legally authorized agent in the State, 
the Conn case would be an authority to support 
he defendant’s contention that the relief sought 


the 


ness is 


she uld be denied. But our attention has not 
heen called to such a provision in the New 
iv The contention here seems to be 


the Palmetto Company in entering into a 
ontract in Michigan with the Chrysler 


oration has in some way violated the 








laws and public policy of the State of New 


York. 

Palmetto Assets Are Ample 
think that 
that the assets 


We 


thinking 


no jurisdiction is shown for 
and resources of the 
Palmetto Fire Insurance Company are not 
ample and sufficient to guarantee the perform 
ance of all its obligations. It is not doubted 
that if an examination into its financial condition 
discloses its condition is such that its trans 
business in New York will be haz 
ardous to its policy holders, or to its creditors 
wx to the pubiic, its may be revoked. 
While there is nothing in this record which 
discloses that the company is in such financial 
condition, this court not think it should 
interlere to prevent any investigation into 
subject which the Superintendent of In 
thinks it his duty to institute. 


action ol 


license 


does 
now 
that 
surance 
Status of Michigan Contract 

At the time the 
obtained its license 
A New York it 
transact its 
to the laws of 
tract it did 
in’ Michigan 


doing business in 


Palmetto Company sought and 
to do business in the State 
undoubtedly bound ta 
that State according 
York. In making the con- 
Chrysler Sales Corporation 
ind in acting under it, it was not 
New Yorl The general rule 
is that a foreign corporation is not doimg busi 
ness in a State by entering into contracts with 
residents thereof, where the contracts are made 
and performed elsewhere, although 
the contracts relate to property within the 


became 
business in 
New 
with the 


are to be 


State. And where applications for insurance are 
obtained in a State by an apyent of a foreign 
company and forwarded by him for acceptance 
or rejection to a company at a place outside 
of the State, the company is not doing business 
in the State wherein the applicants reside by 
accepting and issuing policies in pursuance 
thereof at such outside office. 

The policy which is issued at Detroit, Mich 
igan, under the plan insures the Chrysler Sales 
Corporation on cars sold together with others 
who may have an interest therein including the 
ultimate purchaser in New York, who pays no 
premium but can take advantage of the in 


No 


amounts to 


surance if he chooses to avail himself of it. 
renewal of the policy is allowed. It 


a gift of insurance for one year if the ultimate 
purchaser of a Chrysler car sees fit to avail 
himself of it The State of New York, if it 
has the constitutional right to prohibit the 
transaction, has not done so. As the transac- 
tion is valid in Michigan and is not invalid in 
New York it affords, in our opinion, no legal 
cause for the cancellation of the Palmetto Com 


license to do business in New York. 
The Superintendent of Insurance disapproves 

the Chrysler-Palmetto plan and regards it as 

in violation of the laws and public policy of the 


State of New York. Phe insurance effected 
under the plan is effected in Michigan and not 
in New York. We know of nothing in the law 
of New York which prohibits the owner of a 
Chrysler car in New York from accepting in- 
surance upon the car effected under a Michigan 
contract. And the Palmetto in insuring in Mich- 
igan a Chrysler car owned in New York by a 
resident thereof is net doing business in_ the 


latter State and therefore is not as to such con- 


tracts doing business in New York and = con 
trary to its laws. 

The State of New York cannot by its statutes 
coitrol or impair transactions which are extra 


territorial, A policy is not invalid) which is 





issued in the State of Michigan to a citizen of 
New York upon property in the latter State. 

And the New York Courts have said that 
the legislature has no power to prohibit a res- 
ident of New York entering into a contract with 
a corporation of another State having a right 
to do business therein, as a law of ome State 
which interferes with the constitutional right of 
an insurance company of another State to make 
them would be void or to that extent uncon- 
stitutional. 


A RAP AT COMPANIES 


In commenting upon the Winter 
Garden case in which there was a de- 
cision this week William Otis Badger, 
attorney for the assured in this case, 
said in part this week: 

“The decision in this case once more 
illustrates a fact that many insurance 
companies seem to be losing sight of, 
and that is that insurance is the hand- 
maiden of commerce. The maid very 
often, if employed too long, considers 
herself the mistress rather than the 
maid, and such is the position assumed 
by many companies today. It is not 
for the insurance companies to dictate 
how business shall be transacted; it is 
rather for them to conform to accepted 
business standards and thereby give the 
public the security they are paying for.” 


Baltimore American Gains 
By Transfer to New York City 

The recently incorporated Baltimore 
American of New York has assumed all 
the business, assets and the entire agency 
plant of the Baltimore American of Balti- 
more, Maryland. The increase in the 
fmancial strength gives the Baltimore 
American a much stronger position in the 
insurance world and the home office being 
in New York, will enable the management 
of the National Liberty and the Peoples 
National lire to operate the company more 
economically and with even better service 
and greater facilities to the agents than 
heretofore. 

All agents of the Baltimore American 
will continue to report to the New York 
office of the company, while the Baltimore 
branch, where the company has a large 


local business, will be continued in that 
city. 

Officials of the Baltimore American of 
New York are: George U. Tompers, 


H. Coates, 
Kehr, vice 
Robertson, vice 


vice presi- 
president ; 
president ; 


president; Chas. 
dent; Gustave 
Norman T. 





BLUE GOOSE TO HELP HOMELE, 


Members Respond to Talk by “Ky, 
Zero,” Who Tells of Work 


Among Bowery Hoboes 

The Blue Goose is playing to standiy, 
room only since one of its dinners y, 
criticised by a high official in fire ingy. 
ance. It's the old story that advertisiy 
wins out in the long run. The dinner 4 
the local Blue Goose pond at the Drug ¢ 
Chemical Club on Monday night had eyen 
seat at every table occupied. The “Gol 
Dust Twins” from the world of radiy 
entertained, and it developed that one oj 
the twins is Earle Tuckerman of the Glo 
Indemnity, who also has quite a reputatig) 
as a concert singer. 

The principal speaker was — Urhaiy 
Ledoux, “Mr. Zero,” the man who [qd 
hoboes into New York churches last Wi. 
ter with a demand that they be given slee. 
ing accommodations. “Mr. Zero,” a 
educated man, who did considerable wz 
work for the government, is a remarkabj 
orator, a strong actor, a brilliant, dramat 
and erratic man who decided to divorg 
himself from the world of material thing 
and devote his life to helping homeles 
men on the East Side, as he met them z 
night in parks where they were trying 
to sleep. At the present time he is running 
a five cent basement, soup, coffee and bre 
place on St. Mark’s Place, called Th 
Tub. He succeeded in stirring the emp. 
tions of the Blue Goose crowd so mut 
on Monday night that all present wer 
sympathetic with a project to have the 
Blue Goose members assist him in his work 
for friendless humanity. 





POWELL SUCCEEDS HALL 

New officers of Edward E. Hall & (o 
of New York City, were elected thi 
week. [E. S. Powell, Jr., was elected t 
succeed the late Edward E. Hall as presi 
dent; Robert L. Stewart was elected vice- 
president; Harry H. Ebbets, treasurer, ani 
William J. Kelly, secretary. All of thes 
officers have been with the organization 
for twenty-five years or more, which guar- 
antees that business will be conducted aloug 
the efficient lines of the past. 


Sen nen 





John E. Smith, secretary; B. B. Weaver, 
secretary; John C. Brown, assistant sec- 
retary; and Alfred J. Barrett, comp- 
troller. 
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S, E. U. A. Changes 
Several Practices 


EXTENSION’ LIMITED 


CREDIT 





datory Application Rule Rescinded; 
sa oot to be Made Into 
Engineering Services 





Representatives of 200 of the 299 com- 
panies members of the Southeastern 
Underwriters Association were present 
at the semi-annual meeting in Wash- 
ington last week. To meet the evil of 
over extension of credit the association 
adopted the principle that agency bal- 
ances should be paid within thirty days 
and in no event should credit be extended 
beyond sixty days after the close of the 
month in which the business is written. 

The rule under which a signed applica- 
tion from the assured was mandatory, 
and which has created considerable con- 
cern on the part of local agents and the 
vigorous opposition of a number of com- 
panies, was rescinded by practically a 
unanimous vote. 

Resolutions covering flat cancellations 
were adopted, to become effective Janu- 
ary 1 next, under which no annual or 
term policy or certificate may be ap- 
proved by companies as “not taken” with 
a flat concellation with full return 
premium, unless such policy or certifi- 
cate is sent through the stamping office 
within fifteen days of the date of the 
commencement of the risk. 

It is further provided that no short 
term policy or certificate shall be ap- 
proved for flat cancellation, but the full 
earned premium must be collected. All 
canceled policies must be checked by the 
stamping offices. 

A committee was appointed to ex- 
amine into the matter of so-called special 
or engineering services extended by some 
companies to their agencies with a view 
to determining whether this form of 
service is being abused in the territory 
of the association. Complaints have been 
received that these services are being 
abused in some instances to a degree 
where they constitute an excess commis- 
sion to the agency or its equivalent. 





R. B. JONES DEAD 





Started Small Insurance Office in Kan- 
sas City; Now One of Leading 
Agencies in Country; Sons in 
the Business 


Richard B. Jones, head of R. B. Jones 
& Sons, one of the leading insurance 
agencies in the United States, died a 
few days ago. He was originally in the 
lumber business in Ohio. He moved to 
Kansas City, opened an insurance office 
on a small scale which has grown until 
at the present time it occupies the entire 
floor of one of the largest skyscrapers 
in that city. Of late he has been re- 
tired. 

Four of his sons are in the business, 
and one of them, Cliff C. Jones, is now 
president of the National Association of 
Insurance Agents and before that was 
chairman of the executive committee. 

R. B. Jones & Sons represent some 
of the most important insurance com- 
panies in the country and write an 
unusually large volume of premiums. 





DINNER TO W. CRICHTON SLAGG 


Several leading fire insurance execu- 
tives were present at the dinner given 
last week to W. Crichton Slagg, chair- 
man of the Fire Offices Committee of 
London by the executive committee of 
the United States Fire Companies Con- 
ference. Among those in attendance 
were: Charles Hendry, manager of the 
London & Lancashire, and G. W. Rey- 
nolds, general manager of the Guardian, 
both of London; H. A. Smith, National 
of Hartford; Paul L. Haid, America 

ore; James Wyper, Hartford Fire; 
Wilfred Kurth and A. C. Baillie, Home; 

B. Roulet, National of Hartford; C. 
G. Smith, Great American, and T. M. 
Marson, secretary of the United States 
Fire Companies Conference. 


BUCHANAN WITH “TRANSCRIPT” 





Important Boston Evening Newspaper 
To Start an Insurance Column; 
Will Continue Former Work 
John Buchanan, famous insurance 
newspaper man of Boston and also pub- 
lic relations man for several large cor- 
porations outside of insurance, has been 
made the Boston 
“Evening Transcript,” the leading eve- 
New England. He 
digest of many 
phases of insurance and will write a col- 


insurance editor of 


ning newspaper in 
will furnish a_ partial 
umn from the layman's point of view. 
An attempt will be made to bring about 
a clearer understanding of the value and 
importance of insurance to the business 
man as well as to the family provider. 

Mr. Buchanan will continue to write 
for the Boston “Globe,” the New York 
“Journal of Commerce” and_ other 
papers. 


A MOTION TO INTERVENE 


National Board oul New York Board 
Take Position Relative to Prelim- 


inary Inspection of All Risks 
The 


National Board of Fire Under 


writers and the New York Board this 
week filed a motion to intervene in the 
case of the American Surety vs. the 
Patriotic in the Court of Appeals upon 
the ground that any misrepresentation 
of a prospective policyholder in negoti- 
ating for a policy of insurance should 
avoid the policy, whereas the lower 
court, (Appellate Division,) hela that 
such misrepresentations must be fraud- 
ulently made. The National Board in 
its application says that if such a rule 
prevails in our Court of Appeals it will 
throw a great burden of expense on in- 
surance companies because they would 
have to make a preliminary inspection 
before accepting the business. 
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National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1925 


RESERVE FOR ALL LIABILITIES 


S. T. Maxwell, Secretary <M 
. B. Roulet, Ass’t Secretary * R 
G. F. Cowee, Ass’t Secretary 
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36,044,151.77 
14,672,349.08 
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NOTHER disastrous out-of-the-“tornado belt” windstorm! 
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An interesting bit of the 
wreckage due to a windstorm 
in Woburn, Mass., on October 
15 1925 


World Wide photo. 


Woburn, 


Mass., and the surrounding country was visited on October 25th by a 
windstorm of cyclonic ferocity which demolished some houses and damaged 


many others. 


And still there are countless agents who neglect to advise their clients on 


windstorm insurance. 


often be repeated. 


The old warning “no section 


immune” cannot too 


“Time Flies!” Put in a few hard licks at selling Windstorm Insurance. 
The next destructive wind may be scheduled for your section. 


And don’t forget that the American Eagle has a set of Tornado and Wind- 
storm supplies all ready to ship you any time you ask. 


AMERICAN EAGLE 
FIRE INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK.N.Y. 


ERNEST STURM, CHainman of THe Boaro 
PAUL L.HAID, Presivenr. 


CASH CAPITAL ‘ONE MILLION DOLLARS 


NEW YORK 
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Premium Tax Called 
Unjust and Illogical 
IN NATIONAL BOARD ARTICLE 


Full Description of the Burdens of In- 
surance Taxes Appears in Board’s 
Monthly Paper 


Insurance taxation, with special ref, 


burdensome 


erence to it 


features, has 


wen made 


the subject of a special study 


} +] \ 


he National Board of Fire Under 


write and the Board's monthly publi- 
cation, “Safeguarding America Against 
lire,” carries a five-page article on tax 
ation in its current issue. Calling them 
he “ten demandments,” the article goes 
into detail on the following ten different 
forms of taxation: premium tax, license 
tax, annual statement tax, publication 
ees, examination fees, fire marshal tax, 
fire department relief fund tax, agents’ 
and brokers’ license — fee retaliatory 
tuxes and miscellaneous special taxes 

Phe premium tax is called the most 


unjust and illogical of them all in this 


article Following is the section dealing 
with the premium tax: 

“The percentage collected varies from 
state to state, a well as the method of 


imposing the charge. Some states base 
t on the gross premiums collected; in 


a number of others it is based on the 


vross premiums Jess return and reinsur 
anee premiums; and there are still other 
methods in vopguc, all more or less de- 
ious, for ascertaining the amount. But 


whatever the basis its very exaction 
hows either misunderstanding of or dis 


regard for the status of the premium 


and its ultimate disposition. It is a 
drawing off of the life-blood of the 
business, leading to a dangerous anaemia 


if it is not stayed 


Compared With Other Businesses 
“Inasmuch as the tax levied upon the 
vro receipts of an surance company 
intilar in its effect to the tax upon 


the gross turnover of any other busi 
ness, this faet must be kept in mind in 
comparing taxes on insurance with taxes 
on such other business. To be com- 
parable, the tax on industrial plants and 


establishments should be as- 
Fancy a tax of 
fixed upon the 
business or on the 
deposits ina bank! The wave 


nercantile 
Ss ssed oon. gross sales. 
three or four per cent 
gross sales of a 


aAVCTAL 


of popular protest would be tidal. Yet 
the tax on insurance premiums is just 
as real, albeit less apparent. 

“As this premium tax must be paid 


vhether or not the company is operat 
ng at a pront, it ts thus levied fre 
quently on losses and indebtedness. It 

little ditheult to follow the reason- 
ing of the who devised this 
ineans for fostering the growth of insur- 
ance! Such either ante- 
diluvian or post-millennial, and not a 
yIlogistic product of this present day 
faxing what is lost and what 
is owed may for a time provide the 


eCOnomlists 


reasoning: 1s 


Of prac 


state with funds, but at the risk of dan- 
verously embarrassing the companies. 
it is a system more than unsound; it 1s 


pre posterous 


“Furthermore, the premium tax is 


grossly inequitable as between policy- 
holders in different states. When dif- 
ferent states charge varying rates on 


premiums collected by fire insurance 
companies within their borders, the pol- 
icyholders in states where the lower 
rate of tax prevails are thus elbowed 
into the pleasing position of contribut- 
ng to the ‘taxes in states where the 


rates are higher Even Scriptural 
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authorization could hardly be found for 
such a stretching of the bonds of broth 
erly love. 

“In some states it is the practice for 
legislators to use the premium 
method of fire insurance taxation as an 
inducement for the companies to invest 
their within the state. This is 
a kind of dignified ballyhooing for home 
industries—Babbitry on a state-wide 
scale. For instance, Georgia—to men- 
tion but one state among the several 
that are guilty of it—permits a reduc- 
tion of 1 per cent. on its premium taxes 
when one-quarter of a company’s assets 
are ‘put to work’ within the state; and 
a reduction to 4% of 1 per cent. if three- 
quarters are so apportioned. 


#ZTross 


assets 


Special State Reductions 


“This is, of course, a pernicious prac- 
tice, though superficially it may appear 
harmless enough, and it is evil for this 
One of the fundamental canons 
of the insurance business is that which 
requires a broad distribution of risks 
in the making of investments. Safety 
of principal and an assured interest re- 
turn—plus, of course, ready saleability 
to mect conflagration emergencies—are 
always primary considerations in behalf 
of the policyholders, and any abatement 
in premium taxes which must ultimately 
be paid by policyholders should not be 
held out as an inducement or “come 
on” scheme for the violation of prin- 
ciples so vital. Tf it is, then policyhold- 
ders may lose a far greater sum through 
insecurity, or through lower yield of in- 
vested assets—all or most of the eggs 
having been placed, as it were, in one 


reason: 


“No; such laws are not healthy either 
for the business of insurance or for the 
state which conceives them. They are 
baited with a substance alluring 
enough in aspect, but likely to prove 
economically indigestible to all who nib- 
ble. It is a type of angling for revenue 
that may end in ultimate extermination 
of the supply.” 


1 
hooks 


Massachusetts Agents Meet; 
Fred R. Smith is President 


The following were elected officers of 
the Massachusetts Association of In- 
surance Agents at the annual meeting 
recently in Boston: President, Fred R. 
Smith, Haverhill; vice-presidents, Charles 
S. Ashley, Jr.,. New Bedford; Norman A. 
srainard, Springfild; Samuel T. Emery, 
Joston; H. A. Gallup, North Adams; 
Warren A. Elwell, Gloucester; Willard 
C. Hill, Boston; Henry F. Howe, Gard- 
ner; Charles W. .Johnson, Worcester ; 
William C. Moulton, Pittsfield; James H. 
Leighton, Lowell; Roscoe K. Noble, 
Northampton; Warren S. Shaw, Brock- 
ton; Charles F. Poor, Worcester; Robert 
T. Sissons, Lynn, and A. C. E. Stimson, 
Greenfield; secretary and treasurer, Fred 
A. Norton, Salem. 

Edwin J. Cole, of Fall River, made a 
strong attack on the Chrysler plan, 
reaching the conclusion that there was 
no public demand for this form of cut 
rate, compulsory automobile insurance. 

The Michigan Association of insur- 
ance Agents has passed the following 
resolution : ; 

“We condemn the growing practice 
of issuing insurance certificates of limited 





basket than the amount of the un- — value as inducement to the sale of mer- 
just premium taxes which has been chandise or the increase of the circula- 
‘saved.’ tion of periodicals.” 
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Changes May Be Made 
In N. Y. Department 


WOULD INCREASE BEHA’S PAY 


Term Also Increased From Three to 
Four Years; Deputy Explains 
Meaning of the Amendment 


Much 
insurance circles relative to the effect the 


interest has been displayed jn 


amendment to the state constitution to 
reorganize state offices, adopted by the 
people on election day, will have upon 
the State Insurance Department. It js 
believed that the responsibility of the 
insurance superintendent will be _ in- 
creased as the plan of Governor Smith 
is to further centralize control and _ re- 
sponsibility. 

The act further provides that the term 
of the superintendent be extended from 
three to four years at a yearly salary of 
$12,000, an increase of $2,000 over the 
present amount. 

Terence F. Cunneen, Third Deputy 
Superintendent, following an inquiry in 
to the provisions of the act, submitted 
Monday a digest of the terms at the re- 
quest of James A. Beha, State Supedin- 
tendent of Insurance. He finds: 

“This amendment changes Article 5, as 
well as Section 11 of Article 8, of the 
State Constitution. It abolishes a number 
of constitutional offices, such as Secre- 
tary of State, State Treasurer, State 
Engineer, ete., and provides that only 
four State officers shall be elected, 
namely, the Governor, Lieutenant Goy- 
ernor, Controller and Attorney General. 
The amendment provides that there shall 
be twenty civil departments in the State, 
one being the Insurance Department. 

Up to the Legislature 

“Section 3 of Article 
folllows : 

“*At the session immediately following 
the adoption of this article the Legisla- 
ture shall provide by law for the appro- 


5 provides as 


priate assignment, to take effect not 
earlier than the first day of July, one 
thousand nine hundred twenty-six, ol 


all the civil, administrative and executive 
functions of the State government, to 
the several departments in this article 
provided.’ 
“Section 3 also provides that: 
“Subject to the power of the Legisla- 
ture to reduce the number of officers 
when the powers and duties of any exist- 
ing office are assigned to any depart- 
ment, the officers exercising such powers 
shall continue in office in such depart- 
ment and their term of office shall not 
be shortened by such assignment.’ 
“Section 4 provides in part that: 
“*Except as otherwise provided in the 
Constitution, the heads of all other de- 
partments and members of all boards and 
cominissions mentioned in this article, 
excepting temporary commissions for 
special purposes, shall be appointed by 
the Governor by and with the advice and 
consent of the Senate and may be re- 
moved by the Governor in a manner to 
be prescribed by law.’” 


TO INCREASE CAPITAL ; 
A special meeting of stockholders 0! 
the Milwaukee Mechanics has been 
called for November 17 to act upon 4 
recommendation of the board of direc- 
tors that the capital of the company De 
increased from $1,250,000 to $2,000,000 by 
the issue of 75,000 additional shares ol 
stock of par value of $10 a share, to be 
sold at $15 a share. This will add $375,000 
to the surplus of the company. 
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British Companies’ 
Profits Compared 


BIG INCREASE IN 10 YEARS 





London, Commercial Union, Yorkshire 
and Caledonian Among Leaders in 
Increase; Figures Shown 
A most interesting and useful 
of the fire premium 
leading British offices has 
piled by the Journal of 
(Liverpool) comparing the 
1913 and 1924. 
A. short 


table 
incomes of the 
been com- 
Commerce 
figures of 
The Journal says: 


time ago we gave a_ table 


Increase or decrease in 
percentage of U/w Profit. 
London ..... —o 


underwriting profit to-day, however, 
excluding the acquired companies, is, 
roughly, 20 per cent. greater than it was 
in the first period taken. 

After the Commercial Union come 
premium income, and each of which has 
suffered a reduction in the percentage 
of its underwriting profit of approxi- 
mately one-half, which means that the 
actual total of their underwriting profit 
of to-day is approximately the same as 
12 years ago. 

After these come the Atlas and the 
Northern, each with an increase of 8&5 
per cent. This increase of 85 per cent. 
in the premiums of the Atlas has had 
the effect of reducing the profit. per- 
centage by nearly one-half, so that the 
Atlas is now making just a little more 


Actual 
Fire Companies acquired and_ their U/w Profit 
approximate fire premium income. 1924. 


British Law, 1917, premiums 1916 £124,000, probably mostly 


fire. London Assoc., R/I Co. 1919; premiums, 1923, 
BAM like ia ecg wen ee eh aa ratte ecar oe rae A 4% 
C. Union....~-5 National of G. B. 1917. Australian Mutual Fire 1920. 
NWeSst Gf Scethand T928 oc ne cciccecadin cdicnc cde ene ce eewews 7% 
Yorks ...... 6 Company of Ireland £25,000. Ulster? .................00. 5% 
caCREIITINE ctr NR EMNE ES horn oi ercreioia tw eamh ATS Ln Oe ae 5% 
PEARS cid as yar seca aa, 1 Seep erence ORB pee Inn aA nO? INC Rea Ten pra raunnen © gut seiie WR neN ON 
Northern 7 Royal Scottish 1914, premiums £20,000. Medway, pre 
PINIISCLGNMIO. Bick erence eed rea dan neh caealaldenennea eines 3% 
ROVE cence 3 Globe faures not: melded... os. .o05 cscs bic bebe eccwccs 8% 
Lond. & Lan>-2 Law Union and Rock, 1919 fire premiums £285,000...... 13% 
N. B. and M.+2 Fine Art, fire premiums £90,000..................cccccee O% 
Royal Ech...—1 Figures of State and Car and General not included...... 4% 
SS ee Tigte SAINCINGR erasers Ae iro eeiiner ary dea menaarerS arte poorer tee ain we ee area 12% 
Creer MLE D2 ce) = CUERPO we eM ra ney se Lien 15% 
Alliance ..... ee GI “SAVERUR BU MERU sorbate drt arene cao erased oa 21% 


showing the growth in the premium 
some of the big fire com- 
panies between 1913 and 1923. We now 


table premium 


income of 


append a further with 
results up to date. 
indication of the 


In order to give 


effect the increased premium income 
has had on the underwriting profits we 
give the figures of the average under- 
writing profits for the years 1911, 1912, 
and 1913, as compared with the average 
1923 and 1924. To make 
the comparison as useful as possible we 
have included in the fourth column the 
fire premium incomes of the companies 


excluding that of the 


of the years 


companies they 
have purchased in the meantime, as we 
wish to compare the growth of the com- 
panies on the same basis, that is to say, 
apart from acquisitions. 

in giving the 
writing 
we 


figures of the under 


profits for these two periods 
have disregarded all expenses and 
colonial and foreign taxes dealt with in 
the profit and loss account; we also 
show the actual underwriting profit in 
1924, after debiting the proportion of 
the expenses in the profit and loss ac- 
count and colonial and foreign taxes, in 
another column. 

The table leads to the following con- 
clusions : i 

The London Assurance has apparent- 
ly the biggest increase; their figure of 
120 per cent. is not easy to verify, as 
they have taken over so many com- 
Pames and the fire premium income of 
these companies is difficult to ascertain. 
Ve have assumed that their figures do 
not include the London Associated, but 
if they do their increase is only 90 per 
cent. Their premium income has  in- 
creased the most but their percentage 
of underwriting profits has fallen heavi- 


ly, so, that their actual underwriting 
profits. at 


present are less than they 
were twelve years ago. 
Over 100% Increase 
Next» comes the Commercial Union 


rg an increase of 107 per cent. This 
18 Mcrease has resulted in a reduction 
in underwriting profit from 12 per cent. 


to 7 per cent. The actual amount of 


fire profit than it was twelve years ago. 
The Northern, however, shows a heavy 
reduction in percentage of underwriting 
profit, the profit having fallen consider- 
ably more than any other company, 
the Yorkshire and the Caledonian, both 


of which have nearly doubled their 


and now standing at the lowest level 
as regards percentage. 
After these comes the Royal with 


an increase of 65 per cent. in its pre- 
mium income, but a decrease of 3 per 
cent. in its percentage of underwriting 
profit, the net result being an increase 
in the actual amount of underwriting 
profit of approximately 20 per cent. 
Next comes the London and Lancashire 
Company with 60 per cent. increase in 
premium income. Although this figure 
is a little less than the average increase, 
it has been accompanied by only a very 
small decrease in the percentage of 
underwriting profit. The net result is 
that the amount of the underwriting 
profit is now 50 per cent. in excess of 
what it was in the period twelve years 


Premiums, 1924 


ever, is that of the North British and 
Mercantile, who, with a premium in- 
crease of 58 per cent., has actually in- 
creased its underwriting percentage by 
2 per cent., thereby showing to-day 
double the underwriting profit that it 
did twelve years ago. 


Sun and Royal Exchange 


After this come the Sun and the 
Royal Exchange, both with an increase 
of 55 per cent., the Sun having increased 


its percentage of underwriting profit 
slightly and the Royal Exchange de- 
creased it very slightly; the former 


shows an increase in underwriting profits 
in amount of about 70 per cent. and the 
latter of about 40 per cent. 

Next comes the 


Guardian Company 


Average Increase 


U/W Profit in Net 


Premium Increase 
Companies Premiums Income or 
1913 Inclusive Exclusive 1911, 1923 Exclusive Decrease 
tonearest Acquired Acquired 1912, and Co.’s in 
1,000 Co.'s Co.’s & 1913 1924 sought Profit 
London £ 695,000 — 1,644,000 1,544,000 13 a 120% 15% 
Com. Union 3,300,000 8,323,000 6,936,000 12 7 107% + 20% 
Yorkshire 448 000 873,000 848,000 12 6 00% same 
Caledonian. . .. 452,000 851,000 851,000 9 7 VO% same 
| ee ae 1,124,000 2,080,000 2,080,000 12 7 85% +10% 
Northern 1,260,000 2,337,000 2,314,000 10 3 85% 45% 
Royal ...... 4,123,000 6,821,000 6,821,000 11 8 05% + 20% 
Lon don 
& Lanes.... 1,713,000 3,043,000 2,758,000 15 13 00% +50% 
North British 
and 
Mercantile ..2,477,000 = 3,994,000 3,904,000 7 9 58% +100% 
Royal 
exchange .. 883,000 — 1,366,000 1,366,000 8 7 55% +40% 
SOND 5.54/44.) 1,571,000 = 2,329,000 2,329,000 10 12 55% 470% 
(suardian 616,000 920,000 920,000 6 12 50% +- 200% 
Alliance 1,347,000 = 1,924,000 1,924,000 21 18 43% +25% 
ago, which may be considered a very with the most successful result of all, 


satisfactory result. 
A still more satisfactory result, how 











ance Company is 


most desirable. 





An agency connection— 
plus service 


The Philadelphia Fire and Marine Insur- 


powerful organization with an enviable 
record for reliable service. 

These features, combined with a full line 
of desirable policies covering protection on 
property and commercial activities, make 
an, agency connection with this company 


Write for particulars 


Philadelphia Fire and Marine 
Insurance Company 


1711 Chestnut Street, Philadelphia, Pa. 
508 Walnut Street, Philadelphia, Pa. 
209 W. Jackson Blvd., Chicago, Ill. 
125 Trumbull Street, Hartford, Conn. 
200 Bush Street, San Francisco, Cal. 
8th Floor Hurt Bldg., Atlanta, Ga. 


financially strong, 

















since it has effected a 50 per cent. in 
crease in its premium income = and 
doubled its underwriting percentage of 
profit, the total result being an increase 
in the actual profit of 200 per cent. It 
should be mentioned, however, that the 
Guardian had a bad year in 1922, the 
underwriting profit of that year being 
only 2 per cent. If 1922 be included in 
the average with 1923 and 1924 the in- 
crease in profit percentage is 4 per 
cent. and not 6 per cent and the actual 
increase in profit 150 not 200 per cent. 
The inclusion of the year 1922 with 1923 
and 1924 would make very little differ 
ence to the other companies’ results. 
Last of all comes the Alliance Com- 
pany with an increase of premium in- 
come of 43 per cent and a decrease in 
percentage of profit of 3 per cent., mak- 
ing a net increase of 25 per cent in the 
amount of its underwriting profit. 
From the above figures it would ap- 
pear that the company which has made 
the best progress in the last five years 
is the Guardian. After this come, in 
the following order, the North British 
and Mercantile and the Sun, and then 
the London and Laneashire, and the 
Royal Exchange with good increases, a 
very small increase being shown by the 
Alliance, Royal, and Commercial Union, 
a stationary profit by the Atlas, York- 
shire, and Caledonian, a slight decrease 
by the London Assurance, and a con 
siderable fall by the Northern. 
During this period nearly all the com- 
panies have built up a considerable ac- 
cident business; in fact, their accident 
business has increased in a very much 
larger ratio than their fire account, al- 
though the fire account is, of course, 
the most important for most of the com- 
panies. It is curious that the Sun Com- 
pany, although their fire results show 
very satisfactory progress, have recent- 
ly been unfortunate in their accident 


business, the last three years in the ag- 
vregate showing a loss, whereas near- 
ly all the other companies have derived 
considerable profits during recent years 
departments. 


from their accident 



















MIAN LENA HEA ANAS O87 





————$AU°Uv— 
—) THE EASTERN 
=e UNDERWRITER © 








November 13, 1925 





== ~————— 





——.. 








= 


MARINE & AUTOMOBILE DEPARTMENT 











Auto Thefts Increase 
In East During 1925 


RECOVERIES ARE IMPROVING 


Eastern Conference Report Says Bet- 
ter Cooperation Is Being Received: 
New Haven Losses Down 


Automobile thefts showed a consider 
able increase during the last year over 
the preceding year according to figures 
of the theft committee of the Eastern 
Automobile Underwriters’ Conference 
presented by Chairman C. S. Timberlake 


at the recent annua] meeting in New 
York. Recoveries of stolen cars also 
showed an encouraging increase. Total 


thefts for 1924-25 were 9,388 cars, com- 
pared with 7,870 for the 1923-24 period, 
and recoveries were 1732 cars for 1924- 
25 compared with 1,475 for the previous 
year 

In his report Mr, Timberlake de 
scribed the operations of the Underwrit 
ers Detective Bureau as follows: 

“The Bureau is working in very close 
cooperation with the Department of 
Justice, who have been untiring in their 
efforts to indict and = arrest thieves 
guilty of violations of the Dyer Act. We 
are gaining, every year, better support 
from the various police departments 


throughout the territory and they are 
getting to rely more and more upon us 
for information about = stolen cars. 


Furthermore, we are getting very good 
cooperation from the various 
lice departments. 

“With the assistance of the procecut 
ing authorities the results of the past 
show as follows: 238 automobile 
thieves arrested, of whom 190 were con- 
victed; 30 receivers or fences were bro- 
ken up and the principals and accom- 
plices given prison sentences, which re 
sulted in the recovery of many cars. 

“As years go on local and state police 
departments and prosecuting author- 
ities realize that the Bureau is not being 
operated for a profit and show a ten- 
dency to cooperate and refer many 
cases to the Bureau for investigation. 
This attitude would seem to warrant the 
employment of additional investigators 
in the future to show better results than 
we have secured in the past. 

“Your committee is pleased to report 
that member companies are cooperat- 
ing closely with the Bureau, and the 
lack of cooperation in the nature of 
delayed notice of stolen cars, which was 
referred to in the past, has been greatly 
improved.” 

The twelve months period used in the 
tabulation of stolen cars is from Octo- 
ber 1 to the following September 30. 
The six months during which most the 
thefts occur are July, September, Octo- 
ber and November. 

During 1925 Connecticut was one of 
the few states to report a decrease in 
thefts. This was due principally to the 
breaking up of the automobile theft 
group in New Haven. During 1924, 119 
cars were reported stolen there. In 
1925 the number was only 69. For the 
entire state there were 259 thefts and 
191 recoveries in 1925 against 282 thefts 
and 159 recoveries in 1924. 


state po 


vears 


Figures for other states are as fol- 
1iOws: 

Recov- Recov- 

Losses eries Losses eries 

Delaware 16 9 20 13 

Dis’t. of Columbia 252. 177 213 128 

Maine 22 10 22 15 

Maryland 187. 176 143 122 


Massachusetts 1309 761 891 433 
New Hampshire § 15 20 4 7 


New Jersey 774. 471 +630 =314 
New York 4512 2480 4240 2185 
lvania 1536 1074 1071 707 

le I 1 246 81 151 38 

11 10 14 9 

Virg 155 86 102 52 


Take Steps to Force 
Hull Rate Increase 


IN LONDON ‘MARINE MARKET 


Commercial Union, London Assurance 


and Royal Exchange Act to Secure 
More Adequate Rates 


London, Nov. 4.—It has just been an- 
nounced that the Commercial Union, the 
London Assurance, and the Royal Ex- 
change have decided to take joint ac 
tion in an attempt to obtain improved 
terms for hull insurance, and that they 


have entered into an agreement under 
which certain substantial increases are 
to be asked on the renewals of steam- 


ers and fleets, the insurance records of 
which have shown unsatisfactory re- 
sults in the past, while a minimum. in- 
crease in rate of 10 per cent. is to be 
required in all cases except those where, 
over a period of four years prior to 
1924, a substantial profit has been ob- 
tained, 

In addition, it is understood that a 
mimimum of £8 ($40) per gross register 
ton is to be adopted as a basis of valua- 
tion, except in those where the 
dual valuation clause is used, when the 
value for “average” purposes is to be 
£8 per gross register ton. 

The marine correspondent of the 
Journal of Commerce (Liverpool) writ- 
ing on the subject says: 

“T understand that the three compan- 
ies concerned in this pact have formally 
notified the other marine companies in 
the London market of their intention, 
and naturally their action, which is 
unique, has caused a great deal of dis- 
cussion. 

“It is too early as yet to comment 
upon the possible effect of this new 
form of agreement, but even those who 
are not favorably disposed towards its 
terms recognise the importance of the 


cases 


move towards better terms which the 
pact implies. Incidentally, it may be 
pointed out that the period taken into 


consideration for the purpose of assess- 
ing risks on renewal is that during which 
values were very high, and that these 
risks, on present day rates and values, 
represent very much worse insurance 
propositions.” 


JOHN W. COVERT’S NEW POSITION 


Goes With Marine Insurance Depart- 
ment of Insurance Company of North 
America; His Career 
John W. Covert, recently resigned 
manager of the special risk service de- 
partment of the James & Manchester 
Company, Cleveland, has joined the mar- 
ine department of the Insurance Com- 
pany of North America. He will remain 
at the home office for a month or so 
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and then will probably be assigned an 
Eastern territory for production activ- 
ities. 

Six years ago he left Wilcox, Peck & 
Hughes of New York to become associa- 
ted with the KE. P. Lenihan Co., where 
he organized a surety and special risk 
department with an agency organization 
over the state of Ohio. Two years ago 


he severed connections with the Leni- 
han Co., and for The James & Man- 
chester Company organized the same 


type of department. 

Mr. Covert wrote the first rain insur- 
ance policy written on a risk in the state 
of Ohio, and not long thereafter wrote 
the rain policy on the City of Cleveland 
125th anniversary celebration under 
which the Hartford Fire paid a loss of 
$32,000. He also established a_ direct 
reporting contract with the Underwriters 
at Lloyd’s made by an Ohio agent. Under 
this contract block jewelers policies, per- 
sonal jewelry policies and others of the 
inland marine forms were written. 


ANOTHER NEW COMPANY 


Notwithstanding the overcrowded con- 
dition of the London Marine market, new 
companies still continue to be born, The 
follows: 


latest is as : 
Turner & Co., (Underwriters), Ltd., 
registered as a private company, with 


a nominal capital of £100,000 in £1 shares. 
Objects: To carry on the business of 
marine and transit insurance, to make or 
effect insurance against every descrip- 
tion of marine loss or risk of any kind 
on ships, vessels, boats and craft. The 
first directors are: A. G. Turner and A. 
kK. Hughes, both of 48 St. Mary Axe, 
E. C. 3 Qualification £1,000. 


MAY LOWER LAKE LEVELS 

The city of Buffalo is asked to con- 
tribute its share to a $25,000 publicity 
fund that is proposed for the purpose of 
combating the attempt that will be made 
at the next session of congress to legalize 
the diversion of 10,000 cubic feet of 
water from Lake Michigan for the 
Chicago drainage canal. Marine under- 
writers and shipping interests are much 
interested in the proposed diversion, as 
it is believed that any further diversion 
of water and consequent lowering of 
levels in the Great Lakes would add 
materially to the underwriting hazards. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,678,186.54 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,691,491.37 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,343,699.05 


WRITE FOR OUR AGENCY PROPOSITION 


& COX, Inc. 


Street, New York 

















Court Allows Appeal 
In Pilferage Case 


WAS TRIED IN BRITISH COURTS 


Cleveland Twist Drill Company 
Seeks to Recover From Union of 
Canton on Theft of Six Cases 


The Court of Appeal of England con- 
sisting of Lords Justices Bankes and 
Scrutton and Mr. Justice Eve, allowed 
an appeal by the Cleveland Twist. Drill 
Co. (Great Britain), Ltd., from a judg- 


ment of Justice Rowlatt in the Com- 
mercial Court. 
The appellants brought the — action 


against the Union Insurance Society of 
Canton, Ltd., to recover from the de- 
fendant company under a_ policy of 
marine insurance in respect of the loss 
of six cases of steel drills and for the 
contents of other cases alleged to have 
been pilfered during the voyage or 
while on the discharging quay. 

The appellants’ case was that they had 
a surplus of drills which they were send- 
ing from London by the Cunard Com- 
pany to their allied company at Clev- 
eland, Ohio, U. S. A. Aitogether there 
were 89 cases of the tools sent valued 
at £21,384, but when the goods reached 
New York only 83 cases were found, 
and of these, the contents of eight more 
were missing, and of two others a por- 
tion of the tools were missing. — The 
defendant underwriters, admitted liabil- 
ity in regard to the 10 cases, but denied 
liability in respect of the six cases, con- 
tending that the onus was on the ap- 
pellants to prove that the loss was due 
to pilfering and not to misdelivery. 

Justice Rowlatt gave judgment for the 
underwriters on the main issue as to the 
six cases, stating that he ought not to 
draw the inference from the fact that 
some of the cases were rifled, that the 
other cases which had disappeared were 
stolen, but he gave judgment for the 
appeliants for £26 7s 7d on an issue on 
which they had succeeded. 

Mr. jowett, K.C., said he would not 
object to the form of judgment being 
so amended as would entitle the plaint- 
tiffs to judgment gn that issue with 
High Court costs. The learned coun- 
sel then dealt with the main question 
as to the six cases, and argued that the 
plaintiffs had produced no evidence 
which the judge ought to have accepted 
that there had been pilfering of the 
six cases. He thought that what had 
probably happened to the six cases was 
misdelivery. 

At the conclusion of the arguments, 
Loid Justice Bankes, in giving judg- 
meit, said that if he had tried the cas¢ 
on the documentary evidence, before 
the court he should have come to the 
con lusion that the evidence was satis 
factory for the purpose of showing that 
the case of pilfering had been establish- 
ed and on that ground he thought the 
court ought to disagree with the judg- 
ment of Justice Rowlatt, and that his 
judgment should be set aside and ef- 
tered for the plaintiffs with the usual 
consequences. 

The other members of the court con 
curred, and the appeal was accordingly 
allowed, with costs. 
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Detroiters Indifferent to Accidents 


I was waiking in the rain down a 
Detroit street last Saturday morning 
when | saw an automobile turn a corner 
sharply and run down a girl and a man. 
The man escaped with. the loss of a 
yood suit of clothes; the girl had her 
leg broken. Half a block further two 
cars ran into each other. In neither in 
stance did much of a crowd congregate 
as Detroiters are growing very blase to 
accidents. 

{ am informed by the 
there that licenses for about 5,000 new 
cars a week are granted. With its 
1,300,000 population and its wide spread 
factory. building centers Detroit is a 
city of magnificent distances and sorely 
needs a subway or an clevated railroad 
as it takes an unusually long time to 
travel any distance by tram car or bus. 
Che city has a traffic commission of fine 
engineers and something will develop to 
relieve the street congestion. At pres 
ent it is simply awful. 


chief of police 


k 


Broke a Few Years Ago; Now Rolling 
In Money 

| heard more remarkable 
terest stories while in a Detroit club for 
half an hour than I had heard in a 
month. Most of them have to do with 
vreat fortunes made night through 
a connection automobile in 


human in 


over 
with the 


dustry. While many of the members 
of old families have gotten in on the 
ground floor of some great automobile 


manufacturing industry 
MeMillans who are heavy owners of 
Packard stock—-there is an entire new 
class of noveau riche, the men who have 
cleaned up with an automobile 


such as the 


aCCess- 


ory. Outside of Detroit you never hear 
of these people, but they are very much 
in evidenie there and one listens to 
quaint stories of what they are doing 
with their newly acquired wealth. One 
story | heard was that of a man with a 


million dollar a year income who invent 
ed something which is used in motor car 
lamps. A few years ago he tried to 
peddle the stock; then decided to go it 
alone, and finally interested Ford. After 
Mord took it up everbody tried to get 
in, but it was too late. 


“Eddie” Guest, the Poet of the People 
But not all the 


new rich are con 
hected with the 


automobile industry. 
There is Eddie Guest, the poet of the 
People, the man who says in rhyme 
that two and two are four and is the 
biggest drawing card of the Rotarians. 


A few years ago Mr. Guest was run 
ning a-column on a Detroit paper in 
Which appeared his uplift musings. 
Then. the ne Wspaper syndicates began 
to bid for him and thev tell me that his 
appearance in any city on a lecture 


tour at the present time is the 
event of the year in these 
quently, he is met at the railroad sta 
tion by crowds and most of the 
dining rooms are too small to hold the 


crowning 
places. Fre- 


great 





who would 
has a beautiful 
in the Michigan 


crowds hear him. He 
place on Lake Huron 
woods country near 
Bad Axe. Recently, a member of his 
family said to a friend: 

“What a terrible bore it 1s to 
to buy groceries every day for a 
or so people; we have 
you know!” 


now 


have 
dozen 


seven. servants, 


An Article On Brewing 


Qne of the British insurance 


papers 
has a two page article on “Brewing 

Phe Fire Insuranee Point of View.” The 
article was skipped by readers of the 


edition in’ American insurance offices. 


* oo 


Insurance On Personal Furs 


L have seen quite a lot in the 
papers about the insurance 
furs and [ understand that 
or less in the 
There is 


news 
of personal 
this 1s more 
nature of an experiment. 
considerable hazard involved, 
but shrewd underwriters are tackling the 
risk, hoping for the best. If it 1s pos- 
sible to write the cover at a profit the 
underwriters will pull off the trick as 
they are prepared to exercise plenty of 
patience and give it the benefit of their 
extended experience in the handling of 
ditheult insurance covers. 
x 


A Parisian Standing Exhibit Criticized 


Sidney R. Kennedy, president of the 
Buffalo Insurance Co., has written the 
following interesting letter to General 
Manaver W. E. Mallalieu of the National 


Board of Fire Underwriters: 

Dear Mr. Mallalieu:—“The Literary 
Digest” of October 31, prints a picture 
of the ideal American home which the 


\merican-French Home 
of New York City, proposes to set up 
in Paris. It is said that no expense 
is being spared to make it typical of the 


Committee, Inc., 


best America has to show Europe in 
the art of equipping a home. 
The roof of this ideal structure is 


composed of 
with creosote! 


wooden shingles covered 
This is typical, not of the best, but 
of almost the worst America has to show 
Kurope in building construction, and 
perhaps you may desire to call this to 
the attention of this committee whose 
address is 124 East 15th Street, New 
York City. 
SIDNEY R. 


* ok * 


KENNEDY. 


A Luncheon to Eugene F. Hord 


| always thought that police inspectors, 
prosecuting attorneys, criminal court 
judges and heads of claim departments 
were pretty hard-boiled individuals with 
sérious, set faces and pugnacious, snappy 
manners. I was, therefore, surprised on 
Thursday of last week to see a crowd 
of men who are at present or who have 


been heads of claim departments of 
insurance companies and to note that 
they were entirely different individuals 


in appearance and manner than | thought 
they would be. 

The occasion was the luncheon tend- 
ered to Eugene F. Hord, New York 
manager of the Maryland Casualty Com- 


pany, who for several years was chief 
adjuster of the claim division of the 
Travelers Insurance Company in_ this 


city. The luncheon was the idea of F. 
D. Chinnock and others, and was attended 
by men who years ago were associated 
with Mr. Hord in the Travelers claim 
division. At that time T. U. Lyman, 
now of the Aetna Life, was general man- 
ager of the claim division of 
pany at Hartford. Mr. 
carly 


the com- 
Lyman in his 


days was a quarterbacks on the 
University of Wisconsin football team. 
C. P. Reid, now manager of the claim 
division of the Travelers, and O. Rein’l, 


chief adjuste~ of the 
the luncheon. Others 
these men: Gustav 


Travelers, attended 
present included 
Bartenfeld, Bernard 
McNamara, Harry Anthony, Joe Con- 
klin, Leo Quinn, Tom Steele, Joseph 
Arearo, John Sherin, Joseph Kennedy, 
|. Reed, E. H. Young, J. W. Engel, Bert 
Finucane, F. D. Chinnock and Ralph 
Logan. 
There was more laughter and good 
humor at this luncheon than any | have 
attended in’ some time. Mr. Hord is 
annable, likable and human, and when 
he spoke, giving reminiscences of his 
experiences in the claim department of 
the Travelers more than a decade ago, 
and described the various personalities 
then in the department, a suspicion of 
tears was seen in the eyes of many of 
the men present, each man having been 
associated with him while with the 

Travelers. 
* ok Ox 


Why National Surety Dropped Hospital 
* Bonds 

The National Surety has stopped writ 

ing hospital bonds. 

heavy, but the 

the following 

reasons 


Losses were too 
company makes public 
letter which explains the 
actuating the company in 
ing down on this contract: 


Bonds 
favor of the 22nd inst.: New 
situations—some of them — positively 
funny—are, indeed, coming up; a couple 
of Bond-holders, for instance, are ‘yowl- 
ling’ because | declined to pay their 
Doctors and their Drug Store Bills; 
they had been ill in their homes; An 
other woman has sprained her wrist 
when ‘smacking’ one of her young 
hopefuls and had been ‘unable to bake’ 
for two wecks; she demanded compen 
sation; one man, whose wife carried a 
Bond with a daily indemnity of $8.00 
obliged her to accept the cheapest room 
in the Hospital at $3.50 per day and held 
her down in the matter of medicine—in 
the belief he could make some money 
out of it; he screwed his wife down to 
an expense of $5.00 per day over a 
period of three weeks—in the thought 
he would profit $3.00 a day; he 


clos 


Re: Hospital 
“Your 


was a 
most disillusioned (and very angry) 
husband after [| had talked with him; 
one young fellow, whose bond expired 
last month, before the order to cancel 


came out 
would not 
fessed he 


threatened suit 
renew this Bond; he con 
and his wife had thrown dis 
cretion to the winds on the strength of 
our Bond and the stork was expected; 
Sut our real trouble out here came from 
the Hospitals; a $6.00 a day room be 
came a $10.00 a day room under our 
Bond; an unoccupied bed became a hor 
ror to the management; Nurses and ser- 
vants and other employes were obliged 
tc undergo ‘treatment’ (in bed); benign 
pimples became carbuncles for the oc 
casion; a stubbed toe became a major 
ailment; alligator pears and artichokes 
were camouflaged as castor oil and 


because we 


ipecac; I have become so thoroughly 
persona non grata with the Hospitals 
and Doctors generally that I would 
not dare enter a Hospital—until I have 
grown a full beard, at least; I shudder 
to think with what alacrity most Doc- 
tors around here now would agree to 
operate on me gratis; It was sure a 


hectic 
by-the- 


experience 
way, 


while it lasted—and, 
apparently it will last sev- 


eral weeks longer; the receipt of Can- 
cellation Notice appears to be the signal 
for a trip to the Hospital; it is a sad 


time for appendices and tonsils. 
x ok Ok 
Should Underwriters Function As 
Police Officials? 

_Arthur Richmond Marsh, editor of 
“The Economic World” is not in entire 
accord with the talk made by Walter 

Hill of the Retail Credit Co., Atlanta, 
when addressing the Insurance Adver- 
tising Conference. It will be recalled 


that Mr. Hill was talking about moral 
hazard and expressed surprise that cer- 
tain persons were able to get automobile 
Insurance—for instance, bootleggers. Mr. 
Marsh makes these among other 
ments: 


“With the general tenor of these ob- 
servations we suppose few persons 
familiar with American insurance con- 
ditions would disagree. And when Mr. 
Hill proceeds to illustrate his meaning 
by enumerating certain classes of per- 
sons—bootleggers, for example—whose 
very occupation and manner of life sig- 
nify indifference to the moral standards 
ot society, most of us find ourselves in- 
clined to concur with him that the bus- 
iness of insurance should be so con- 
ducted that such persons would find it 
impossible to obtain any form of  in- 
surance coverage. At the same time, it 
must be confessed that when we begin 
to consider the practical methods that 
seemingly would have to be employed 
by the insurance companies for the at- 
tainment of this end, a certain doubt 
obtrudes itself. Mr. Hill suggests that 


coml- 


underwriting practices with reference 
to moral hazard should be ‘standard- 
ized, just as underwriting practices 


with respect to the physical exposures 
and impairments of the subject-matters 
of insurance are now standardized, but 
the difficulty is that the application of 


such a method to the members of so- 
ciety transcends the function of insur- 
ance in the proper sense of the word, 


and becomes a definite exercise of the 
police power. Are we really prepared 
to go as far as that? We could wish 
that Mr. Hill would assist us with some 
(discussion of this point.” 


* * * 


A Tip For Ad Men 


“Arthur Brisbane, editor of the 
York Journal,” addressed the Advertis- 
ing Club of New York the other day. 
Mr. Brisbane recalled his first and only 
experience as a copy writer, for R. H. 
Macy & Company, New York, twenty 
vears ago. One of the things he em- 
phasized was that “every word taken 
out of an advertisement not only saves 
dollars, but adds one more chance of 
the advertisement being read.” 


New 


+ 2s 


Busy Fire Engine Company 
New York 
company in New 
Company No. 17 located 
Street. During 1924 En- 
responded to a total of 


According to the 
the busiest fire 
City is Engine 
at 91 Ludlow 
gine No. 17 
1288 alarms. 

The section covered by this company 
is the lower East Side of New York, 
the most congested district in the world, 
where humanity is so densely packed 
together that there is scarcely elbow 
room. Members of Engine 17 scarcely 
know what it means to be idle for they 
are kept‘on the run day and night. 


Times 
York 


* st « 


Full Page Denial 


In the current issue of the 
Surety-New York Indemnity 
caster William B. Joyce, 
votes the entire front 
denial : 

“An Untruth. loquacious indi- 
vidual is circulating the report that the 
New York Indemnity Co. is for sale, and 
that it was ‘offered’ to a certain 
pany in New York. The New York In- 
demnity Company has never been of- 
fered for sale and 


National 
Broad- 
chairman, de- 
page to this 


Some 


com- 


never will: be.” 
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eee F. Hord to Join 
Standard Accident 
WILL DIRECT NEW YORK AFFAIRS 


Popular Casualty Manager Started In- 
surance Career in Claim Division; 


Became Seng tant: s Manager in 1914 


cand, one of the most 
popular casualty 


New York, will 


en comple te 


Eugene F 
managers in 
Ist be giv- 
casualty in- 
\ccident 
York City 


msurance 


after January 


charge of the 


terests of the Standard Insur- 


ance Company in New with 





EUGENE F. HORD 


EXECUTIVE title of 
present time he 
Maryland C 


vice-president. 


authority and the 
vice-president. At the 
is manager of the asualty 
and resident 


Mr. Hord became manager of that 
company here in December, 1914. Paul 
M. Bowen, secretary of the company, 
and David Crockett, who have been 


looking after the 


New will 


return to executive positions at the home 


York branch, 


office. 
Began as Stenographer 
Mr. Hord’s training in casualty insur- 


ance began as 


a stenographer with the 
Union Casualty & Surety 
St. Louis in 1897. That was in the claim 
department; and for 


Company of 


some years there- 
after his work was in that field. He 
became a member of the claim depart- 
ment of the Maryland Casualty in Chi- 
cago, then was made an investigator, 
and had _ considerable experience with 
and iron mine Eventually, 
he became manager of the Chicago claim 
division; then manager of the New York 
claim division. 

In 1910, Mr. Hord began the reorgani- 
zation of the investigating department 


coal losses. 


Eight Pages About 
| Union Indemnity 
STORY IN NEW ORLEANS PAPER 


Remeabhe Growth in a 
Few Years; Premium Income This 
Year of $8,000,000 


Company’s 


© 

An entire section of the New Orleans 
“Times Picayune” was recently devoted 
to the Union Indemnity of New Orleans 
which with its allied companies, the 
Northwestern Casualty & Surety, Great 
Union Fire & Marine, La Salle Fire and 
Union Title Guarantee Co., have moved 
into the company’s new fourteen story 
building in that city. It is practically 
all rented, by the way. The edition con- 
sisted of eight full pages of the New 
Orleans paper. 


The success of the Union Indemnity 
has been most gratifying to the capi- 
talists of the city. On January 1, 1920, 


the company began writing business. In 


May, 1920, the company reinsured the 
outstanding liability of the Great Kast- 
ern Casualty. At the time the Union 


was in five states. The re- 
insurance gave it an agency plant in 
thirty more states. The capital and 
surplus of the company was increased 
$1,000,000 on June 1, 1920, thus giving it 
$1,000,000 cash capital and adding $500, 
QO0 to the surplus. 

The company’s 
QO0; its assets are 
business in forty 
excess of 3,000 


Indemnity 


capital is now $2,450,- 
$9,197-°085; it is doing 
two states; it has in 
agents; and there are 


400 employes in New Orleans. The es- 
timated 1925 premium income of the 
Union is $8,000,000. 


W. Irving Moss, an insurance man of 


much experience and marked ability, is 
president. The senior vice president is 
Mike M. Moss. Other vice presidents 
are R. S. Hecht, M. W. Hardy, Edward 
Kory, Harold W. Newman, H. M. 
Marshall, L. M. Pool, and Felix P. 
Voccaro. The treasurer is Horace 
Brownell; the secretary, Arthur’ S. 
Huey; the comptroller, Lewis F. Kop- 


pang. The three vice presidents of the 
Eastern Department at 100 Maiden Lane 
are Henry F. Weissenborn, George E. 
Hayes and Norman Hoag. 


E. A. COLLINS ELECTED 
Edward A. 


Collins, assistant secretary, 
National Surety, and president of the 
Insurance Advertising Conference, was 
elected a member of the board of gov- 
ernors of the Direct Mail Advertising 
Association at the annual convention in 
Soston last week. He succeeds Joseph 
B. Bills, advertising manager, J. L. Hud- 
son Co., of Detroit, formerly president 
of the Direct Mail Advertising Associa- 
tron. 





of the Travelers in this city and a year 
later was made manager of its investi- 
gating and claim departments. In that 
connection he trained a large number 
of men. He went back to the Maryland 
Casualty in 1914. 

Mr. Hord has been very active in 
conference and committees of the Bu- 
reau and was also chairman of the New 
York City committee on acquisition 
cost. 
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PHILADELPHIA 
sow ” $360 a year. This extra expense in- 
New York orld on creases the passengers’ risk by decreas- 
Taxi Cab Situation ing the amount of money which the 


SEES LIABILITY IMPERILLED 


Remedy is Not to Discard Insurance But 
Eliminate Poor Driver Regardless 
of Consequence 


upon the taxicab insur- 
ance situation in New York, the New 
York “World” last Sunday devoted two 
columns to the conditions as claimed to 
exist and said that the taxi insurance 
chaos imperils all liability. It further 
claimed that the risk that the cab own- 
ers are forced to carry actually helps 
to increase the passenger’s danger. 

The World’s article said in part: 

“The condition of the taxicab 
ance business in New York City is so 
chaotic that an injured passenger’s 
chances of recovering compensation for 
his injuries are at best only fifty-fifty. 
In addition, the insurance which a taxi- 
cab owner is compelled to carry for his 


Commenting 


insur- 


benefit actually helps to increase the 
risk of the passenger. 
“This information has been revealed 


by an inquiry by ‘The World’ 
lowed the recent enjoining of 
tual taxicab insurance 
of these firms, the 
Mutual Automobile 
solved by order of Supreme Court 
Justice Glennon. The City Service Mu- 
tual Casualty Corporation was enjoined 
Oct. 15 from further transaction of bus- 
ness, 


which fol- 
two mu- 
companies. One 
Twentieth Century 
Casualty was dis- 


How Risk Is Increased 

“The way in which the insurance sup- 
posed to safeguard the taxicab passen- 
ger actually increases his risk of injury 
is this: 
_ “One of the great causes of accidents 
in the streets of New York City is‘ the 
taxicab fleet operated by various com- 


panies. The purchase of many of these 
fleets is financed by notes made pay- 
able in instalments. 


“In order to meet the instalment notes 
these taxicabs must be operated sixteen 
to twenty hours a day. Competent and 
reliable drivers are seldom available, 
with the result that fleet owners place 
their cabs in charge of men who never 
should be permitted to drive motor cars 


on the city streets or elsewhere. 
“Besides his other obligations, the 
fleet owner has to pay the premium 


for. $2,500 insurance on each taxicab. 
his amounts to $30 a month in most 
mutual taxicab insurance companies, or 


fleet owner can afford to pay for com- 


petent chauffeurs. 
Obvious Remedy 


“The remedy 
away with the 


obviously is not to do 
insurance but to elimin- 
ate the incompetent driver even if it 
means putting some taxicab fleets out 
of business. 

“The Highway 
the Legislatures of 
quires that taxicab 
$2,500 insurance for each cab. This in- 
surance is a continuous liability against 
the company providing it, although it is 
limited to $5,000 for one accident. 

“The stock casualty companies were 
most reluctant to write taxicab insur- 
ance because of its great hazard. They 
promulgated a rate of $574 year per 
taxicab. There are approximately 15- 
QOO taxicabs in this city of which per- 
haps two-thirds are owned by _ individ- 
uals whose entire capital is represented 
by the cab. These men found this rate 
for such compulsory insurance pro- 
hibitive. 


Law, as amended by 
1922 and 1924, re- 
owners must have 


Mutual Situation 


“Five mutual taxicab insurance com- 
panies were organized in 1922 immedi- 


ately after the law became effective. 
“These companies were all operated 
through a general agency corporation 


formed by the promoters of the insur- 
ance company who owned all the stock 
in the agency. All of the business which 
the insurance company would write 
would pass through the agency and the 
contracts usually provided for a 20 per 
cent. commission. 


“In compulsory insurance, however, 
it is generally not deemed necessary 
that the mutual companies incur _ this 


expense of acquiring business. There- 
fore the last Legislature amended the 
law prohibiting the formation of any 
more agency companies. This was done 
in an effort to end some of the need- 
less expense in the operation of mutual 
taxicab companies. 

“Two of the five mutual companies 
organized in 1922 have been liquidated 
by the State Insurance Department. The 
first of these was the Mutual Automo- 
bile Casualty Insurance Company, 
which was taken over for liquidation m 
September, 1922. 

“The World Mutual Casualty Insur- 
ance Comany lasted approximately two 


years. The State Insurance Department 
took it over for liquidation in June, 
1924.” 
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Committee of Ten 
Companies Named 


WILL. REPORT ON RATING PLAN 





Result of Conference in Massachusetts 
on Compulsory Automobile Insur- 
ance; Motion by Sullivan 





At a conference with Insurance Com- 
nrissioner Monk of Massachusetts, at- 
tended by representatives of various 
forms of insurance, at which compulsory 
automobile insurance in Massachusetts 
was discussed, a committee was appoint- 
ed of ten members for the purpose of 
making a thorough investigation of the 
available methods of providing rate- 
making machinery in Massachusetts 
through which the various forms of in- 
surance carriers might operate in co- 
operation with the commissioner. The 
motion was presented by R. J. Sullivan 
of the Travelers. The committee con- 
sists of the following: 

Stock carriers: Employers’ Liability, 
General Accident, Massachusetts, Bond- 
ing & Insurance, Ocean Accident, Trav- 
elers, U. S. Fidelity & Guaranty. Non- 
stock carriers: American Mutual, Fed- 
eral Mutual, Liberty Mutual, Lumber- 
men’s Mutual. The committee will re- 
port back at a meeting of all compan- 
ies November 19. 

At the meeting in Boston at which the 
committee of ten was appointed Man- 
ager Phillips of the Bureau read a 
memorandum as to how in his opinion 
as spokesman for thirty-one stock com- 
panies insurance rates should be estab- 
lished and administered under the com- 
pulsory auto insurance law. 

After discussion of the memorandum 
the American Mutual Alliance, speaking 
through General Manager Janisch, ob- 
jected to the plan as did Mr. Stone of 
the Employers Liability. Both said they 
were in favor of the organization in 
Massachusetts of a bureau in which 
both stock and non-stock companies 
would be represented, the purpose of 
the bureau being to assist the insurance 
commissioner in the collection of ex- 
perience and the establishment and ad- 
ministration of rates. 


The Phillips’ Plan 

The plan of Manager Phillips in part 
follows : 

I respectfully urge your approval of the fol- 
lowing plan: 

The Insurance Commissioner of Massa- 
chusetts to issue such calls for statistical data 
as he may deem necessary to the establishment 
of coverages, classifications, rules, rates and rat- 
ing systems. 

2. The filing of such data direct with the In- 
surance Department, and, in the case of stock 
carriers, simultaneous filing with the National 
Bureau of Casualty & Surety Underwriters. 

3. The compilation and analysis of such data 
by the Insurance Department in order that the 
Insurance Commissioner may have a basis for 
the establishment of classifications and _ rates. 
Similar compilation and analysis of the stock 
carrier data by the National Bureau in order 
that stock carriers may have a basis for the 
determination of the several problems from their 
particular viewpoint and with reference to their 
particular experience. The non-stock carriers to 
have a similar privilege if they wish to exer- 
cise it. 

_4. The separate filing of coverages, classifica- 
tions, rules, rates and rating systems by stock 
and non-stock carriers, respectively. 

3. The investigation of such filings by the 
Insurance Department involving hearings of in- 
terested parties before the Insurance Commis- 
sioner, 

6. The promulgation of uniform coverages, 
classifications, rules, rates and rating systems 
by the Insurance Commissioner. 

- The administration of such uniform cover- 
ages, classifications, rules, rates, and rating sys- 
tems for stock carriers by a branch of the Na- 
tional Bureau, to be located in Boston, 
Massachusetts, with the understanding that the 
non-stock carriers will arrange among  them- 
selves some satisfactory method of accomplish- 
ing the same result, 

I respectfully submit that this proposal merits 
your favorable consideration : 

é ecause it is economical, and the expense 
ot establishing and administering rates is an 
important factor since it becomes an item in 
the final rate, and is thus paid by the policy- 
holder. 

2. Because it is efficient ; 
quirements of the law without forcing stock 
and non-stock carriers into the same organiza- 
tion where they must necessarily waste a great 
deal of time and energy attempting to reconcile 


it meets the re- 


extremely divergent points of * view. 


_These reasons are strengthened mate- 
tially when it is considered that other 


states may follow the lead of Massachu- 
setts and enact compulsory automobile 
liability security laws. What is done here 
may become a national precedent. It 
is particularly important, therefore, that 
we should avoid a treatment of this sit- 
uation which will decentralize the estab- 
lishment and administration of rates, 
thus greatly increasing the expense of 
transacting business, and destroying 
uniformity of procedure. 





WHEELER IN NEW POSITION 





Resigns as Omaha Manager of National 
Surety to Join Fell & Pinkerton 
of Same City 

Frank Wheeler has resigned as Omaha 
manager of the National Surety to be- 
come associated with Fell & Pinkerton, 
general agents of the Standard Accident 
in Omaha. 

Mr. Wheeler is an experienced surety 
man and one of the best known bonding 
men in Nebraska. Prior to his associa- 
tion with the National Surety, he was 
connected with the Fidelity & Deposit. 
He will have charge of the development 
of the fidelity and surety department 
of the Fell & Pinkerton Agency, which 
is one of the best in Omaha. 


Urged Identity with 
Advertising Campaign 
MOONEY ADDRESSED AGENTS 





Many Other Speakers Spoke at Agency 
Business Conference in Pittsburgh 
Recently 





All agents of the Aetna Affiliated 
Companies were urged to identify them- 
selves with the company’s national ad- 
vertising campaign in an address by 
vice-president W. L. Mooney, who spoke 
at the second annual business confer- 
ence of the J. W. Henry agency of Pitts- 
burg, Pa. last week. 

Advertising, Mr. Mooney said, is both 
a national and a community undertaking. 
The company is spending large sums to 
carry out the national program, and the 
agents, he declared, must be relied upon 
to do their part in their respective com- 
munities. As agency advertising media, 
he advocated the use of newspapers, 
window displays, booths and exhibits at 
fairs and other public gatherings, direct 
mail, and the large variety of useful 
souvenirs obtainable from the company. 

The address of Mr. Mooney followed 


one on the subject of underwriting by 
vice-president C. B. Morcom. Other 
speakers included John M. Brody, Jr., 
R. M. McWade, V. E. Schott, and assist- 
ant secretary R. I. Catlin. 

The conference opened with an ad- 
dress of welcome by J. W. Henry, who 
said that the purposes of the meeting 
were purely educational. Other speak- 
ers were Secretary E. C. Bowen, who 
discussed accident and health insurance ; 
Secretary E. C. Higgins, who spoke on 
workmen’s compensation and Wability 
conditions; C. T. Spaulding, also of the 
home office, who gave selling helps on 
accident and health insurance, and G. 
Edgar Turner of Chicago, counsel of the 
Casualty Information Clearing House. 
Among other speakers were Secretary 
Wilmot M. Smith, of the home office, 
W. R. Thomas, manager of the bond 
department of the Henry Agency, Sec- 
retaries D. G. Stone and E. J. Perrin; 
assistant secretary C. T. Hubbard; F. W. 
Wingett, field supervisor and H_ .R. 
Holmes home office special agent. 

Mr. Henry, in addition to being 
manager and adjuster for the casualty 
and surety business of the company for 
Western Pennsylvania, is also president 
of the National Association of Casualty 
and Surety Agents. 








“ 


4 





an address 


Tom Braniff Said 


before the 
Oklahoma Agents’ Association 


. One of the weaknesses of the insurance 


interest 


H. G. B. ALEXANDER, President 


Chicago 


Casualty Insurance 


business is the fact that the agents who produce the 
business have no stock interest in the companies. 
The stock control is usually in the hands of people 
who know little about the American Agency System 


and have no _ particular in preserving 


1. The Continental Casualty Company is controlled and 
operated by active general officers and field workers. 


2 A large majority of its capital stock is owned by active 
executive officers, home office employes and field 


representatives. 
3% Two general agents are members of the Board of 
Directors. 


4. With two exceptions the entire Board of Directors 
devote all of their time to the management and 
interests of the Continental Casualty Company. 


5. The men upon whom the responsibility falls for the 
continued growth of the Continental Casualty Com- 
pany have a personal interest in the permanency of the 
American Agency System. 


Continental Casualty Company 


Surety Bonds 
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Beha Makes Ruling on 


Disability Reserves 
DEPARTMENT ASKS FOR DATA 


Reserve Must Be As High As Hunter’s 
Table With 3% or 314% 
Says Superintendent 


Interest 


Superintendent of Insurance James A. 


Beha of New York has sent a letter to 
all companies stating that the depart 
ment holds that the reserves for total 
and permanent disability benefits in 


cluded in lite policies and for claims on 
disabled must be 
bases at least as high as 
ability and Disabled Lives 
3% or 3Y%% interest 

Phe department 
the following points: 

Is the your Company in 
accordance with the above ruling? 

Does 


calculated) on 
Hunter's Dis 
Tables, with 


lives 


asks 


information on 


practice ol 


your Company carry reserves 
for the above benefits in excess of the 
reserves based on Hunter's Tables? — If 


so, explain briefly and state the amount 
such reserves over 
Hunter's Tables. 
disability benefits 
your policies 
shall be 
disabled 


disabled 


ol excess ol reserves 
based on 
If the 
any ol 
insured 
manently 
totally 
such as 
whether o1 


contained in 
provide that the 
presumed to be per- 
after he has been 
for a specified period, 
three months, please state 
not you carry any additional 
reserve to cover such temporary dis- 
ability benefits as are not covered by 
Hunter's Tables. Also State your method 
of calculating such 


additional reserve 
and the approximate amount. thereof. 
In case your Company carries addi 


tional reserves to cover any other bene 
fits which not fully covered by 
Hunter's Tables, please state the method 
of calculation and the approximate 
amounts of the additional reserves. 

\re your gross premiums for disabil- 
ty benetits at big as the net 
premiums Hunter's Disability 
Tables? If not, please state the amount 
of deficiency reserve carried by your 
Company. 

\re your “waiver of premium” re 
serves calculated to cover the waiver 
of the gross instead of the net premiums ? 

If your Company includes accidental 
death benefits in its life policies, please 
state the net and premiums 
for such benefits. Also state 
the method of calculating the reserve for 
such benefits included in limited pay- 
ment life and other similar policies un- 
der which the benefits continue in 
force after the premiums cease. 


are 


least as 
based on 


Yross 
charged 


N. Y. AUTO ASS’N FIGHTS 
BROWN’S ELECTION AS PRES. 
Court action 
anti-insurance 


has been started by the 
group of the New York 
State Automobile Association to prove 
that the election of Oscar Brown of 
Syracuse as president was illegal. It 
was Mr. Brown who tried to put the 
state association into the business of 
selling and placing automobile insurance, 
an unfortunate circumstance that. re- 
sulted in a split of the organization into 
two parts at the recent annual conven- 
tion. 

The anti-insurance faction claims that 
under the state corporation laws every 
member of the state association was 
entitled to a vote as an individual. At 
the convention the committee on cre 
dentials ruled that individuals could not 
vote but that officers must be elected 
by delegates from the various clubs 
comprising the state association, each 
delegate’s vote counting as proxy for 
100 club members. 


examination of the American 
, of Reading, Pa., by the Penn- 
Insurance Department shows 
sets of $2,255,316 with present and 
liabilities of $1,300,109, leaving 
regards policyholders of 


The 


( asualty 








‘New English Book On 


Credit Insurance Out 


ENGLISH AND U. S. METHODS 


Substantial Differences Explained; Ex- 
port Credits Dealt With; Suggested 
Scheme For Bad Debts 


An English book, ‘Commercial Credit 
Risks,” by A. H. Swain, published by 
Sir Isaac Pitman & Sons, Ltd., dealing 
with Export Credits and credit insurance 
received by the Insurance Society 
Library tells of this form of insurance 
in the United Kingdom, Lloyds, and ex- 


port credits and credit insurance in the 
United States. It also deals with the 
attitude of banks and insurance com 
panies toward credit insurance. 
Comparing credit insurance in’ Eng- 


land to that of America in a general dis- 
cussion of the situation the books says: 


It may be said with truth that credit 
insurance as practiced under various 
schemes in the United States for the 


last thirty years has never yet been tried 
on quite similar bases as in’ England. 
The two principal companies that have 
carried on operations there are the 
London Guarantee & Accident and the 
Ocean Accident & Guarantee, both well 
known [English companies. 

“Both have worked with varying suc- 
cess and on the whole substantial profits 


have been secured. Although described 
as credit insurance the guarantees af- 
forded are better known as excess loss 


policies calculated as a percentage on the 
total turnover.” 

The substantial differences in the actu- 
al forms of indemnity as compared with 
the forms 


English are summed up 
briefly as follows: Payment is made 
(subject to adjustments) without wait- 


ing for the actual net loss to be ascer- 


tained. The word insolvency is much 
more liberally defined. There are no 
arbitration clauses. 

Discussing the latest development 


along insurance of exports in America 
the book says; “The desire of American 
Manufacturers and merchants to enter 
the field of foreign commerce and _to 
develop foreign connections has led to 
the establishment of an institution for 
the purpose of insuring foreign credits.” 
The book then goes on to describe the 
system of the American Manufacturers’ 
Foreign Insurance Exchange and_ the 
last chapter is devoted to a suggested 
scheme for providing against bad debts 
on a mutual basis. 


STATE FUND DANCE 


Was Held in New York Last Week; 
Over Three Hundred Attended; 
Officials Present 
The first annual dance of the State Fund 
Association, composed of employees of the 
State Insurance Fund, was held at the 
Hotel McAlpin on Friday evening, Novem- 

ber 6th. 

There was an attendance of over three 
hundred, including State Fund Manager C. 
G. Smith, the Misses Nelligan and McGov- 
ern of Excelsior Council, Civil Service 
Kmployees Association, of which many of 
the employees of the State Fund are mem- 
bers. Among those invited were State 
Industrial Commissioner James A. Hamil- 
ton, Deputy Commissioner Cullen, and tie 
members of the advisory committee of 
policvholders of the State Fund. 

Breger Reiter Realty Co., Inc., New 
York City, real estate and insurance, 
has been chartered at Albany with $10,- 
000 capital. Meyer Breger, Boris Breger 
and David Reiter, New York City, are 
directors and subscribers. 


Gray, Lee & Roberts, Inc., New York 
City, realty and insurance has’ been 
chartered at Albany with capital of 48 
shares non par value. R. J. Waintrob, 
Frieda Reitman and Sigmund Cummins, 
345 Madison Avenue, N. Y. City are 
directors and subscribers. 


JOINS AETNA LIFE “AD” STAFF 


Director H. E. Houghton Gets New 
Talent in G. K. Gordon and F. Rob- 


inson for Sales Promotion 


Two youfig Hartford men, George K. 
Gordon and Francis Robinson, have been 
added to the staff of the advertising and 
sales promotion section of the Aetna Life, 
it is announced by Harry I. Houghton, 
director of the section. 

Mr. Gordon, who will handle space ad- 
vertising, is the son of the late Louis I. 
Gordon, vice-president of the former Hart- 
ford Life, and the grandson of the late 
George [. Keeney, the last president of 
that company. Mr. Gordon studied at 
Harvard and for the past two years has 
been employed by the local brokerage fivm 
of Adams, Merrill and Co. 


Mr. Robinson, who is an artist of ability, 
will design the covers and illustrations for 
various company publications and = adver- 
tising matter. He is the son of the late 
Col. C. L. Ff. Robinson, for a number of 
years president of Colt’s Patent lirearms 
Manufacturing Co. Mr. Robinson attended 
Yale, and for the past two years has been 
in the advertising department of the “Hart- 
ford Courant.” 


ACTUARIAL SOCIETY TO MEET 


The annual meeting of the Casualty 
Actuarial Society will be held) Novem 
ber 18, at the Hotel Belmont at 10 A. 


M. Dr. Roy 


B. Kester, professor of ac 


counting, Columbia University, will 
speak on the subject) concerning the 
study of accounting. The program will 


consist of the reading of the President's 
address, the presentation of new papers 


and the discussion of old ones. Luneh 
will be served at 1 P. M. The election 
of officers and three members of the 


council will constitute the business 
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General Accident & Liability 
Insurance Company, Ltd. 


HEAD OFFICE, Chicago 
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The Kmployers’ Liability 
Assurance Corporation, Ltd, 


The original and leading Liability 
Ineurance Company in the World 
LIABILITY, STEAM BOIL 
ACCIDENT, HEAL FIDEL 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Mgr, 
Employers’ Liability Building 
3 BROAD STREET, BOSTON, MASS 
AGENTS WANTED 




















American 
Surety 


Company 
of New York | 


100 BROADWAY 


Fidelity and 
Surety Bonds 


Burglary Insurance 


Check Forgery and 


Alteration Insurance 
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Against “State Fund” 
Providing Auto Cover 


EFFICIENC Y UNGUARANTEED 


H. J. Taylor, Caunacl, Massachusetts 
Insurance Department, Comments on 


Automobile Bill 


a bill 


provide 


Commenting upon provisions of 
to create a “State 
automobile liability insurance, H. J. 


Fund” to 
Tay- 


tor, counsel of the Massachusetts Insur- 


ance Department, stated in a_ recent 


subject of compulsory 


automobile insurance that in his judg- 


ment such a proposal, monopolistic or 


competitive, is objectionable. He 
further said: “There is no guarantee 
whatever that the State would or could 
run such a large enterprise efficiently 
or economically. Government in_ busi 
ness is incompetent, extravagant and in- 
efficient. Politics, inefficiency — and 
kindred evils seem to be handmaids and 
concomitant with a republican form of 
vovernment. Our government has all it 


can do efficiently to perform its ap- 
propriate functions. State fund institu- 
tions in other States have been inef- 


fcientiy managed, degraded by politics 
and involved in graft. In North Dakota 
the State engaged in the insurance busi 
It is said that 


ess. at one time it was 
nearly two years behind in paying 
claims for fire losses and that at one 
time persons having claims for hail 
ilosses held drafts on the fund for about 
$500,000 which could not be honored be 
cause the treasury was depleted. Other 


instances might be cited. 

“The advocates of a State Fund say 
that if the State is to compel one to in- 
sure it should furnish that insurance at 
cost and that the State 


can furnish the 
insurance at less cost than the private 
companies. - How little they realize 
what the cost may be. A State Insur- 


ance Fund managed and administered 


by political appointees and even a poorly 
paid staff, requiring the creation and 
maintenance of an organization for the 
writing of insurance, a large corps of 
adjusters, investigators and doctors, and 
an array of lawyers to conduct cases 
in court, will cost money. If a State 
Fund is to have a numerically adequate 
organization it would be one nearly 
equal to that maintained by all of the 
liability insurance companies to handle 
their Massachusetts business. I say, 
‘numerically adequate’ because it will be 
adequate only in the number of its at- 
taches. 

“The conditions attendant upon the 
operation of a State Fund would soon 
become vicious, and inevitably make 
business good for the shyster lawyer. 


TALKS TO RADIO CONFERENCE 

Walter G. Canina Believes That Air 

Should be Kept Free From Propaganda 
Material 

Walter G. Cowles, vice-president of 
the Travelers Insurance Company which, 
among other things, operates Station 
WTIC on the radio, was one of the 
principal speakers at the opening of the 
fourth national radio conference in 
Washington this week. He was a mem- 
ber of the committee on legislation of 
that conference. 

Mr. Cowles wanted to know what 
other members would think of a scheme 
whereby the government would have 
about a dozen secret observers assigned 
to each station to keep the Department 
of Commerce informed as to what goes 
on merely for the purpose of insuring 
the best kind of a program. He ad- 
vanced the idea, he said, because it was 
almost impossible for a station to get 
the right perspective on its own  serv- 
ice and that some outside help might 
be beneficial, comparing the situation to 
that of a father who has a moron for a 
child. Everyone, he said, might see the 
child with all his defects but they would 
not be apparent to the father. 


Another Plaint for 
Need of Airplane Cover 


CURRENT RATES PROHIBITIVE 


W. C. Chadiogne of Aerial Service 
Corporation, Hammondsport, N. Y., 
Discusses Insurance Situation 





THE EaAsteRN UNDERWRITER has re- 
ceived another interesting letter from 
an airplane manufacturer relative to in- 
surance, the writer in this 
being William C. Chadeayne, 
ident of the Aerial Service 
Hammondsport, N. Y. Mr. 
said: 

“In reply to your letter requesting our 
view relative to commercial aviation we 
can simply advise that satisfactory com 
mercial insurance covering: aircraft, 
pilot’s personal accident, individual pass 
enger risk, cargo, and damage by. air- 
craft, is desired by nearly every air- 
craft manufacturer and operator. 

“Sometime ago we endeavored to ob 
tain satisfactory insurance of this na 
ture, but without success. After corn 
siderable search we located one com 
pany making a specialty of aircraft in 
surance, but high premium rates iniade 
the taking out of policies impractical. 


instance 
vice-pres- 
Corporation, 
Chadeayne 


“If practical airtraft insurance could 
be obtained at reasonable premium 
rates, the writer is confident that many 


policies would be placed by 
manufacturers and operators.” 


EAGLE INDEMNITY | FIGURES 


aircrait 


The financial statement of the Eagle 
Indemnity as of September 30, 1925 
shows total admitted assets of $4,067, 
654. The net surplus over all liabilities 
amounted to $555,401 and the surplus 
to policyholders totaled $1,305,401. 

Hereafter the. surety textiaes of the 
Insurance Society of New 
held at the New York Board of 
Underwriters’ room, 123 William Street, 


York will be 


Fire 





MISSOURI 


SITUATION 


ALARMS 


Many Companies Canna or Curtail Em- 


ployers 


Liability Business on Ac- 


count of Poor Experience 


According to accounts from Missouri 


one by one 


prominent companies have 


discontinued writing employers liability 


insurance in the state and others have 
curtailed their oper ations. Losses are 
understood to growing constantly and 


premiums 


have of 


nece ssity 


reached 


such a point that many employers have 


found it too 
protection, 


expensive to 


carry 


this 


For years Missouri has had a bad rep- 
utation in employers liability circles and 


this is also 


true of 


public 


liability. 


Ambulance chasing has reached a high 


degree of perfection in St. Louis, Kan- 
sas City and other large cities of the 
state and paid agents of damage suit 


lawyers are believed to be in many large 


industrial and 
ready 


to tip off some 


mercantile 


worker is injured. 


The result 
pany 
ability in 
been 


liability. 


has been 
writing employers 
Missouri in 
hard hit. 
business profitable, 


that 

and 

recent 
have 


None 


every 


establishment ; 
lawyer if a fellow 


coni- 


public li- 
years 
found the 
especially employers 


has 


FOR BRITISH CREDIT CHAIRMAN 


The Parliamentary 


sritish Department of Overseas 
has appointed J. W. Hills to be 
man of the Credit 


in place of Lieutenant-Colonel the 


Sidney Peel, 
going to 
delegates to 
Chinese tarill 


WIN EXAMINATION 
Two employees of the 
awarded 
in the 
America. The 


have been 
exanination 


George 


China as 
the 


questions. 


prizes in 
Insurance 
American 


Secretary 


Surety 
Nicoll and Louis Hegener. 


to the 
Trade 


Chair- 


Insurance Committee 


Hon. 


who has had to resign on 
one of the 
special conferetice on 


British 


PRIZES 


American Surety 


recent 


Institute of 
men are 











Accident, 
Collision. 
Burglary. 


tractors’ Liability, Credit. 
Electrical Ma 


Fly-wheel Breakage. 
General as 
Group 





The LONDON urites: 


Automobile Liability, Auto- 
mobile Property Damage, Automobile 
Contractors’ Contingent Liability, Con- 


Breakage, Eleva- 


t Ltability, t Property 
Damage, Employers’ Liability, Engine 
reakage. 


Golf and Game, 





Health, Hold-Up. 
Landlords’ Liability, Larceny. 


Liability. 


Owners’ 

Liability. 
Plate Glass, Public Liability. 
Salary, Steam Boiler. 


Use and Occupancy. 


Workmen’s Compensation. 
Werkmen’s Collective. 








Manufacturers’ Liability, Marine 


” Liability, Owners’ Construction 


Teams Liability, Teame Property 
Damage, Theatre, Theft. 





THE SUPER-SERVICE COMPANY 








other business: 
Government: 


other insurance system: 


structure: 


my friends. 


HEAD OFFICE: 
55 Fifth Ave, New York 
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I BELIEVE 


—in the fundamental principles of Stock Company Insurance: 
—in the economic theory of private ownership upon which it is founded and which it advocates for 


THEREFORE 


COMPANY, LTD. 


UNITED STATES BOARD 
F. W. LAWSON—Chairman 


P. Beresford, U. S$. Mgr. Phoenix Assurance Co., Ltd, of Londen 
D. R. Forgan, Vice Chairman, National Bank of Republic - = - 
Fred L. Gray, of Fred L. Gray Co, Gem. Agents - - - 
W. C. Potter, President, Guaranty Trust Company ef New York - 


Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents - - ~ 


—that it is and must be conducted up to a standard rather than down to a price: 
—that it has been and now is an essential factor in the development and maintenance of our economic 


SUANIUUUNVAOUUASNUEOUAOOOEOOAOOAOEEOUOSONEUOAAAEE EAGAN 


—that Stock Company Insurance sustains a correct relation to the principles of our American 


—that it functions more effectively as a factor in the conduct of American business than does any 


—that its future prosperity depends upon how well it serves the insuring public rather than upon 
theoretical sales devices invented to meet temporary expediences. 


I am willing to be known in my community as its advocate and by the fruits which it bears. 
With confidence I offer it to my friends and my neighbors and to those whom I would have to be 


LONDON GUARANTEE & ACCIDENT 


Cc. M. BERGER 
United States Manager 


New York 
Chicago 
Minneapolis 
New York 
Chicago 
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Packard in Insurance 
(Continued from page 1) 

$3,181.57 period at proportionate lower cost. 
Initial Payment of 25%.......... 795.39 The finance charge¢ cover the cost of _ 

—_—— handling the transaction, including in- 
Deferred payment.............. $2,386.18 terest at the rate of 6% per annum on EAGLE 


Finance charge including interest 


at 6% on the deferred pay- 


ment, 6-8/10% of $2,386.18.... 162.26 
Total deferred payment........ $2,548.44 
12 monthly notes, $212.37 each, 

DOMED bcei er tieceun sea ereee $2,548.44 


Conference Rates 


does not ex- 
conference rates in the 
territory in which you reside and we 
can arrange to cover for fire and theft 
in excess of the 80% if desired. 
All insurance premiums are 
to the regular allowance 
bumpers, locks, fire 
Any smaller 
permissible as 


COMPENSATION AMENDMENTS 


Will Be ian By Attorney- 
General Ottinger of New York 
State 
Albany, Nov. 10. calcu- 
lated to quicken the payment of awards 
to injured workmen and to throw great- 


The insurance 
ceed the usual 


premium 


subject 
for approved 
extinguisher, etc. 
amount of financing is 
well as for a shorter 





~Legislation 


er safeguards around employees engaged 


in hazardous occupations will be sug- 


gested to the 1926 session of the legis- 
Albert Ot- 


Albany to- 


lature by Attorney-General 


tinger, it was announced at 
day. 

The Attorney-General will incorporate 
his plan in amendments to the Work- 
men's Compensation Law providing: 

1. Payment of interest upon awards 
to workmen injured or killed from the 
date the Workmen’s Compensation acts. 

2. Establishment of individual liabil- 
ity of officers of corporations which fail 
to take out insurance 
employees. 

rhe first amendment, Attorney-Gen- 
eral Albert Ottinger pointed out, will 
have the effect of discouraging appeals 
from rulings of the Workmen's Com- 
pensation Commission, a procedure 
which always makes for delay. The 
second proposal, he said, will curb a 
prevalent abuse which manifests itself 
in the large number of cases involving 
injured workmen employed by corpora- 
tions which fail to take out proper pro- 
tection, 


protecting their 





HARTFORD COMMENT 
Hartford “Courant” 
comment on the 


The 
editorial 
G. Snow: 

“Eldridge Gerry Snow, who 
New York City yesterday, 
president of the Home 
leader in the fire 
than twenty years 


made _ this 
death of E. 


died in 
had been 
Insurance Co., a 
insurance field, more 
and had been con- 
nected with the company more than 
sixty years, having become a clerk in 
the main office of the Home in New 
York in 1862. He was a thorough stu- 
dent of fire insurance and, early in his 
career, he was known as one of the best 
equipped men in the underwriting world. 
a reputation which he maintained to the 
last. Advancing years proved no handi- 
cap to a man who was always able to 
keep up to date and ever ready to adopt 
modern methods of business, where the 
modern methods were also modern im- 
provements. Mr. Snow, who was 84 
years old, was a native of Barkhamsted 
in this state and he attended schoo] in 
es where he was married in 
Pe 





Thomas G. Hammond, formerly man- 


ager of the branch office at San Fran- 
cisco, of the National Surety succeeds 
who has resigned as man- 
ze W. Allen & Company at 
1gton. 


e 


. B.. White, 
ager of Geore 
Seattle, Washi: 


the deferred payments, and are lower 
than those quoted by most finance com- 


* panies. 


The 


cover 


insurance 
Manhattan, 


rates quoted herein 
Brooklyn and_ the 
Bronx. For all points outside of this 
territory there is a reduction of from 
$6 to $17 on the collision rates. 


Packard Six Delivered Prices 


Delivered prices of Packard Six fol- 
low: 
5-Passenger Touring ......-..cseccsceeeess 2,764.81 
5-Passenger Sedan  .....ccccccsccccccscvecs 2,764.81 
5-Passenger Club Sedan ......ecccccccccce 2,918.19 
4-Passenger Compe .occccccccscccccvepccces 2,764.81 
4-Passenger Roadster ....cccsccccccccccccs 2,972.31 
4-Passenger Sport Model..........sseeeess 2,936.00 
J-PASSENTET TOUTING .0cccccsescccscesesees 2,980.44 
7-PUGSENMEr SOMA o50cccccccesccsessccosps 2,980.44 
7-Passenger Sedan 


Limousine.........+..+-3,084.19 








BUYS CHARTER OF OLD COMPANY 


The Aetna Insurance Company, which is 
to launch a casualty insurance company, 
has purchased the charter of the Life & 
Guaranty .Insurance Co. of Hartford, 
which was granted in the 1917 session of 
the Connecticut Assembly. The charter of 
the Life & Guaranty Co. permits the writ- 
ing of both casualty and life. 


(Continued from page 17) 
do in all prudence) to maintain large 
available extra reserves for extraordi- 
nary occasions as well as legal reserve 
(unearned premium fund), which is de- 
signed to provide for the ordinary exi- 
gencies of experience.” 


i The 


Leaders in the worlds of 
finance and humanitarian organizations; 
representatives of the Home from many 
parts of the country; and persons in hum- 
ble walks of life, all of whom at some 
time or other came in touch with the mel- 
low and helpful personality of EK, G. Snow, 
filled the Church of the Ascension, Fifth 
Avenue and Tenth Street, on Wednesday 
morning to pay their last respects to the 
memory of the veteran insurance president. 
The floral pieces were especially beautiful ; 
the music and funeral ceremony especially 
impressive. The services were conducted 
by the pastor, Donald B. Aldrich. 

Many of the organizations and boards 
with which Mr. Snow served have passed 
memorial resolutions. 

The directors of the Home said in part: 

“His sense of justice was instinctive and con- 
trolling; his patience unfailing and his charity 


Funeral Services 


insurance, 
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HOME OFFICE: 
NEW YORK 


CASUALTY INSURANCE 
FIDELITY & SURETY BONDS 


Fair and considerate treatment of Agent 
and Policyholder alike accounts for 


the “EAGLE’S” uninterrupted progress. 














demands. He never 
who needed his counsel, his 
assistance or his friendly guidance, and _ the 
circle of his devoted friends extends far beyond 
the bounds of his recent activities. He possessed 
in a rare degree a combination cf keen insight, 
inflexible purpose and strong mentality, to- 
gether with a gentleness and a delicate, punc- 
tilious regard for the rights and views of others, 
that endeared him to all who were privileged 
to know him and explain in no small degree the 
strength and scope of his influence. 

‘A. recognized leader in his chosen ‘business, 
his finest achievement was the cultivation of a 
nature so thoughtful for others, whatever their 
station, that none who came within its radiance 
failed to be warmed and inspired by it. 

“He had an orderly and constructive mind 
and a faculty for encouraging and helping others 
in the useful application of their abilities and 
efforts. Always he seemed ‘a man of cheerful 
yesterdays and confident tomorrows.’ 


responsive to countless 
turned from those 


United States 
Fidelity 


and 


Guaranty Company 


R. HOWARD BLAND 








CASH CAPITAL 
$2,450,000.00 


Union Indemnity 


FIDELITY and SURETY BONDS 


Accident, Health, Burglary 
Automobile, Liability, Plate Glass 


Workmen’s Compensation Insurance 
EXECUTIVE OFFICES: 
UNION INDEMNITY BLDG. 
NEW ORLEANS NEW 


President 


A record of paying 
in twenty-seven 
years 1,333,440 
claims in the 
amount of $111,366, 
728.67. This, after 
all, is the acid test. 


Company 


EASTERN DEPARTMENT: 
100 MAIDEN LANE 
YORK 








W. E. Small, President 


Atlanta, Ga. 





Georgia 
Casualty Company 


AN AMERICAN COMPANY 





E. P. Amerine, Vice President 


Automobile HOME OFFICE AT 

Plate Glass BALTIMORE 

Burglary : 

Liability 

Property Damage 

Workmen’s 
Compensation 





Net Premiums in 1924 
Over $33,000,000 
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EHIND the impregnable wall of “Inde- 

pendence Complete Protection,” in- 

dustries, business, homes and individuals 
are safe from many forms of loss. 


THE INDEPENDENCE COMPANIES 
Home Offices — PHILADELPHIA 
CHARLES H. HOLLAND, President 
Casualty Insurance < Surety Bonds 
Fire Insurance 


These Companies maintain Human Relations with their Agents, Brokers 
and Policyholders 
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MEASURES OF SERVICE 


NEW YORK LIFE INSURANCE COMPANY 





Amount of Insurance in Force 





HE AMOUNT of Insurance in Force in the New York Life Insurance 
Company on December 31, 1924. was $4,695,104,195. It will be interesting 
to note the various forms of this immense sum and the number of persons 


“served. There were— 





1,403,612 Whole life policies, insuring............ $3,749,510,700 
438,105 Endowment policies, insuring........... 774,177,200 
69,282 Other forms, insuring. :.-............... 147,185,399 
Additions by dividends were............ 24,230,896 

Total 1,910,999 policies insuring.................. $4,695,104,195 


The policies averaged $2,457. Making due allowance for the number 
insured under more than one policy, the New York Life is now serving about 
One Million, Five Hundred Thousand Policy-holders. If the average number 
of persons interested in each policy either as insured or beneficiary is five, the 
total number of persons served and protected by the Company is about seven 
and one-half millions! This is just about the population of the metropolitan 
district of New York City, and is more than the entire population of any state 
in the Union except New York and Pennsylvania. 


The Insurance in Force in the New York Life is now more than that of 
all life companies doing business in the State of New York prior to 1895, and 
is more than one-eighth of the total amount of insurance in force in all such 
companies at the present time. 


Life Insurance is based upon averages — average death-rate, average 
interest rate, average expense rate, average losses and gains in investments. 
There is both safety and economy in a large business. The small vessel is 
much tossed about and badly buffeted by the waves of the sea; the great liner 
plows her way through them and makes her port in tempestuous weather. 


Safety first, but next to that the honor falls upon those who give greatest 
service to the greatest number. 





Can the New York Life add you to the number of those whom it serves? 





NOT A COMMODITY—BUT A SERVICE 
DARWIN P. KINGSLEY, President. 
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